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The 
1 Molly Stark 


Pattern 





The 
George Washington 
Pattern 

















Two “fast-selling” Alvin patterns—the 
George Washington and Molly Stark. The 
women of America have shown their pref- 
erence for these two patterns in the most 
positive manner—by buying them. This 
means fast turnover. , 


Stock the George Washington and Molly 
Stark patterns. Display them and recom- 
mend them. They mean more satisfied 
customers and greater profits. 





| ALVIN SILVER COMPANY 

SAG HARBOR, NEW YORK 

NEW YORK CHICAGO 

{ 20 Maiden Lane 10 So. Wabash Ave. 














THE LONG-LIFE PLATE 
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Gold and Platinum Combined in Some New Jewelry Designs 





By Isabelle M. Archer 
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oe? has been a decided trend toward 
the arranging of two or more mount 
materials in tailored jewels and _ utility 
pieces and now platinum and gold are ap- 
pearing together as the setting not alone 
for these daytime pieces but for the more 
elaborate evening jewels as well. 

Of course the particular reason for the 
use of gold with platinum jewels is the 
scarcity of the fine material, but even with- 
out this excuse there has been a tendency 





and of platinum may be pressed or ham- 
mered together and soldered at the inter- 
sections, but there is an improved method 
now where the two metals are fused to- 
gether. Here a difficulty arises, for they 
will fuse at different temperatures and the 
only practical way to overcome this is to 
have the platinum hardened with gold and 
holding less iridium than for the regulation 
jewelry platinum. It is a new process and 
one that is not generally understood, but if 


terns and the earrings and hatpins in the 
lower corners have again the same theme. 
The two necklace pendants and _ the 
brooches have been designed for evening 
jewels and their gem settings will be dia- 
monds and pearls and faceted or smoothcut 
precious stones. 

The combining of platinum and gold is 
excellent for the makeup of utility pieces. 
It can be used with splendid effect on 
smokers’ articles and the smaller useful 
jewels for men as well as on purses, vanity 
cases and bag mounts for women. In the 
illustration on page 75 a quartet of these 
bag mounts are shown. Here gold has been 
used for the ground and the platinum fills 
out the spaces within the gold border mak- 
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SOME NEW JEWELRY DESIGNS WHICH COMBINE GOLD AND PLATINUM. 


during the past year to this artistic ar- 
rangement and now it is gaining in favor. 

This combination of the two mount ma- 
terials is by no means a cheap makeshift 
and contrary to general opinion, it is not 
being taken up by the smaller firms, but is 
being fostered by the leading jewelry 
houses. There are two reasons for this; 
in the first place there is difficulty in the 
handling of the two metals and these jewels 
demand careful and skilful workmanship, 
also these pieces cannot be stamped as 
platinum and yet, of course, nobody desires 
to mark them entirely as gold, but being 
sold by trustworthy houses, they are ac- 
cepted on their merits with the word of 
the firm to back them. 

In its making there are two very differ- 
ent methods. The separate pieces of gold 


these gold and platinum combination jewels 
are to become popular their handling must 
be mastered. 


Tailored and Subject Designs for Daytime 
and Evening Jewels 

In the designing of these platinum and 
gold combination jewels there are two 
definite divisions. The class of pieces for 
daytime wear which must be tailored for 
costume jewelry and ‘the more elaborate 
and fanciful patterns or subject designs for 
the evening. 

Designs for the daytime jewels, although 
not strictly geometrical, show a tendency 
toward those lines, and’ their gem settings 
are semi-precious stones and _ colored 
enamels. In the first illustration are a row 
of scarfpins. The left at the top of the 


ing an all over pattern of platinum ap- 
pliqued on the gold backing. 

In detail the manner of using platinum 
with gold is generally found in the setting 
of the gems in the platinum, and the use of 
gold for the background and where strength 
and solidity are needed in the jewel. How- 
ever, this is not always the rule, for the 
colored gems are often directly surrounded 
by the gold and the platinum is merely used 
as an openwork border or an application of 
millegrain wire traces a pattern quite sepa- 
rate from the gem setting. In one very 
handsome scarfpin a clever arrangement 
was seen where the platinum was used for 
the mounting of a square cut diamond above 
a row of smooth cut sapphires which were 
graduated in size to form a long narrow 
section below the square framed diamond. 
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ires were encased in a border 
ie aed gold with a single line of 
millegrain platinum wire run down from 
the platinum setting of the diamond around 
the outer edge of the gold, pulling, as the 
designers say, the whole pattern together. 

As the illustration shows, the gold is used 
as a general rule for the outer border of 
each piece and the platinum is either 
pierced or run out in a wire design to make 
an open work trimming on the jewel. The 
brooches, barpins and sautoir pendants in 
the sketch show the use of this open work 
and wire platinum, while the other pieces 
are formed on the firmer lines and in more 
or less tailored patterns. 

A gem setting appears on the mesh bag 
mounts in the second illustration and plati- 
num is used as their direct mounting ma- 


Saeus 


) 








ir CSSSCkS the 









BAGS IN GOLD AND PLATINUM. 


terial. In the bag at the top of the sketch 
a watch has been inset in the gold mount, 
with a surrounding decoration of platinum 
wire encrusted with diamonds. In this bag 
the platinum again appears as a cross mesh 
in two divisions of the bag links. The long 
narrow bag on the left hand side of the 
illustration has three little tassels for its 
special motif. One appears in larger size 
as the bag finish, a very small one hangs 
against the mesh directly below the bag 
mounting and two appear at the crossed 
ends of the long loop handle. Each of these 
little tassels is a combination of platinum 
and gold with the gold used for the central 
strands on each tassel and the platinum 
overhanging this and also mounting each 
stud at each tassel top. On the left is an- 
other one of the new long shaped mesh 
bags and here the platinum has been used 
as an inlay for the mount. 

Such designs and arrangements as are 
here given must be accepted only in the 
light of suggestions for further gold and 
platinum combinations and the hints given 
accepted merely as a base upon which to 
work out further designs. The use of the 
two materials opens up a new field. 
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Diamonds—A Word on the Mining, Cutting and Char- 
acteristics of Nature’s Beautiful Gem | 











By Benjamin N. Cox 


An Address delivered before the Convention of the Illinois Retail Jewelers’ Association held at 
Peoria, May 9, 10 and 11. 














THE topic assigned me is naturally very 

broad and might well occupy many 
hours’ time, in going into the mineral- 
ogy or scientific phases, but as retail 
jewelers our interest is centered espe- 
cially on diamonds, which are suitable 
for articies of jewelry. For centuries 
diamonds have been the most coveted 
precious stone and for that reason the 
average person is very much interested 
in them. In the more recent years their 
popularity has been ever increasing and 
today the diamond business is one of the 
most important parts of the jewelry 
trade. Unfortunately the public, at least 
the average man, knows very little about 
diamonds but is confused by a multitude 
of names and terms, which he has read 
in newspapers and magazines. This cir- 
cumstance has undoubtedly caused many 
retail jewelers a great deal of trouble in 
making sales and I believe it is the in- 
tention of this convention to suggest 
eliminating a great many of the terms 
when talking to the purchaser. If this 
can be successfully done sales will be 
made much easier and customers will be 
more satisfied. 

In thinking of the diamond situation 
at the present time we must first of all 
consider the present conditions of the 
diamond mines. The Kimberley and De 
Beers Mines have been worked for years 
and now are dug to a depth of over three 
thousand feet. The heat and danger is 
so great at this depth that these mines 
are practically out of operation. The 
Jagersfontein Mine (commonly called 
the “Jaggers”) and the Bulfontein Mines 
are also nearly worked out. The princi- 
pal mines to-day are the Dutoitspan, the 
Premier (of the Transvaal) and the Wes- 
selton. 

These mines yield various colors and 
qualities, the most popular of which at 
the present day are the “top” colors or the 
fine blue white from the Wesselton Mine. 
In addition to the regular mines in South 
Africa, diamonds are found in certain 
river beds. These are called “Rivers” 
having been washed into river beds from 
their origin. They are mined by dam- 
ming up the river at various points and 
then pumping a section dry and dredg- 
ing it. 

River Crystals are distinguishable from 
other rough diamonds by their rough- 
ened surface due to the constant action 
of the water. River diamonds vary very 
greatly as to color and quality; the top 
color or finest blue white today ranks 
with the best and brings a big price. 

Before rough diamonds are permitted 
to go to the shop an expert goes over 
each crystal and after careful examina- 
tion marks the stone with ink indicating 
how each particular piece or rough can 


be most successfully cut and polished 
with the smallest possible loss of weight. 
Some rough can be sawed in two pieces 
to advantage or if the grain runs just 
right this separation can be made by 
cleaving or striking the stone a sharp blow 
with the grain. The method requires great 
skill to be successfully done. After a stone 
has been reduced to the best size by either 
of these methods, it is marked again by 
the expert, who now designates with an 
ink circle the proper location of the ta- 
ble or top facet of the stone. If the 
stone is to be made round, the material 
is set in a lathe and revolved rapidly 
against another diamond, which grad- 
ually cuts the thicker end of the material 
to a rounded shape; this gives the stone 
its girdle. If the stone is to be made 
in a square, emerald cut, marquise or some 
square, emald cut, marquise or some 
other fancy shape this roughening must 
be done entirely by hand. When the 
stone is thus given its symmetrical shape 
it is then set in a dop or a patented 
holder, which holds the stone secure. 
The table of the stone is then surrounded 
by 32 small facets running from the table 
to the girdle or the top of the stone. 


The back has a facet at the top of 
the pyramid called the “culet” surround- 
ed by 24 facets, which are much more 
elongated than the smaller facets around 
the table. These facets extend from the 
culet to the girdle forming what is called 
“pavilions.” The time required to lay 
the facet on a diamond weighing one 
carat ranges from two to four days, ac- 
cording to the hardness of the material. 


The beauty of the finished gem is en- 
tirely in the hands of the men, who cut 
and polish it and the angles at which 
the facets are placed in respect to each 
other is determined by the cutter’s eye. 
A stone which is cut too thick lacks 
brilliancy and we would say carries dead 
weight. A stone cut too thin, on the 
other hand, has a glassy appearance. In 
both cases the angles are not correct to 
refract the light rays which enter at the 
top of the stone and, therefore, these 
rays are not refracted and the stone does 
not appear brilliant or full of life. The 
angles formed are the all important 
requisite for a live stone. The angle 
formed at the culet, bounded by the pa- 
vilion facets would be from 48 to 52 
degrees. This should make the inverted 
angles below the girdle from 14 to 21 de- 
grees. The angle above the girdle is 
properly 30 degrees to 40 degrees. The 
general proportions of the properly cut 
stone are then about two-thirds of the 
thickness below the girdle and one-third 
above, the width of the table represent- 
ing about three-fifths of the diameter 
of the stone. 
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June 2, 1920. 
The average customer for a diamond 
invariably asks if the stone is “perfect” 


tely there have been many 
iven to this term, which 
has been quite unfortunate to the retail 
jewelry trade in general. A perfect 
diamond in the trade means a diamond 
without imperfection, which can be seen 
by the use of the ordinary watchmakers 
Loop and which is cut round and in such 
proportion as to have total refraction 
and to possess a maximum of brilliance. 

Commercially-perfect diamonds’ or 
“slightly imperfect” diamonds are sala- 
ble, but of course a diamond is held in 
esteem principally because of its bril- 
fiancy and if the imperfection is any 
perceptible size the stone lacks life and 
t worth much as an article of adorn- 


and unfortuna 
interpretations & 


is no 
ment. : , ; 

The actual value of any diamond is de- 
termined by its size, color, brilliancy and 
freedom from descernible imperfections. 
Diamonds without a slight tint or im- 
perfection are rare. Even most of the 
world’s famous gems contain imperfec- 
tions of some description. 

While diamonds are found in many 
colors the usual colors are white, yellow 
and brown and the various combinations 
of these colors. The old Jagers stones 
are largely fine blue white, and in the 
trade fine blue white stones are fre- 
quently called Jagers. Diamonds from 
the Wesselton Mines are usually of blue 
white or fine white color and stones of 
this color are termed Wesseltons. River 
stones are of various colors but the 
finest color are a fine blue white an\‘ are 
often classed as Jagers. Stones with a 
tinge of color are called Capes, the 
light shades being classed as “silver 
Capes.” Brown diamonds, if a light 
shade, are quite desirable and golden 
browns are considered fancy. 

Stones from the Premier mine are 
usually distinguished from other goods 
by their clouded appearance. In _ the 
trade we say most Premiers have a false 
color; often these stones have a decided 
purple color and have a ready market. 

It is important for us to understand 
that the. names such as “Jagers,” “Riv- 
ers” and “Wesseltons” do not always 
mean that these stones come from mines 
of those names, but indicate the grade 
of color instead. I have found that many 
jewelers are confused on this point and 
it does seem unfortunate that those terms 
have become names of colors. 

The steady advance in diamond prices 
is due to their increasing popularity and 
public appreciation. 

It might have been said years ago that 
one wearing diamonds was trying to 
make a show and was not in the best 
taste, but to-day nothing is in better 
taste, for the man or woman than a fine 
Piece of diamond set jewelry. This is 
recognized by even the highest intellec- 
tual people as well as the medium 
classes. 

The public has come to appreciate and 
admire diamonds because of their con- 
stant beauty and durability. One hesi- 
tates to invest in articles that wear out, 
but diamonds are often bought by peo- 
ple and held as an investment. Their 
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value has come to be real and they are 
often used as collateral with banks when 
questionable securities would not be ac- 
cepted. 

It is my opinion that diamond prices 
will not break, but will advance even 
more. The reason for this is that there 
is not only a large sale in America for 
all grades of stones but all of the na- 
tions of the earth have come to appre- 
ciate them and their popularity is be- 
coming universal. 

It has been an interesting fact that 
Oriental people have in the last few 
years been among the big buyers in the 
foreign markets; this was not true years 
ago. 


The stones are mined with a great deal 


of difficulty and then they are sorted 
and graded by the Syndicate and priced. 
The rough is then shown to cutters, who 
are allowed to purchase for spot cash. 
The prices given them are absolute and 
they must buy goods in entire series 
or give up their option on sight. Since 
the formation of the British Syndicate 
the price of diamonds has never been al- 
lowed to break even in times of greatest 
commercial depression. 

People buy diamonds primarily be- 
cause of their beauty and this fact should 
always be foremost in the salesman’s 
mind. Dwell on the individual merits 
of the stone, the color, the brilliancy and 
cutting and talk less about flaws, car- 
bon spots, feathers, etc. 

I believe if their terms were entirely 
eliminated and the single term imperiec- 
tion used, when necessary in place of 
them, the purchaser would have less ob- 
jection in buying. When told a stone 
has a flaw the average person ceases 19 
be interested because of a fear that they 
are being sold an inferior article and 
many people believe that a flaw will en- 
large or make the stone unsafe to wear. 

Always remember that a diamond 1s 
crystallized carbon and many of the im- 
perfections are left in the stone because 
it is not fully crystallized. Always dwell 
upon the durability and lasting beauty 
of the stone whicn you are trying to sell. 
Also the fact that as an investment there 
has been nothing in many years that 
has been so attractive as diamonds. 

The purchase of a good diamond is a 
wise investment, the ownership of a con- 
stant enjoyment. 








There is a boom on in the district of 
Postmasburg, 125 miles due west of Kim- 
berley, according to a report which has 
reached London, as the result of important 
p'pe discoveries of diamonds of exceptional 
brillance and purity. The price of farm 
land on which the discoveries have been 
made is soaring. A little more than a 
third of an acre that sold, a few years agu 
for $500, now realizes $5,000. It is only in 
the last few months that excitement over 
the Postmasburg has reached a climax. 
The Emerald Diamonds Co. with a work- 
ing capital of $1,250,000 has been formed 
and has acquired the rights and options 
on nearly 50 farms in the district. The 
test washings that ‘have been undertaken 
in a small way pending operations on a big 
scale, give 38 carats to 100 loads. 
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The Moonstone 





(Extract from an article by Leopold Claremont in 
the London Watchmaker.) 
OF the minerals called feldspar used in 
jewelry, the chief is adularia or moon- 
stone. It is transparent to translucent and 
generally of a nondescript shade resembling 
soapy water, but sometimes with a yellow- 
ish or bluish tinge. Its beauty consists 
of a curious reflection of light best dis- 
played when the stone is cut with a smooth 
convex surface. 
This phenomenon, consisting of a gleam- 
ing spot, is exhibited to perfection only if 
the stone be-cut at a certain angle of the 
crystal, in which case it occupies the center 
of the gem. 

On the other hand, proportionately to 
any deviation in the cutting of the stone 
from this angle, the reflection is away 
from the center, or in extreme cases even 
actually at the edge, producing a poor ap- 
pearance. 

To a great extent the appearance varies 
according to the convexity of the cutting, 
the reflection being small in stones of high 
couvexity and large in low ones. The ex- 
planation of the phenomenon is the pres- 
ence of tiny platlike cavities or inclusions 
lying in parallel layers throughout the 
stone, from which the light is reflected 
broadside. 

The moonstone is one of the many kinds 
of gem-stones found in the gravels of Cey- 
lon, and although found elsewhere it is 
typical of the island, from which all com- 
mercial supplies are derived. Like garnet 
and some other gem-stones, it suffers from 
great numbers of practically worthless ex- 
amples used in such manner as to bring it 
contempt. Nevertheless large and 
choice specimens are not only beautiful, 
but by no means easy to obtain. 

The more esteemed are almost trans- 
parent, of a decided bluish shade, and con- 
sequently displaying a vivid pale blue re- 
flection from which the gem derives its 
name. 

Besides the insignificant stones used for 
inexpensive Indian and European jewelry, 
large stones have been popular during 
modern times. * * * 

Moonstone is a potash feldspar, called 
by mineralogists orthoclase. Specific grav- 
ity about 2.54, hardness 6%. Monoclinic 
system—doubly refractive. It has two di- 
rections of easy cleavage. Uncut stones 
are seldom seen in Europe, except as mu- 
seum specimens, the natives of Ceylon pre- 
ferring to cut them in their characteristic 
manner before consignment. 








Wallace S, Quencer, who has conducted a 
jewelry store at 106 Arsenal St. and 107 
Court St., Watertown, N. Y., for the past 
28 years, sold his business recently to 
M. S. Carlton, Westfield, N. Y. Mr. Quen- 
cer, having conducted one of the leading 
jewelry stores in the city for over a quarter 
of a century, now retires from business. He 
plans to spend his Winters hereafter in 
Florida and California, as the northern cli- 
mate is too rigorous for his health. Mr. 
Carlton has conducted a jewelry store in 
Westfield for some time, but has now sold 
it to take over a larger store here. He 
has had a wide experience as a jeweler. 
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A Symptom of Changing Conditions 


“Merchants Point of View,’ in the 


(From - New York Times.) 


ITH only too many persons the dispo- 
sition is to regard merely the obvi- 
ous. This, at times, results in putting un- 
due emphasis on the influence of transitory 
happenings as against the _more lasting 
effects of fundamental conditions. For the 
moment the public attention is being di- 
verted to the slashing, or assumed slashing, 
of prices at retail counters pretty much all 
over the country, and the inference is 
drawn, rather rashly, that there is to be a 
quick drop in the high cost of living. More 
careful consideration, while having due re- 
gard to the influences and motives behind 
these price reductions and their possible 
effects, would incline one to regard them 
as a passing phase in the economic disturb- 
ance intervening between the abnormal of 
wartime and the normal of settled condi- 
tions. It is conceded that the price reduc- 
tions are merely a sop thrown out to 
appease the rebellion of consumers who 
have been exploited beyond the point of 
safety. They are a bait, as it were, to in- 
duce them to resume the buying which 
they had quit doing. They are a test as to 
what kind of inducements, if any, will im- 
pel them to purchase not only necessaries, 
but also some of the superfluities in which 
they had been indulging for several years. 
Up to the present, according to the reports 
from the larger trading centers, the re- 
sponse has been quite marked. Buying has 
been unquestionably stimulated, but the 
great bulk of the purchasing has been of 
articles really needed. An absence, too, is 
shown of the desire to buy the most ex- 
pensive kinds of things. No one is now 
pretending, as some imaginative profiteers 
did not so long ago, that sales can only be 
made if prices are chalked up. That much, 
at least, is a gain. 
IT IS NOW A BUYER’S MARKET 


It is to be noted that any marked price 
recessions thus far have affected only sales 
at retail. At the sources of supply there 
has been as yet no response to the popular 
urge in this direction. Producers, after 
their long orgy of excess profits, are finding 
it hard to reconcile themselves to smaller 
returns, although they are showing some 
anxiety at the turn affairs are taking. In 
the textiles, for example, cautious buyers 
find they can get some concessions, but 
they are comparatively trivial and not cal- 
culated to appeal. The National .Associa- 
tion of Manufacturers are, however, sizing 
up the situation fairly well, as was shown 
the other day in their expressed determi- 
nation to cut down prices in a somewhat 
liberal way. As against this may be set 


the statements of some manufacturers that, 


they expect to advance prices to cover the 
increased wages they had agreed to pay 
their employes, and of an association of 
garment manufacturers that announced 
higher prices for next Falls goods. Both 
may experience a change of heart before 
long when they find that buyers are un- 
willing to pay the higher prices because 
they are convinced that they cannot pass 
them along to their customers. Both 
wholesalers and retailers are in a waiting 
mood just now. They have made up their 
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minds to delay making their purchases un- 
til matters have been more clarified. They 
have ceased bidding up prices against one 
another, and they can no longer be stam- 
peded. From now on it is to be a buyers’, 
not a sellers’, market. 








Silver Calendar Tablets Presented by New 
York Jewelers’ Golf Club to Country 
Clubs Where Tournaments 
Are Held 
TWICE each year the New York Jew- 

elers’ Golf Club holds tournaments on 
links in the vicinity of the metropolis, and 
as a mark of appreciation to the clubs 
where the tournaments are held, the jewel- 
ers present the organization with hand- 
some silver calendar tablets. To date, the 
jewelers have presented three of these 
tablets, the latest going to the Arcola 











GIFT OF THE NEW YORK JEWELERS’ GOLF CLUB 


Country Club, Arcola, N. J., only about two 
weeks ago. The other two clubs which 
have received these trophies are the 
Englewood Golf Club, Englewood, N. J., 
and the Wykagyl Country Club, New Ro- 
chelle, N. Y. 

The tablet, as shown herewith, is greatly 
reduced in size and represents a perpetual 
calendar. It is made entirely of silver, the 
edges and upper part of the tablet being 
hammered. 

The name of the club receiving the gift 
and that of the New York Jewelers’ Golf 
Club, as well as the year in which it is pre- 
sented, are artistically etched in the upper 
portion of the tablet. The tablet is mounted 
on a solid mahogany base and measures 20 
inches high and 10 inches wide. 

All these calendars have been designed so 
as to be hung on the walls of the club 
houses and are made for the jewelers’ 
organization by the Eleder-Hickok Co., 
Newark, N. J. 





The H. H. Ratcliffe Co., which has 
conducted a jewelry store in the Tenney 
Block at Madison, Wis., for many years 
has bought the property on E. Mifflin 
St.. next to the Strand Theatre, in 
which the McCormick saloons have been 
located. 
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Home of the New England Jewelers’ 
Institute an Excellent Property 





AST week’s issue of THe JEWELERS’ 
CIRCULAR contained a detailed story re- 
garding the purchase by the New England 
Jewelers’ Association of a site and build- 
ing for the proposed watch and jewelry, 
engraving and optical school in Draper 
Park, Milford, Mass., to be known as the 
New England Jewelers’ Institute. 

This property, which is known as the 
Canton property, consisting of an unusu- 
ally large house and spacious land in Mil- 
ford, will make a most attractive home. 
When reconstructions on the building have 
been completed accommodations will be 
provided for 50 students. 

On the front cover page of this week’s 
issue of THE JEWELERS’ CircuLar is a pho- 
tograph of the home of the new school. 
Although the picture is a good one, it does 
not do the site justice, as there are spacious 
grounds in connection with the house 
which are not shown in the illustration. 

The committee in charge of the purchase 
of the property has also taken options on 
other grounds surrounding the property, in 
case it is found necessary for larger 
quarters. The buildings themselves repre- 
sent a fine school in excellent repair, and 
will be easily remodeled to meet the re- 
quirements. 

For the present E. F. Lilly of Milford, 
former president of the Massachusetts 
Retail Jewelers’ Association, will have 
charge of the property and act in the 
capacity of dean. Several instructors are 
to be chosen in the near future. The in- 
stitute will embrace exhaustive instruction 
in watchmaking, jewelry repairing, engrav- 
ing and optometry. The course is to occupy 
two years, at the expiration of which time 
candidates passing examinations will be 
awarded diplomas of a standard ranking 
with other technical institutions. 

The institution has-been launched under 
the most favorable auspices. The associa- 
tion has been incorporated under the laws 
of the State of Massachusetts with a cap- 
ital of $30,000, and the charter has been 
made as wide as possible, so that the work 
can be extended to include other branches 
of the trade when so desired. 








DEATH OF JOSEPH NORDMAN 





Pioneer San Francisco Jeweler Passes Away 
at the Age of Seventy-seven Years 


San Francisco, Cal., May 26.—Joseph 
Nordman, a pioneer jeweler of this city, 
passed away Saturday, May 15, at his home 
in this city. Mr. Nordman, who was 77 
years of age, had been ailing for some time, 
but it was only recently that his illness 
became of an alarming nature. 

The deceased was in partnership with 
his brothers in the jewelry business here, 
but he had retired from active participa- 
tion in affairs some time before his death. 

His son, Bert N. Nordman, is president 
of the firm of Nordman & Aurich, jewel- 
ers, of 150 Post St., in this city. 








J. D. Fordham, formerly with N. J. 
Smith & Son, Bainbridge, Ga., has opened 
a jewelry store in Millen, Ga. 
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formation as 
‘e shown in public for the first time. 





stir up interest in j 
without credit 


styles in gems.—THE EDITOR. 





The Latest Jewelry Seen in New York 


Note—The following information is published not only for the benefit of the jeweler, but 
for the benefit of the public, and to give the retail jewelers outside of the large centers in- 
o to the very latest articles in jewelry that are shown in the shop windows of 
dealers in the metropolis and about such special pieces as have been made for customers, an 
ar | This information is right-up-to-the-minute, and gath- 

irectly before THE JEWELERS’ CiRcULAR goes to press. _may be git 
oral eo hie local paper for the general information of the people of his district, in order to 
4 jewelry generally, or the information may be used by him as a basis for 
interviews in his local journals, as to the latest styles in jewelry. 
to THE JEWELERS’ CiRcULAR, in an } 
best for the information of the people of his district, or valuable as a news item on the latest 


The notes may be given by the 


It may be used with or 
way that the jeweler may feel will prove 
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HE commencement days of June bring 
to mind all the school days from first 
grade to college with all the many term 
endings and holiday beginnings which come 
between and with these are remembered all 
the long list of gifts which mark the va- 
rious steps in the young student’s life and 
give accent to the pleasure of their com- 


mencement days. 
kx 


An age-old favorite jewel to be used for 
a gift for the little miss is the small brooch 
with a row of gems like peas in a pod and 
this year it appears again, but varied to 
make it new with piercing for its mounting 
and cabachon sapphires for its gems. 

x *k x 

The most popular pen knive for the 1920 
school boy will be those of mother-of-pearl 
capped in engine-turned silver, but they will 
be run a close second by those with all sil- 
ver cases where the engine turning is used 
to cover the ground and a smooth space is 
left for the monogram. 

x ok * 

A beautiful locket appropriate for a girl 
of any age, but more especially pleasing to 
the “flapper” in her teens is hung from the 
new locket chain, a sautoir pattern carried 
out in enameled sections long and narrow 
joined together by round gold links. The 
enameling is chosen by the favored color of 
either lavender blue, pink, yellow or green 
in palest tint, and on the locket case these 
colors are mingled to form a cluster of 
flowers against a white enameled ground. 

x ok x 

School days for the modern growing girl 
mean either bobbed hair or curls and in 
either case a holder for the ribbon bow or 
to catch stray locks will make a most ac- 
ceptable gift. There is a new pattern out 
just in time for these June commencement 
days where pearls make the outer rows and 
gold wire the mounting for a two-inch bar- 
rette. Another of these useful jewels has 
the birth-month stone set as a solitaire in 
a hand engraved and gracefully curved 
broad band of silver. Many of the new 
commencement jewels show the birth- 
month stone as their gem and it is a pretty 
conceit to combine the two. 

x Ok Ok 

The graduation gift for his majesty, the 
young boy, must at one time or another be 
awatch. The two types most popular just 
at present are the wrist watch mounted on 
a leather strap and the pocket watch at- 
tached to a chain and lapel button. For 
the wrist watch the strap is either in black 
when the watch is often a silver case mono- 
gramed in black enamel or of tan leather 
when the watch is in gold. For either gold 





er silver watch case, the ground may be 
frosted after the finish on the watch for 
grown ups, and the monogram hand-carved 
and raised with a smooth finish from the 
frosted ground. The lapel buttons on the 
chains for the pocket watches are favorites 
when they are square shaped and marked 
with criss-cross patterns of engine turning. 
eS 

When the school girl begins to think of 
her appearance and her jewels, and some 
would say, “when doesn’t she, indeed !”— 
one of her favorite utility pieces becomes 
the vanity case. It is hung to please her 
from a ring for her finger, or a bracelet for 
her wrist. It is made of silver and engine 
turned or its case is enameled in her fa- 
vorite color or it is formed of smooth 
polished gold. If she prefefs a bag, it is 
offered for her approval in a pompadour 
silk, many tinted and rich in flower pattern 
and it is mounted in a handsome top of 
Dutch silver in a repoussé pattern after the 
style of her big sister’s bag, aad handled 
with a long silver chain. Mesh bags meet 
her desire when they are odd in shape and 
attractively small. They come topped with 
a gate mounting in the cap of which is set 
a cluster of faceted gems. Amethysts, 
pearls, tourmalines, turquoises or coral are 
used for these gems and sometimes they 
trace her initials. 

* ok 

The pupil at the preparatory school is an 
important member of this world wide fra- 
ternity of school children, at least, if he is 
to be taken at his own valuation, he is very 
important; and certainly, so far as we are 
now concerned, he is, if not important, at 
least very interesting, for his—also her— 
jewelry, is a whole jewelry line in itself 
and must be treated with respectful atten- 
tion by all those considering jewelry mat- 
ters. The girl graduate of the preparatory 
school shows great partiality toward all 
forms of necklaces. She wears them morn- 
ing, noon and night with all types of gowns, 
and she insists on having them in her 
jewelry case for all occasions. They run in 
design from the simplest strings of coral, 
amber and gold beads to elaborate gem-set 
necklaces and strings of pearls for evening 
wear. The sautoir chain has quite captured 
her fancy and she uses it now as a neck 
chain from which to hang the little locket 
with its secret photograph or for her 
watch, or a pendant is designed to match 
the chain in pattern. Bracelets and finger- 
rings follow next as her favorite jewels and 
then come brooches which are generally of 
the friendship circle variety and set with 
the precious stones and pearls. For the 


“prep.” school boy there are new scarfpins 
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designed especially to attract his eyes and 
also one will find in the shops neckties and 
scarfs offered with the same _ intention. 
After the scarfpins, he will like the new © 
cufflinks. Who has not seen him twist his 
coat sleeve and turn his cuff to show off his 
new jewels? His lapel chain has turned 
to a Waldemar now and his watch rests in 
his vest pocket, while watch mounting and 
chain are often of platinum. Silver pencils 
and silver cases pocket memorandums are 
specialties to win his favor and the more 
elaborate in design their engine turning and 
engraved patterns the better pleased he 
will be. 
* * x 


When it comes to offering gifts to the 
older pupils, the graduates of finishing col- 
leges, the matter becomes increasingly dif- 
ferent and tact and diplomacy in the choos- 
ing of the gifts is of prime importance. 
The boy has now arrived at man’s estate 
and smokers’ things are sure to please him. 
Huge pipes, the more ungainly looking 
they are the better, are paired and boxed in 
special cases to please him. Then there is 
the hand hammered copper pipe rack for 
his usual great array of ungainly looking 
pipes and also all the small pocket pieces 
for cigarettes and matches smooth finished 
in gold and frosted in platinum and gem 
set to meet his whim in smooth cut sap- 
phires and emeralds in faceted black onyx 
or counter-sunk rubies. Desk pieces for his 
den with ash trays and floor stands, silver 
mounted card decks and picture frames are 
among his gifts. Travel things besides 
leather bags and brief cases monogramed in 
silver will include a small neatly arranged 
fitted case holding his toilet articles in a 
leather form to be dropped at the last mo- 
ment into his handbag. For his personal 
jewels, there will be scarfpins and cuff 
links and beside these now, evening dress 
sets to meet his social needs. The gift for 
the woman college graduate will again de- 
mand tact in its choosing, but this time the 
subject becomes easier to handle, for the 
personal jewels come first on the list. Single 
plume feather fans, new this year, will 
make a splendid gift. They come with gem 
set handles, the colors chosen to match the 
fan plume, and their mounts are ivory, 
tortoise shell, sandal wood, silver or gold. 
Vanity cases are other pieces rightly 
chosen. One that I saw lately prepared 
especially as a graduation gift, is a plati- 
num case monogramed in small diamonds. 
The case form was a disk and the mono- 
gram was framed in a circle of the small 
diamonds. Watches now take on a style 
appropriate for formal dress and for even- 
ing wear, and if they are wrist watches, the 
wrist band makes a handsome diamond 
bracelet and the watch case itself a dia- 
mond studded motif in the jewel. But with 
all the popularity of these other gems and 
jewels, pearls hold supreme sway and the 
ideal gift for the college graduate is still 
the year-in and year-out popular pearl 
necklace. It is varied this year by its 
double or triple form and by the different 
lengths in the pearl strands. Finger-rings 
hold pearls as solitaires or in twin stones 
of matching or contrasted colors in tinted 
pearls and they are used too for brooches 
and hair ornaments. THE RAMBLER. 
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Calamity Howlers - versus - Facts 


The fact should not be over-looked, that before the War, the 
United States was in debt to other nations some FIVE BILLION 
DOLLARS, and that by 1919 we had not only paid this debt BUT 
foreign nations owed the United States some TEN BILLION 
DOLLARS. Furthermore, we have to-day the largest gold re- 
serve of any nation in the world. 

As to the future of our raw material and manufactured 
products, it is only necessary to realize that the United States 
has but 6% of the population of the world, controls 7% of land, 
and yet produces: 


of the world’s supply of gold 60% of the world’s supply of cotton 

of the world’s supply of wheat 60% of the world’s supply of aluminum 
of the world’s supply of iron and steel 66% of the world’s supply of oil 

of the world’s supply of lead 75% of the world’s supply of corn 

of the world’s supply of zinc 859% of the world’s supply of automobiles 


60% of the world’s supply of copper 


Confronted with these indisputable facts, we do not under- 
stand how the yappings of the CALAMITY HOWLER can in- 
fluence PUBLIC SENTIMENT for more than a moment. 
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SWINDLES ANOTHER JEWELER 


Harry Baum, Notorious Crook, Victimizes a 
Brooklyn Jeweler by His Usual 
Methods 

For the past two months THE JEWELERs’ 
CircuLaR has warned the trade of the oper- 
ations of Harry Baum, known to the police 
under many aliases and one of the cleverest 
swindlers working in the jewelry industry, 
but despite these warnings this man con- 
tinues to claim victims among jewelers. 
His latest one is Morris Wortis, retail jewel- 
er, 174 Grand St., Brooklyn, N. Y., from 
whom he secured a diamond and platinum 
scarf pin worth $300 on Tuesday, May 25. 

Baum always uses the same method wher- 
ever he operates, and this fact alone should 
make it easy to identify him. The picture 
of this swindler, coupled with a full de- 
scription taken from the Rogues’ Gallery, 
has also appeared in these columns no less 
than four times within the past two months. 

Most of Baum’s operations have been con- 
fined to New York, although he did make 
one trip to Philadelphia, where he swindled 
a jeweler. Sometimes he has appeared in 
the downtown section of New York and at 
other times uptown jewelers have been his 
victims. Last week, however, he changed 
his scene of operations and crossed the 
bridge to Brooklyn, where he met no re- 
sistance whatsoever. Baum will probably 
try Brooklyn again and will no doubt oper- 
ate in that city until he finds the trail getting 
too hot. 

Since resuming his operations several 
months ago, following his release from jail, 
Baum has used the names of I. A. Harris, 
president of the Liberty Clothing Co., Buf- 
falo, N. Y; Charles Klein, head of a Chi- 
cago department store, and on his last ap- 
pearance posed as Sam Phillipson, also from 
Chicago. 

On Tuesday, May 25, after THE JEWELER’S 
CrrcuLar had gone to press, Baum called at 
a Brooklyn carpet house where he repre- 
sented himself as head of a Chicago de- 
partment store. After placing an order for 
carpets for his supposed establishment he 
wanted to know where he could obtain a 
consignment of shirts for immediate deliv- 
ery. He was sent to the Western Shirt Co., 
in Brooklyn, and after again introducing 
himself as Mr. Phillipson, placed a large 
order for shirts. He worked himself into 
the confidence of one of the members of the 
shirt concern and when he asked to be 
recommended to some reliable jeweler, the 
shirt firm official did not hesitate taking 
him directly to Morris Wortis, retailer, 174 
Grand St., Brooklyn. 

At the jewelry store he was introduced 
as Mr. Phillipson and when Mr. Wortis 
learned that the man had left a large order 
with the shirt concern he had every reason 
to believe he was all right. After some 
conversation, “Phillipson” left an order for 
a flexible diamond bracelet costing $860, 
which he was to see the following morning. 
The swindler and the shirt concern man 
then left the store, but in about 30 minutes 
“Phillipson” returned alone and ordered 
the jeweler to have some scarf pins on 
hand when he came in the next morning. 

As Mr. Wortis had quite a few pins in 
stock he showed them to “Phillipson” right 
then, and after looking over the assortment 
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the man picked one out worth $200. He 
told the jeweler that as he wanted to show 
it to the member of the shirt concern be- 
for he finally paid for it he would request 
that the pin be held until the morning. Mr. 
Wortis, however, urged the man to take the 
pin with him and show it to his friend 
before the morning and then when he came 
in for the bracelet he would have his mind 
all made up. The swindler suddenly changed 
his mind and decided he did not want the 
pin he selected, but another one costing $300 
and after signing a memorandum took the 
pin, saying he would decide during the night 
about buying it and if he did would pay 
for it when he called for the bracelet. 

Of course, when “Phillipson” failed to 
appear the following morning everyone 
became suspicious and a telegram was im- 
mediately sent to Chicago, where it was 
learned the man was a swindler. 

The pin which the man obtained from 
Mr. Wortis was made of platinum and was 
set in the center with a diamond weighing 
.35 of a carat. Around the stone were set 
10 smaller diamonds. 

Jewelers are again warned to beware of 
this swindler, who is described as being 
about 42 years old, standing five feet five 
and three-quarters inches in height and 
weighing about 143 pounds. He has dark 
chestnut curly hair, bright hazel-colored 
eyes and a sallow complexion. The picture 
of this man appeared in the folowing re- 
cent issues of THE JEWELERS’ CIRCULAR: 
March 31, April 14, May 5 and May 26. 








MUST PAY DEATH PENALTY 


State Board of Pardons Refuses to Hear 
Further Appeal of Man Convicted of 
Murder of Charles Martin 

PHILADELPHIA, May 27.—The State 
Board of Pardons yesterday refused finally 
to hear a further appeal in the case of 
John Morrison, the youthful bandit sen- 
tenced to death for the murder of Charles 
Martin, 958 N. 11th St. on April 9, 1918. 
The killing occurred following the robbery 
of the jewelry store of Karl Kempter, 1108 
Girard Ave. 

Morrison will die in the electric chair at 
the Central ‘Penitentiary, Bellefonte, Pa., 
during the week of June 7. The final ef- 





fort before the Board of Pardons marked; 


the end of the fourth reprieve the murderer 
has had since being convicted here on May 
14, 1919. 








Southern Jewelry Travelers’ Association Will 
Hold Annual Outing June 24 at Port au 
Peck Hotel, Pleasure Bay, N. J. 

Members of the Southern Jewelry Trav- 
elers’ Association have decided to hold their 
annual outing this year on Thursday, June 
24, at the Port au Peck Hotel, Pleasure 
Bay, N. J. The members of the association 
will make the trip from New York to 
Atlantic Highlands on the Central Railroad 
of New Jersey, the boat leaving the foot 
of Cedar St. at 9.10 A. M. sharp, and upon 
arrival at Atlantic Highlands will take the 
Central Railroad of New Jersey train to 
West Long Branch, where trolleys will be 
used to complete.the trip. 

There will be the usual games and a big 
crowd is expected. R. A.- Hunken, presi- 
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dent of the association, urges as many mem- 
bers as possible to set aside June 24 and 
make it a point to be on hand when the 
boat leaves the foot of the pier. Henry 
Greenthal, secretary, is in charge of the 
tickets. 

The committee arranging for the outing 
consists of A. E. J. Winter, chairman; J. R. 
Hewett, T. H. Batcheller, Josh Crohn and 
George A. Jochum. 








THE NATIONAL CONVENTION 


Secretary Anderson Gives Facts as to the 
Annual Gathering of the American Na- 
tional Retail Jewelers’ Association 
at Louisville, Ky. 


NEENAH, Wis., May 28.—National Secre- 
tary A. W. Anderson has sent out to the 
trade press and to prospective exhibitors at 
the forthcoming convention plats showing 
the exhibit space as laid out on the mezza- 
nine and 10th floors of the Seelbach, Louis- 
ville, Ky., where the 15th annual convention 
of the American National Retail Jewelers 
Association will be held Aug. 24-27. 

The exhibit space, he says, is being rap- 
idly disposed of and a very good display 
is expected. The 10th floor of the hotel is 
the convention floor and as the convention 
hall opens on two sides, and being very high 
above the street level, it will not only be 
practically free from traffic noises but will 
be cool and comfortable. The exhibit rooms 
on this floor are unusually large and well 
lighted and will make ideal display rooms. 

The mezzanine floor and writing room 
adjoining will make a fine setting for show 
case displays. There will be no booths, but 
artificial plants will be tastefully arranged 
among the exhibits and special lights will be 
installed to give the best possible effect. 

“Many new faces are expected at the 1920 
convention,” says Mr. Anderson, “as Louis- 
ville is easily reached from the southern 
States, all of which are now fully organized. 
The new States in the association fold, Ala- 
bama, Georgia, Florida, Louisiana and 
South Carolina will undoubtedly contribute 
largely to the convention attendance, and 
of course the States of Tennessee, Missis- 
sippi, North Carolina, Virginia and West 
Virginia, to say nothing of Kentucky, will 
send big delegations. The same is true of 
the bordering northern States, Ohio, Indi- 
ana and Illinois, and taken all in all the 
outlook for a record convention attendance 
is excellent. 

“Kentucky jewelers are busy planning en- 
tertainment, a feature of which will be a 
style show, and visiting jewelers are certain 
to long remember their attendance at the 
Louisville convention. 

“President Arthur A. Everts is planning 
a program of up-to-the-minute interest, and 
this will undoubtedly be a gathering full of 
momentous events as was the 1919 meeting 
at Chicago. For the next three months 
the trade papers will be kept in close touch 
with anything that transpires relative to 
this annual convention.” 











S. D. Hardy, 335 Granby St., Norfolk, 
Va., has sold his stock of merchandise. All 
accounts due are payable to Mr. Hardy and 
he is taking care of all of the accounts 
payable. 
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FIVE BANDITS ROB JEWELER 


ther Store in New York Visited by 
a Neuman” and Looted as Crime 
Wave Continues 





Despite all efforts of the police, the 
crime wave which hit the jewelry trade 
over four weeks ago still continues, the 
latest victim of a robbery being David 
Gumbiner, Broadway and 105th St., New 
York. Five armed bandits walked into the 
jewelry store shortly after the noon hour 
Tuesday, May 25, while the streets were 
crowded with school children and forced 
the wife and son of the proprietor, as well 
as three employes, to idly look on while a 
show case was smashed and looted of 
jewelry worth about $30,000 and then made 
their escape in a stolen automobile. 

Mr. Gumbinor boasts of one of the finest 
retail jewelry stores in New York, located 
in a comparatively busy section of the city. 
The fact that the men met with such suc- 
cess and so little outside opposition indi- 
cates that the robbery was previously 
planned. 

About 12.30 o’clock as the children were 
coming from school an automobile drove 
up to the 105th St. side of the store and 
from it alighted five men. Without the 
slightest warning the bandits, each armed 
with a revolver, dashed into the store and 
commanded Mrs. D. Gumbiner, her son Leo 
and three employes to “keep quiet.” When 
the men entered, the jeweler’s wife and son 
and a porter were in the rear of the store, 
while the other two employes were on a 
balcony overlooking the establishment. 

Two of the bandits immediately pro- 
ceeded to force Mrs. Gumbiner and her son 
as well as the porter up onto the balcony. 
While these two thieves held them at bay 
the other three men started in to clear one 
of the showcases. One of the trio tried to 
open a case containing many thousands of 
dollars worth of diamond and platinum 
jewelry, hut when he discovered it was 
locked the glass was smashed with the butt 
of a gun. One of the men then extracted 
several trays containing rings, scarf pins 
and other jewe:ry and passed them to an- 
other companion, who stuffed them in his 
pocket. 


By this time a crowd of school children 
had collected in front of the store and one 
man, noticing the mob, looked into the 
store and discovered the bandits at work. 
When he tried to scare the men, however, 
he was severely punched and left lying on 
the sidewalk. 

The thieves apparently decided that they 
had enough booty and not wanting to run 
any risks of being caught, they backed out 
of the store, jumped into their waiting 
machine and sped west along 105th St. to 
West End Ave. The machine then turned 
downtown and was lost sight of. The men, 
however, were going at such speed that a 
policeman tried to stop it, but was unsuc- 
cessful. At 65th St. and Lexington Ave. 


the stolen machine was later found by 
Patrolman Rocke, and on the floor of the 
car several empty ring trays were re- 
covered. 

The robbery occurred so quickly and was 
accomplished in such a businesslike man- 
ner that none of the occupants of the store 
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were able to get a good description of the 
men. They were all shabbily dressed and 
the oldest one was reported to be about 40 
years of age. 

The only clues which the police obtained 
are the fingerprints on the glass case. How- 
ever, it will be hard to ascertain just which 
fingerprints belonged to customers who 
came in during the day and which are those 
of the bandits. 

As far as could be ascertained only one 
shot was fired and this by a watchmaker 
employed in the store. After the men had 
left the place he picked up a revolver lying 
under a bench and fired toward the door 
through which the bandits had fled. The 
shot went wild and hit the ceiling, but did 
no damage. 








TACOMA JEWELER KILLED 


Step-son Shoots P. B. Friedman, Claiming 
He Did It in Self Defence 

Tacoma, Wash., May 26.—In a quarrel 
over what he declared to be the abuse of 
his mother, Robert Friedman shot and 
killed his step-father, Phil B. Friedman, a 
prominent jeweler for many years engaged 
in business in this city. 

The shooting occurred in the Friedman 
home, and according to the story told by 
young Friedman, his step-father had been 
abusing his mother, and turned on him 
when he attempted to interfere. The elder 
Friedman rushed at him with a .45 cal- 
iber automatic revolver. The two grap- 
pled and in the ensuing struggle Robert 
obtained possession of the weapon and 
fired two shots, both of which penetrated 
the jeweler’s head, killing him instantly . 

Young Friedman immediately called up 
the police and told them what had oc- 
curred, and then calmly awaited their ar- 
rival. He was taken to the city jail, where 
he declared the shooting was done in self- 
defense. He was released the following 
day under $15,000 bonds. 

The dead man had been engaged in the 
jewelry business here for many years. He 
was a prominent sportsman and closely 
identified with many civic movements. He 
was 45 years of age. 

Robert Friedman was a lieutenant in 
the army tank corps during the war, and 
was a student at the University of Wash- 
ington previous to entering the army. He 
is 22 years of age. 





Regulations Governing Drawback of Duties 
on Diamonds Used in Jewelry Ex- 
ported from the United States 


WasuincTton, D. C., May 26—The 
Treasury Department has issued a decision 
granting a drawback of duties on jewelry 
manufactured by Whitehouse Bros. of 
Cincinnati, O., with the use of imported cut 
diamonds. The regulations prescribe that 
a manufacturing record shall be kept in the 
manner described in the sworn statement 
of the manufacturers, dated May 5, 1920, 
showing, in the case of each lot of jewelry 
manufactured for exportation with benefit 
of drawback, the lot number and date of 
manufacture thereof; the number and 
weight of the imported diamonds used, to- 
gether with the entry and invoice covering 
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their importation, and the number and kind 
of articles produced therefrom. A sworn 
abstract from such manufacturing record 
shall be filed with the drawback entry. 

The allowance shall not exceed the num- 
ber of imported diamonds used in the man- 
ufacture of the exported jewelry, as shown 
by the abstract from the manufacturing 
record, 

The regulations further prescribe that if 
the diamonds in any import package are of 
different sizes or grades, the import invoice 
must show the number of diamonds of each 
grade and size covered thereby, together 
with the relative values thereof, and the 
manufacturing records must show the num- 
ber and weight of the diamonds of each 
grade used in the manufacture of the ex- 
ported jewelry as a prerequisite to the al- 
lowance of drawback. 

The manufacturers’ sworn record has 
been filed with the Collector of Customs at 
Cincinnati. 


CHAS. S. BLAKE DEAD 


Widely Known Jeweler and Watchmaker of 
Boston Succumbs to Long Illness— 
In Business 40 Years 

Boston, Mass., May 28.—Charles S. 
Blake, one of the best known jewelers and 
watchmakers in Boston, died after a very 
brief illness at his home, 19 Banks St. 
Somerville, Wednesday night, May 26. He 
was taken sick in his office in the Jewelers’ 
building two days previously and had to be 
escorted home by his assistant, L. H. Por- 
ter. Death was due to internal trouble, the 
exact nature of which had not been ascer- 
tained up to May 27. 

Mr. Blake last Fall suffered from a sick- 
ness which necessitated absence from busi- 
ness for a considerable period, but appar- 
ently he had regained his normal health 
and cheerful disposition. His decease came 
as a painful surprise to the trade members 
to whom he was known as a man of high 
integrity and wide business ability. His 
passing is keenly felt. 

Deceased had been in business for more 
than 40 years, starting at 16 years of age in 
Laconia, N. H. He learned the watch re- 
pairing trade in Connecticut and later 
moved to Waltham. He came to Boston 
30 years ago, setting up in the Jewelers’ 
building as one of the earliest occupants. 
He was one of the pillars of the watch 
making trade in Boston and enjoyed a wide 
reputation both with his customers and also 
with his confreres. 

Mr. Blake is survived by a widow and 
one daughter. Burial will take place to- 
morrow, May 29, and numerous trade asso- 
ciates will attend to pay a last tribute to 
one whom they esteemed highly. For the 
present his business will be carried on by 
L. H. Porter. 














Leon Chanaud, former secretary of the 
New Jersey Retail Jewelers’ Association, 
and for several years engaged in the retail 
jewelry business at Union Hill, N. J., an- 
nounced last week that he will open a store 
in Trenton, N. J., on or about June 1. The 
new store will be located at 5 N. Broad St. 
and will be operated under the style of the 
Morgan Co. 
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Wheeler Wedding Rings 


We are glad to announce the return of Wheeler 
Wedding Rings after a temporary but unavoid- 
able absence caused by disagreeable labor con- 
ditions. 


And at a propitious time too, we feel; for 
never was the demand greater for wedding 
rings of the better kind. 


To the trade Wheeler Wedding Rings need 
no introduction. Their long established rep- 
utation rests securely upon the sound guarantee 
of “the utmost in quality and the finest in 
workmanship”. 


Wheeler Wedding Rings are seamless, possess- 
ing a beautiful and lasting finish, obtainable 
only through the Wheeler process of manu- 
facture. Our engraved rings are all hand- 
engraved, which means—the best that can be 
produced. 


We specialize in platinum engraved rings and 
in diamond wedding rings. 


Hayden W. Wheeler & Co., Inc. 


2 Maiden Lane 


New York 
























































“pENNYWEIGHTER” CAUGHT 





Guk in Pittsburgh Jewelry Store Proves 
Himself a Good Detective 


PirrsBuRGH, Pa., May 28.—Playing de- 
tective and with an abundance of patience 
to help it along, Charles Hoffman, a clerk 
in the employ of Louis DeRoy & Bros., 
Smithfield St., yesterday caught the negro 
who an hour before had switched a ring 
from a tray of diamonds, while Hoffman 
was showing him a number to enable the 
man to make a selection. The robbery was 
not discovered until the man had left the 
store. : 

It was the third capture of the kind that 
Mr. Hoffman has made. When he reported 
the loss to the firm, Hoffman bought a bag 
of peanuts and started out for the vicinity 
of Elm St. He just sat down and scru- 
tinized the colored folk as they came along. 
Sure enough, the man who had been in the 
store a short time before hove in sight and 
Hoffman got in touch with the detective 
department upon locating his man and a 
short time later the fellow, who gave his 
name as William Thomas and two or three 
different addresses, was in the Central 
police station. 

When searched, 13 imitation rings were 
found on Thomas’ person and Judge 
Sweeney of the police court thought that 
too many for a really honest citizen to 
have, so gave the fellow 60 days in the 
workhouse in order to give the city suffi- 
cient time to look up Thomas’ record. 

Thomas had pawned the ring he had 
switched at DeRoy’s for $18, receiving that 
much on the gem for which he had been 
asked $40. The fellow made complaint at 
first about not liking the rings and when 
Mr. Hoffman turned his back he replaced 
a cheap imitation for a good one. He also 
paid $1 on a selection and was very talk- 
ative as to how payments should be made 
to get possession. The ring that was pawned 
was recovered by Louis DeRoy & Bro. and 
the firm expect to make an information 
against the man, covering the charge, this 
on the suggestion of the police department. 


POLICE ACT QUICKLY 


Alleged Hold Up Men Land in Prison After 
a Visit to Baltimore Jewelry Store 


Battrmore, Md., May 28.—Within half an 
hour after Hyman Rosen, jeweler, 1129 E. 
Baltimore St.. was held up in his store at 
the point of pistols, the two alleged gunmen 
were arrested by the police and both con- 
fessed, according to information issued by 
Marshal of Police Carter. The gunmen 
gave their names as Louis Goldstein, 20 
years old, and David Simon, 19 years old, 
both of Brooklyn, N. Y. They were ar- 
raigned before Magistrate Paul Johannsen, 
Central Police Court, this afternoon, and 
each was held in $10,000 bail for action of 
the grand jury. 

According to alleged confessions made by 
the accused they planned to rob the Rosen 
store of jewelry valued at thousands of dol- 
lars. Goldstein, according to the police was 
the “master mind.” Simon and Goldstein, 
it is charged, entered the Rosen store short- 
ly before noon, and Goldstein, thrusting a 
pistol in the face of the proprietor, ordered 
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him to throw up his hands. Mr. Rosen 
forgot to throw up his hands and as he 
ducked behind a counter his cries for po- 
licemen attracted the attention of pedes- 
trians, 

Simon lost his nerve and fled from the 
store, but Goldstein broke a glass case and 
extracted several rings valued at $600. 
Simon was pursued by citizens and was cap- 
tured. Telephone calls were sent to Police 
Headquarters, and Plainclothes Sergeants 
Williams, Hennick and Hancock were dis- 
patched to the scene. Simon was brought 
to headquarters, questioned in rapid-fire 
manner, and the police say he revealed the 
place where he and his companion had 
agreed to meet after the job was negotiated. 

Williams, Hennick and Hancock went to 
the hotel and a few minutes later Goldstein 
was seized as he was about to enter his 
room. According to the police, a pistol and 
the jewelry taken from Mr. Rosen’s store 
was found in his pockets. Both of the ac- 
cused went to jail in default of bail. The 
policemen were commended for their quick 
work in. making the arrests. 








Labor Conditions in Switzerland Reviewed 
by a New York Watch Importer 

The labor situation in Switzerland is 
practically the same as it is in this country, 
according to a statement made last week 
by Edmund E. Robert, watch importer, 3 
Maiden Lane, New York, who returned 
from abroad only several days ago. Mr. 
Robert spent about three months in Europe 
and had an excellent opportunity to observe 
conditions there. 

In speaking to a JEWELERS’ CIRCULAR re- 
porter, Mr. Robert said that the labor situa- 
tion in Switzerland among the watchmakers 
is unsettled. “The men seem satisfied one 
dav and 24 hours later they walk out on 
strike. The Bolshevist ‘germ’ has spread to 
Switzerland and is affecting the workmen 
there in just the same manner that it is 
doing in this country. In fact the ‘don’t 
want to work’ fever seems to be universal, 
and Switzerland is no exception,” he added. 

“There are strikes continually going on 
in the watch factories, and for that reason 
production has been greatly curtailed. Then 
they have also adopted an eight-hour day, 
and this, coupled with a shortage of labor, 
have lessened the output of these factories. 
As a result prices have gone up and are 
continuing to soar, with no visible sign of 
a decrease in the immediate future. 

“Another complaint in Switzerland is the 
rate of money exchange now prevailing in 
other European countries. For this reason 
the Swiss are doing no business with Eu- 
rope, but instead are sending their output 
to the United States, Canada, China and 
South America. The business men of Swit- 
zeriand report good business with this coun- 
try and their only regret is that they can- 
not produce more merchandise,” he declared. 

Mr. Robert stated that he planned to 
leave Europe on May 1, but owing to a 
strike among the men along the water front 
in France he was held up for 11 days. He 
arrived home Sunday on the Nicuw Amster- 
dam. 








An involuntary petition in bankruptcy has 
been filed by the Diamond Shop, Houston, 
Tex. 
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FOUR SCORE AND FIVE YEARS 


R. Wallace & Sons Mfg. Co., Wallingford, 
Celebrates Eighty-Fifth Anniversary 

WALLINGFORD, Conn., May 28.—Due to 
the rush of work and the large amount of 
orders from all over the world to be filled 
as early as practicable, officials were un- 
able and decided not to have a special pro- 
gram or gathering in observance of the 
85th anniversary of the founding of the 
little factory which today has grown to 
the large plant of the R. Wallace & Sons 
Mfg. Co. in this town. Wednesday of this 
week, the day THE JEWELERS’ Circular is 
issued, is on the same date 85 years ago 
when Robert Wallace, a silversmith, began 
business for himself, starting in a small 
frame workshop and there turned out the 
first German silver of nickel silver spoon 
in the United States. Mr. Wallace, who 
was the first president of his company, was 
born in 1815 and passed away in 1892. 
Shortly after his death, the office of presi- 
dent of the progressing company was filled 
by the son of the founder, Frank A. Wal- 
lace, who continues to guide the concern. 

It was but a few years before the late 
Robert Wallace was able to abandon his 
frame factory to enter a brick structure. 

Today the company ranks high and 
among the oldest of its kind in this country, 
a record to be proud of. The present offi- 
cers of the R. Wallace & Sons Mfg. Co. 
are: President, Frank A. Wallace; treas- 
urer, C. W. Leavenworth; assistant treas- 
urer, C. D. Morris. The secretary of the 
company for many years was the late 
Henry L. Wallace, whose death was an- 
nounced recently with profound sorrow. 

The officials of the R. Wallace & Sons 
Mfg. Co. have always been strong believers 
in advertising and are now planning to do 
some institutional advertising through the 
medium of trade papers and pamphlets 
and the scheme, it is announced this week, 
will be most comprehensive. 

A tablet marking the site of the first 
factory building built by Robert Wallace, 
bears this inscription: “This tablet com- 
memorates the establishment of his busi- 
ness and the manufacture of the first Ger- 
man silver spoon in America A. D. 1835 
by Robert Wallace, who caused this cor- 
nerstone to be laid in the foundation of 
the original Quinnipiac Mills—A. D.. 1834.” 











Jewelers Gold Bars Withdrawn and Ex- 
changed at New York 
Week Ended May 29, 1920. 

The U. S. Assay Office reports: 


Gold bars exchanged for gold coins..... $5.00 
Gold bars paid depositors............... 2,691.44 
ROOM 4 casie's dedacealtite «cee ae $2,696.44 


Of this the gcld bars exchanged for gold coin 
are reported as follows: 
May 24 
May 25 
May 26 
May 27 
May 28 
May 29 


eee eee eee ee ee re © 
TUCO OK KE COCO CERO BH EC COHOHES 
CSOD ONC OEE CHE CCE BHO 60 OEE OS 


eee eee ee ee i 2 ee 


Total $5.00 


Nore: Owing to the fact that the annual in- 
ventory was started at the United States Assay 
Office last week practically no gold bars were ex- 
changed for gold coins. On Tuesday, however, 
the authorities began releasing a limited amount 
to the jewelry trade. 
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Jewelers Formally Oppose Gold Tax 





Members of Jewelers’ Vigilance Committee File Brief and Present Arguments 
Against McFadden Bill, Which Seeks to Grant Subsidy to Gold Miners 














Wasuincton, D. C., May 28.—Strong 
representations were made today before the 
Ways and Means Committee by a delega- 
tion from the Jewelers’ Vigilance Commit- 
tee against the McFadden gold excise bill. 
The delegation was headed by Chairman 
Harry C. Larter, and the other members 
were Robert B. Steele, M. L. Ernst and G. 
H. Neimeyer. The entire committee, with 
Chairman Fordney presiding, heard the 
argument, and while the committee evinced 
a warm sympathy in the arguments that 
were made, particularly the points brought 
out in a brief submitted, it was evident that 
strong pressure has been brought to influ- 
ence the committee to recommend some 
legislation for the relief of the gold mining 
industry. 

At the conclusion of the hearing, Chair- 
man Fordney informed Chairman Larter 
and his associates that any further informa- 
tion they might want to bring to the at- 
tention of the committee in written form 
would be received and incorporated in the 
record. 

Following the hearing Representative Mc- 
Fadden informed THE JEWELERS’ CIRCULAR 
correspondent that he intended to urge the 
committee to report out his bill promptly. 
He will then attempt to bring it up on the 
floor of the House, either through a special 
rule or other parliamentary procedure. 
Just how far he will be able to go in this 
ambitious plan is problematical, but in the 
opinion of experienced legislative wiseacres, 
there is only a remote chance that any ac- 
tion will be taken on the McFadden bill at 
this time. While McFadden undoubtedly 
will attempt to jam his bill through before 
Congress recesses for the Summer, oppo- 
nents of the bill have many friends who 
are closely watching every move that is be- 
ing made and are prepared to checkmate 
each one. 

The hearing was opened by Chairman 
Larter, who gave the committee a brief ré- 
sumé of the objections of the jewelry trade 
to the McFadden bill. The principal argu- 
ment was made by Robert B. Steele, for- 
mer Gold and Silver Administrator during 
the war, who pointed out that the Secretary 
of the Treasury had submitted an adverse 
report on the McFadden bill. He asserted 
that he believed the attitude of the Federal 
Reserve Board and Treasury Department 
officials was that it was not necessary to 
restrict the use of gold in the arts. At one 
point in Mr. Steele’s argument, Representa- 
tive Longworth interrupted to ask if the 
passage of the McFadden bill would have a 
deterrent effect upon the jewelry trade, to 
which Mr. Steele replied that it undoubtedly 
would. 

The memorandum submitted to the com- 
mittee on ways and means analyzed. The 
purpose of the bill briefly is as follows: 

This proposed legislation, if enacted, will oper- 
ate in the following manner: 

(1) A tax will be levied upon all gold manu- 
factured, used or sold other than for coinage or 


monetary purposes, which tax will be collected 
from the manufacturers or dealers. 


(2) There will be paid over to every person or 
corporation producing newly mined gold from any 
mine within the United States, a subsidy equal to 
the sum of Ten Dollars for every ounce of fine 
gold mined and delivered to the United States 
Mint. 

In other words, this proposed legislation not 
only contemplates a subsidy to mine owners, but 
makes such subsidy conditioned upon a tax levy 
on certain arts and industries. The legal ques- 
tions involved are of the very gravest character. 

In discussing similar legislation effecting a 
sugar subsidy, Mr. Justice Peckham, of the United 
States Supreme Court, in the case of U. S. v. 
Realty Co., 163 U. S. 427, used this same expres- 
sion and emphatically stated that the questions 
of a subsidy “are of the very gravest character.” 

In Field v. Clarke, 143 U. S. 649, Mr. Justice 
Harlan of the United States Supreme Court, when 
likewise discussing the problems involved in the 
sugar subsidy legislation of 1890, stated that 


“it would be difficult to suggest a ques- 
tion of larger importance or one the de- 
cision of which would be more far-reach- 
ing.” 


Although the Federal Constitution does not 
specially prohibit the payment of bounties, it is 
self-evident that money is the product of taxation 
and that the right to appropriate is necessarily 
limited by the right to tax. The earliest bounty 
legislated by this nation was that paid to deep-sea 
fishermen during the years 1792 to 1807. The 
payment of these bounties was made the storm 
center of political differences of opinion, and, 
whereas, the constitutionality of the bounties was 
never directly passed upon by the courts, in each 
instance the repeal was necessitated by the inher- 
ent aversion of the people of the United States 
toward the payment of any bounty or subsidy for 
the encouragement, protection, or enrichment of 
private industry. It is apparent that where an 
enterprise is conducted by private persons for 
their own private benefit, the public authorities 
have no control over the expenditures made by 
the private persons, and certainly have no share 
in the profits, and the enterprise is, therefore, a 
private one and not a public one—whether large 
or small, and whether profitable or unprofitable. 


The memorandum then takes up specifical- 
ly the attitude of the courts on previous 
legislation involving bounties or subsidies 
quoting from the important opinions on 
cases involving this legislation, and then 
continues. 


All of the court decisions in this country on the 
question of subsidy naturally refer to the inherent 
question as to whether the object of the subsidy 
is a public benefit, and in this connection the 
cases consistently have held that the term “public 
purpose” as employed to denote objects of taxa- 
tion, has no relation to the urgency of the public 
need or to the extent of the public benefit to fol- 
low. It is, on the other hand, a term of classi- 
fication merely used to distinguish the objects for 
which, according to general usage, the Govern- 
ment is to provide from those which by like usage 
are to be left to private inclination, interest or 
liberality. Where there has been subsidy legis- 
lation, the result of which clearly was for a public 
purpose, although coupled with a private benefit, 
the legislation has been declared unconstitutional 
as it was in excess of legislative authority. (See 
Legislation enacted in Wisconsin, relating to stor- 
age of debris of mines for what was clearly a 
public purpose, but also resulting in private bene- 
fit. Held unconstitutional in the case of Whiting 
v. Sheboygan, 25 Wis. 167.) 

The proposed legislation not only contains the 
inherent vice of a subsidy to a special interest, 
but is accompanied by the un-American principle 
of placing a direct burden upon certain special 
and particular industries and arts for the benefit 
of separate and distinct industries to which the 
bounties are to be paid. During the violent and 
heated political discussions surrounding the pro- 
posed ship subsidies which were under discussion 
from 1900 to 1904, the temper of the American 
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people was made evident in the general public dis- 
approval of Governmental subsidy to the ship- 
building interests, even though it had to be gen- 
erally admitted that some action should have 
been taken to encourage the development of the 
American Merchant Marine. At that time, how- 
ever, the second vicious principle contained in 
this proposed legislation was absent, and at no 
time in the history of the American Government 
has legislation ever been proposed with any de- 
gree of confidence, contemplating the taxing of 
one industry for the specific benefit of another. 

If by any chance a subsidy to be paid to gold 
mining corporations were desirable and constitu- 
tional, the funds for such subsidy should come 
from the general treasury of the people of this 
country on the theory that the reason for the sub- 
sidy was a prospective and contemplated benefit 
to the nation as a whole. It would be a clear 
case of robbing “Peter to pay Paul” if the income 
of certain selected industries were to be converted 
into the treasury of other industries. Alleged or 
actual deficits of private corporations should in 
no way be replenished from the revenue of other 
private corporations. Even though it be assumed 
that these other corporations are engaged in a 
business coupled with a public interest, payment 
of the proposed premiums and subsidies would 
not only be an inducement toward prospective 
waste and inefficient management, but would place 
an illogical, unnecessary and unsound financial 
burden upon those other industries which in no 
way would be a party to the profits of the gold 
mining industry, but in fact would be replenish- 
ing alleged operating deficits. 

In closing, it is interesting to note that the 
proposed legislation in its present form, in no 
way guarantees against a levy on the public gen- 
erally in excess of that supplied by the manu- 
facturers and dealers «in gold articles, because it 
is in no way clear that the revenue received under 
the proposed legislation will be sufficient to pay 
the subsidies contained therein. 

Respectfully submitted, 
JEwELERS’ VIGILANCE CoMMITTEE, INC. 


Before leaving Washington, Mr. Larter 
and his associates had a brief conference 
with Treasury Department officials. 

The committee granted a hearing on 
Tuesday to H. W. Seaman, of Chicago, 
president of the Trojan Mining Co., who 
told the committee that “unless Congress 
comes to the relief of the gold producers 
of the United States, the production of this 
metal, the money standard of the world, 
will decline until it becomes a negligible 
quantity in this country.” 

Seaman’s argument was, in part, as fol- 
lows: 

“The increase in the cost of gold pro- 
duction since the war is something like 85 
per cent. In other words, gold production 
is now a manufacturing business, because 
90 per cent. of the gold produced in this 
country is from low-grade ore, and the ad- 
vance in the cost of labor, power, cyanide, 
drill steel, carbide and other things neces- 
sarily has increased the cost of production. 
The producers get $20.67 an ounce for the 
gold, yet manufacturers of gold jewelry and 
of other articles employing gold are able 
to buy gold from the United States assay 
offices for this same figure, despite the fact 
that it costs the producers practically $30 
an ounce to deliver. It is for this reason 
that the producers are seeking relief from 
Congress in the form of an excise tax 
which would require the users of gold in 
the arts to pay the producers, through the 
Government, $10 an ounce. Such a tax 
would keep alive the mines now in opera- 
tion and bring about the reopening of many 
others that have been abandoned since the 
war started.” 





The annual convention of the South Caro- 
lina Jewelers’ Association will be held at 
Columbia, July 7-8. 
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DEATH OF W. L. CLARKE 





President of Edge Chain Co., Newark, N. p 
Passes Away at the Age of Eighty- 
two Years 


Newark, N. J., May 29.—Funeral serv- 
ices for William M. Clarke, president of 
the Edge Chain Co., Newark, N. J., who 
died at his home, 62 Heller Parkway, 
Thursday, at the age of 82 years, were 

today. 

=. Clarke was born in Ohio, and came 
to this city when a young man, where he 
engaged in the dry goods business. Later 
he went into manufacturing.and was inter- 
ested in Lister’s Agricultural Works as 
manager and director. He was also a 
founder and director of the Rossendale 
Reddaway Belting & Hose Co., and of the 
Dime Savings Bank of Newark, and was 
a director of the Riley Klotz Mfg. Co. He 
was a charter member and was identified 
with the Masonic Veterans’ association. 

He is survived by his widow, a son and 
three daughters. 








Annual Tournament of New England Jewel- 
ers’ Golf Association to Be Held 
June 24 and 25 


ProviDENCE, R. I., May 29.—The annual 
tournament of the New England Jewelers’ 
Golf Association will be held at the 
grounds of the Rhode Island Country 
Club near Nayatt station in Barrington, 
R. IL, about eight miles from this city, on 
the electric line of the Providence, War- 
ren and Bristol Railroad. The arrange- 
ments for the affair are being made by a 
committee consisting of J. Parker Ford, 
Robert C. Chapin and Fred B. Thurber, 
all of this city. 

The tournament will be held June 24 
and 25 with a banquet at the club on Fri- 
day, the 25th. The golf contest will be 
match play with the players divided into 
several classes as usual, and suitable prizes 
will be awarded the winners. The officers 
of the association are: Elmer E. Knight, 
of Boston, president; Frank R. Hollister, 
of Providence, vice president; Philip H. 
Stevens, of Hartford, secretary, and Wil- 
liam A. Robinson, of Springfield, treas- 
urer. 


The local committee has sent a circular 
letter to the members of the association 
emphasizing the importance of those who 
intend attending the tournament to make 
the necessary hotel reservations as early 
as possible because of the possibilities of 
_ limited acommodations. A few rooms can 
be had at the Country Club and the com- 
mittee is doing all it can to assist the 
members in their plans and reservations. 








Arnold C. Messler Adjudged a Bankrupt 
and Receiver Empowered to Sell 
Certain Assets 
Provipence, R. I., May 29.—Arnold C. 
Messler, doing a manufacturing jewelry 
business at 101 Sabin St., as the A. C. 
Messler Co., has been adjudged a bank- 
rupt by Judge Arthur L. Brown in the 
United States Court for the District of 
Rhode Island, upon an involuntary peti- 
tion filed by creditors. The petitioning 


THE JEWELERS’ 


creditors were the Equitable Trust Co. 
of New York, on two promissory notes 
of $15,000 and $11,500, respectively; the 
Franklin Machine Co., of this city, on book 
account, $1,350.75; and the Providence Ice 
Co., also of this city, for ice furnished, 
$70.40; total $27,921.15. The petition set 
forth that the respondent had committed 
an act of bankruptcy in that he had made 
an assignment of his property on March 
15, 1920. 

Joseph P. Burlingame, of the firm of J. 
P. Burlingame & Co., manufacturers of 
jewelers’ findings, was appointed receiver 
under bonds of $50,000, and upon his peti- 
tion to sell certain of the assets of the com- 
cern, Archibald Silverman, of Silverman 
Bros.; Clarence M. Dunbar, of the Cook, 
Dunbar, Smith Co., and Eugene A. Eddy, 
of the E. A. Eddy Machinery Co., were ap- 
pointed appraisers to assess the valuation on 
5,000 pounds of high brass scraps; 60 empty 
carboys and 1,000 gross of “Komapart.” 
The appraisers have filed their appraisal as 
follows: Brass scraps, 12 cents per pound; 
carboy $4 each, and “Komapart,” 50 cents 
per gross, and the receiver has been em- 
powered by the court to sell at not less 
than the appraisal values. 

A petition has been filed in the courts 
by the Federal Snap Fastener Corporation 
of New York for permission to begin suit 
for the possession of certain property which 
the petitioner claims belongs to it. 








When We Go West Again 





(IN MEMORY OF GEORGE H. WRIGHT AND WM. J. 


ANTON.) 
Woe we go West again—and do not 
meet you 
As we have met along the road for 
years, 
How many times our hearts will long to 
greet you— 
How many times a laugh will hide our 
tears ! 


Never again shall your old crowd assemble 
About some spot where you were often 
seen, 
But what some eyes shall dim—some lips 
shall tremble— 
A thousand friends shall keep your mem- 
ory green! 
And tho’ our faces smile, our hearts will 
sadden, 
For we will each be thinking of you 
then— 
Thinking of times your presence used to 
gladden— 
When we go West again! 


When we go West again—and do not find 
. you, 
We who are proud to know we were 
your friends— 
Traveling the old road you have left be- 
hind you— 
Shall speak your names until the journey 
ends! ' 
And when we make the trip you’ve made 
before us, 
And leave the road forever in the past— 
It’s good to know that you'll be waiting 
for us— ; 
When we “go West”—at last! 


Ws. S. FRinx. 
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ROB JEWELRY PLANTS 





Over $6,000 Worth of Loot. Taken from 
Providence Factories by Thieves Who 
Escape Undetected 


ProvipENcE, R. I., May 29.—More than 
$5,000 worth of gold and silver scrap and 
jewelry was stolen by thieves who entered 
the manufacturing jewelry establishment of 
the Wolk Mfg. Co., on the fifth floor of 
the Fitzgerald building, 185 Eddy St., be- 
tween 6 o’clock last night and 7:15 o’clock 
this morning. The property stolen con- 
sisted of gold and silver filings and scraps, 
gold rings, cameos, pendants, brooches, 
scarf pins, bar pins, and gold wire. In 
addition there were samples of new goods 
the value of which has not yet been esti- 
mated. 

The thieves are believed to have first 
broken into the manufaoturing jewelry 
plant of John R. Kershaw, on the same 
floor, by forcing the lock on the door lead- 
ing from the hallway into the Kershaw 
factory. They stole about $46 worth of 
gold stock from this shop, leaving behind 
thousands of dollars’ worth, and then made 
an entrance into the Wolk shop by means of 
a transom window between the two plants. 
Then they started the clean-up of the Wolk 
establishment. It is believed that there 
must have been an automobile waiting for 
the thieves nearby, as the amount of prop- 
erty taken would have been more than 
three men could have carried away un- 
assisted. 


Samuel Wolk, of the firm, found the 
door of the shop wide open when he arrived 
shortly after 7 o'clock this morning to be- 
gin the day’s duties. Hurrying into the 
place he discovered that the shelves and 
benches had been stripped, while the safe 
had been tampered with, but had not been 
opened, a fact which saved him several 
thousands of dollars as there was an un 
usually heavy stock on hand at _ the 
time. 


The police were immediately notified and 
Inspectors Bowen and Armstrong from 
headquarters were detailed to make an in- 
vestigation. Jerome Monroe, the watch- 
man on the building, said that he was on 
the floor where the two plants are located 
for the last time at about 3 o’clock this 
morning, and that he had not tried the 
doors since 11 o’clock last night. 

The manufacturing jewelry plant of 
James Wallace, 30 Wyatt St., was broken 
into last Monday night and property valued 
at nearly $500 stolen. Fifteen thousand 
first communion medals were among the 
stolen property. These medals, each one 
inscribed “In memory of my first commu- 
nion,” are gold plated and have a value of 
about $250. In addition to these medals 
about 150 pounds of scrap metal, valued at 
more than $300, were stolen at the same 
time. 

When Mr. Wallace went to the shop 
Tuesday morning to open up for the day 
he discovered that glass in a rear door had 
been broken, through which the thieves had 
effected an entrance, by reaching in and 
unfastening the bolt on the inside of the 
door. The police were immediately noti- 
fied and inspectors assigned to making an 
investigation. 
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TO TEST THEIR LIABILITY 


Creditors of Barnard & Co., Chicago, Seek 
to Determine Legal Responsibility of 
Men Said to Have Agreed to 
Back the Firm 


Cuicaco, May 29.—Developments, which 
give creditors of Barnard & Co., bankrupt 
Chicago mail order jewelry firm, a hope 
that they may get 100 cents on the dollar, 
came at the hearing which was held last 
week before Referee Frank Wean in the 
Monadnock Block. Counsel representing 
the creditors have expressed a determina- 
tion to hold Ernest H. and Richard H. 
Kastor, of H. W. Kastor & Sons, individu- 
ally responsible for the obligations of the 
company. These obligations, it is con- 
tended, were incurred after the Kastors had 
placed themselves and their wealth, aggre- 
gating several millions, behind the jewelry 
venture, and after the Kastors and those 
associated with them had, it is alleged, at- 
tended directors’ meetings, at which the 
contracting of the indebtedness’ was dis- 
cussed. 

On Feb. 6 of the present year, it is 
charged, the Kastors, whose main business 
enterprise is an advertising agency, put up 
their personal guarantee for $50,000 at the 
National Bank of the Republic, backing 
Barnard & Co., and all the indebtedness the 
frm might incur up to that figure. It is 
alleged that they then told Ignatius Barn- 
ard to go ahead with his plans for business 
expansion. These plans included the get- 
ting out of a large and expensive catalog. 
It was understood that the Kastors and 
those connected with them were to become 
officers, directors and stockholders in Barn- 
ard & Co., and that they were to practically 
take control of the business. 

On or about May 6, it is said, the Kastors 
changed their minds. The guarantee of 
$50,000 at the National Bank of the Re- 
public was taken down, and Barnard & Co. 
were left high and dry. The unexpected 
withdrawal of support, as stated in last 
week’s issue of THE JEWELERS’ CIRCULAR, is 
what precipitated the failure of the com- 
pany. 

From Feb. 6 until May 6, Mr. Barnard, 
going ahead with plans for the company’s 
expansion, naturally incurred a consider- 
able amount of indebtedness, amounting, in 
round figures, to $20,000. The position of 
the Kastors is being determined it appears 
very much as if they would be sued by the 
creditors to make good. E. H. Swan, 
cashier of the National Bank of the Repub- 
lic, was on the witness stand at the hearing 
before Referee Wean last week. He con- 
firmed the charge that the company had 
posted the $50,000 guarantee with the bank, 
and that they were backing Barnard & Co. 
with that guarantee. 

Louis Goldman, who represents a number 
of creditors, in an interview with the corre- 
spondent of THE JEWELERS’ CIRCULAR, said 
the creditors will make every effort to es- 
tablish the individual liability of Mr. Barn- 
ard’s backers, 

“From testimony adduced it is believed.” 
said Mr. Goldman, “that these people by 
their actions and by their acquiescence in the 
tontracting of indebtedness, have made 
themselves liable as partners in the venture. 
It further appears that their intention was 
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to increase the capital stock of the company 
from $4,000 to $50,000, and that when such 
increase in capital stock occurred the Kas- 
tors and the Kastor interests were to con- 
trol the enterprise. Meetings were held in 
which the Kastors participated as alleged 
directors. At these meetings resolutions 
were passed, it is alleged, authorizing the 
changes mentioned, together with transac- 
tions by which the indebtedness of the com- 
pany was increased. These facts, together 
with the transaction at the National Bank 
of the Republic, seem to offer a strong basis 
upon which the individual liability of these 
interests may ultimately be established. 
The Central Trust Co., receiver, has an- 
nounced an intention of subpoenaing the 
Kastors for a hearing at an early date.” 








THIEVES GET PLATINUM 


Organized Band Believed to Have Stolen Big 
Stock in Nashville—Federal Agents 
Make an Arrest 

NASHVILLE, Tenn., May 31.—A man hold- 
ing a responsible position at the old Hickory 
powder plant near this city, was arrested 
Saturday on a charge of being implicated in 
the theft of a large quantity of platinum. 
His apprehension followed the interception 
by inspectors of two letters written by Joe 
Weiler from the Tombs, in New York, 
which are alleged to have directed his wife 
to proceed to Nashville and get some of 
the “stuff” from this man. 

Much of the platinum is missing. This 
was discovered today when an inventory 
was begun. It may take several weeks to 
ascertain the exact loss. 

It is stated the prisoner has refused to 
talk about the matter. He is 32 years old, 
a graduate of Oberlin College and the 
Colorado School of Mines. In searching 
among papers at the plant, it is claimed, a 
receipt from a local bank was found, show- 
ing that a certain party under suspicion had 
rented a safety deposit box from March, 
1919, until recent date, when the contents 
were removed and the key surrendered. 
Safety deposit vaults in every bank, which 
are rented to persons unknown to the bank 
officials, are being searched in an effort to 
locate some of the metal. 








Communications between District Attor- 
ney Swann’s office, New York, and the 
United States Attorney at Nashville, Tenn., 
caused local authorities to assert their be- 
lief Tuesday that they have in custody here 
two or more members of an organized gang 
of platinum thieves. The men held here 
are believed to be the receivers to whom the 
platinum, obtained by another, has been 
shipped for disposal. 

When the District Attorney’s office 
learned of the arrest inyNashville of a man 
employed at the Old Hickory Powder Plant 
in Nashville, it was recalled that Robert E. 
Carter and Joseph Fredericks, arrested here 
April 2 for trying to dispose of $10,000 
worth of platinum, could not give a satis- 
factory explanation of where they obtained 
the metal. An additional ‘$45,000 worth, it 
is alleged, was found in their hotel room. 

Further connection between the Nashville 
thefts and the New York arrests was dis- 
closed in this way: United States Attorney 
Lee Douglass, at Nashville, communicated 
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with the District Attorney here about a 
prisoner named Weiler. Letters written by 
Weiler to his wife, it is said, were inter- 
cepted and found to contain instructions to 
his wife to go to Nashville and get $20,000 
of the “stuff” to be used as bail for another 
prisoner named Robert Brown, alias Robert 
Carter. 

Carter and Fredericks are in the Tombs 
and their trial is set for this week. Joseph 
Weiler, in prison here, is held on a charge 
of felonious assault. He is not known to 
be the man who is alleged to be connected 
with the disposal of any of the platinum. 

The arrest of Fredericks and Carter, 
readers will recall, occurred after the men, 
it is claimed, tried to dispose of a quantity 
of platinum to New York smelters. Their 
apprehension was caused by the operative 
of the Jewelers’ Co-Operative Bureau, 
working in conjunction with Detectives 
Smith, Rose and Miller, of the New York 
Detective Bureau. 








Tennessee Retail Jewelers to Meet at Nash- 
vile, June 22 and 23 


MeEmpPuHIS, Tenn., May 29.—The annual 
convention of the Tennessee Retail Jewel- 
ers’ Association will be held at Nashville 
on Tuesday and Wednesday, June 22 and 
23, according to announcement here by 
Julius Goodman, local jeweler and presi- 
dent of the State organization. 

‘Mr. Goodman said that the program is 
now being prepared by James Cayce, State 
secretary, and will be ready for announce- 
ment next week. A number of important 
speakers are to appear before the conven- 
tion, including A. W. Anderson, secretary 
of the American National Retail Jewelers’ 
Association. 


Nathan B, Shyer, president of the Nash- 
ville Retail Jewelers’ Association, will have 
charge of the entertainment of visitors at 
this year’s convention. One of the fea- 
tures now being suggested is an automo- 
bile trip to the Hermitage, the home of 
President Andrew Jackson, whose body lies 
buried on the grounds. It is located 12 
miles from Nashville. 

Convention headquarters will be estab- 
lished at Hotel Hermitage, which is near 
the heart of Nashville’s business district. 
Mr. Shyer is co-operating closely with 
Mr. Cayce. The latter is connected with 
the firm of B. H. Stief & Bro., ‘Nashville. 

A large delegation of Memphis jewelers 
will attend the convention. They will be 
headed by Mr. Goodman and Chas. W. 
Myers, of the firm of Joseph-Myers, Inc., 
who is president of the local association. 

‘Last year’s convention was held in Mem- 
phis and was largely attended 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 


ported for the last week: 
Selling Price 


London U.S. Gov't 

Date. Official. Assay Bars. 
} er - eae aro 59% 104% 
Ee See 59% 105% 
I Spear meee 5936 104% 
TS 57% 102% 
Sara 57% 102% 
a) ee Cee ree 57% Holiday 
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A. JAFFE & SON 


35 Maiden Lane, New York 
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Maurice J. Karpeles arrived in this 
city last week from a five months’ busi- 
ness trip in Paris. 

William Loeb and wife, who have been 
on an extended trip to Cuba and the 
south, arrived home the past week. 

Kleiner & Co., manufacturers of gold 
plated goods, have removed from 36 
Garnet St., to larger quarters at 99 
Stewart St. 

Jacob Hazman and Joseph Bernstein 
have withdrawn from the manufacturing 
jewelry firm of the H. & A. Mfg. Co., 
195 Eddy St. 

Nathan Temkin and Abraham White 
have withdrawn from the firm of Taber, 
Temkin & White, manufacturing jewel- 
ers, 157 Orange St. 

F. W. Grant & Co., electroplaters and 
polishers, have removed from the corner 
of Friendship and Eddy Sts., to larger 
quarters at 74 Clifford St. 

Lillie Nevelson has filed a statement 
with the city clerk of Newport of pro- 
prietorship of the Liberty Optical & 
Jewelry Co., 196 Thames St., that city. 

M. Y. Assadorian, of the A. B. Mfg. 
Co., was recently married to Miss Sarah 
Bournazian, of Meriden, Conn., and has 
been on a honeymoon trip to Atlantic 
City. 

The G. & S. Engraving Co., 122 Clif- 
ford St., has been dissolved by mutual 
consent, Ernest H. Stephenson having 
purchased the entire interests in the busi- 
ness, which he will continue under the 
same name. 

The Wolk Jewelry Co. on Tuesday 
last filed a suit in the Superior Court 
against the Robinson Jewelry Co. The 
claim is for $2,000 for the recovery on 
goods alleged to have been sold to the 
defendants and delivered to them. 

The following jewelry buyers were 
among the business visitors reported in 
this city the past week: Jack Kadden, of 
Kadden Bros., Philadelphia; Louis Wolf- 
son, New York; Michaels Bros., New 


York; Mack Stone, of Stone & Co., Chi- - 


cago; Frank Karel, of Bloomingdale 
Bros., New York. 

At the fifth annual meeting of the 
British Empire Club, held at the Turk’s 
Head Club last Monday evening, E. 
Merle Bixby, superintendent of the sil- 
verware department of the Shepard Co., 
was elected vice-president, and Art 
Hadley, of the Hadley Jewelry Co., a 
member of the executive committee. 


Gruenwald-Stringer Co., Inc., manu- 
facturing jewelers, 179 Eddy St., have 
discontinued business, are selling their 
machinery and other assets and are liqui- 
dating. The concern, of which Adolph 
Gruenewald is president and treasurer 
and Louis W. Stringer, secretary, has 
been in business about a year. The for- 
mer expects to enter the merchandise 
brokerage business, but Mr. Stringer has 
no definite plans at present. 

A meeting of the creditors of Edward 
Guerriero, retailer, 302 Atwells Ave., 
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this city, has been called at the office of 
Luigi De Pasquale, attorney, at 76 Dor- 
rance St., for Wednesday, June 2, at 2 
o’clock. Guerriero, who made an as- 
signment last week to Mr. De Pasquale, 
started in business here last Summer. 
He was formerly associated with his 
father and brothers as L. Guerriero in 
this city and Lymansville, R. I. The 
liabilities and assets are said to be small. 
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James H. Garlick, 168 Griswald St., is 
now one of the directors of the Standard 
Savings and Loan Association at Gris- 
wold and Larged Sts. 

Men new to the jewelry business will 
be behind the Kay Jewelry Co., which 
has just closed negotiations through 
which it has obtained a 10-year lease of 
35-37 State St., comprising four stores 
in what was formerly known as the Mil- 
ler building. The lease starts May 1, 
1921. It is the intention of the lessees 
to make extensive alterations in the 
building, which has a frontage of 40 feet 
on State St. and 100 feet on Shelby St. 
Detroit and Toledo capitalists are said 
to be behind the new company. The 
Miller building was first controlled by 
Sherman D. Miller, who operated a re- 
tail jewelry concern in one of the stores 
at 33 State St. J. Henry Smith, of 
Peter Smith’s Sons, grocers, later ob- 
tained control, and it was recently leased 
by the Smiths to O. Mowat Mackie, 
president of the Bankers’ Loan & Mort- 
gage Co. It was from Mr. Mackie that 
the Kay Jewelry Co. obtained the lease 
for 40 by 100 feet of the ground floor 
of the building. ° 











Jewelers who were visitors in Mem- 
phis last week include M. L. Shannon, 
Pontotoc, Miss.; H. L. Smith, Senatobia, 
Miss.; W. A. Duncan, Sheffield, Ala., and 
Frank T. Rombach, Canton, Miss. 

The Federal Reserve Board for the 
eighth federal reserve district, in which 
Memphis is located, made the system 
of “progressive discount rates” effective 
May 26. Bankers here believe that the 
local credit stringency will be relieved 
as soon as a movement in cotton is be- 
gun, as there is about $35,000,000 worth 
of low grade cotton, for which there is 
now little demand, being carried by 
Memphis banks. 

J. H. Mednikow, proprietor of the firm 
of J. H. Mednikow & Co., 155 Madison 
Ave., will leave Memphis this week to 
attend the annual convention of the Na- 
tional Wholesale Jewelers’ Association 
at New York. He will also visit Provi- 
dence, R. I., before returning to this city. 
Charles I. Mednikow is now traveling 
for the firm in Oklahoma and Texas. 
E. E. Loflin is visiting the trade in Mis- 
souri and Arkansas. 
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Canada Notes, 





Art jewelry is registered in Montreal by 
Wolf Schneider. 

G. S. Butterfield, Sault Ste. Marie, Ont., 
has sold out his stock of jewelry. 

J. H. De Silberg, dealer in optical goods, 
Ottawa, is succeeded by Butler & Pridham. 

A. Rogul, manufacturing jeweler, of 
Toronto, recently sustained a fire loss, cov- 
ered by insurance. 

An attempt was made to break into the 
jewelry store of Francis Ferland, 451 Am- 
herst St., Montreal, on the morning of 
May 25 by a man named Joseph Thovrien. 
He was surprised by two policemen while 
trying to break the glass in the door and 
arrested. 

On May 25 a district branch of the 
Western Ontario Jewelers’ Associatiom 
was organized at Guelph, Ont., the follow- 
ing officers being elected: president, George: 
Savage, Guelph; vice-president, R. L. Mc- 
Gill, Galt; secretary-treasurer, Arthur W. 
Smith, Guelph; executive committee, Oscar: 
Beemer, Kitchener; W. J. Shorter, Dray- 
ton, and E. R. Newman, Galt. Addresses 
were delivered by M. C. Ellis, of Toronto, 
president of the Canadian National Jewel- 
ers’ Association; W. W. Young, of Lon- 
don, president Western Ontario Jewelers’ 
Association, and others. 

Much confusion and uncertainty prevails 
as to the operation of the new taxation 
laws, but many doubtful points are being 
cleared up. The 20. per cent. tax on 
jewelry supersedes the 10 per cent. war 
excise tax formerly payable. Watches, 
clocks (unless coming under the head of 
plated ware), unset diamonds and spec- 
tacles are not taxable. Plated goods, sub- 
ject to a tax of 10 per cent. include lamps, 
clocks, mirrors and electrical appliances 
for household use, wholly or partly of 
nickel plated finish. Ceiling electroliers, 
gasoliers and candelabra of two lights or 
more are subject to the 20 per cent tax. 
The sales tax of 1 per cent. is payable by 
wholesalers and jobbers on sales by them 
in addition to that already paid by the 
manufacturer or the importer. 








Atlanta, Ga, 





Wm. O. White, Augusta, Ga. was a 
business visitor in this city last week. 

Friends of Lovic Ellis, jeweler with E. 
M. Silverman, will be glad to learn that 
Mrs. Ellis and baby have recovered from 
an automobile accident of about two weeks 
ago. 

Sol and Oscar Silverman, sons of E. M. 
Silverman, manufacturing jeweler, Fourth 
National Bank building, were the unfortu- 
nates in an auto-motorcycle collision at 
Capitol Ave. and Little St. about 9 o’clock 
Sunday night, May 16. Sol is in the hos- 
pital from his injuries. Oscar was, fortu- 
nately, not hurt so badly. 

Ewing Bros., for several years a leading 
local material house and for the past few 
years wholesale jewelers of Atlanta, have 
opened a branch office at Birmingham, Ala., 
where Alexander Fish will have charge. 
Mr. Fish was with E. & J. Swigart Co., 
Cincinnati, for several years, but since 
1917 has been with Ewing Bros, 
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Shrewd Trickery in Gem Smuggling 





Ingenuity Perverted in Trying to Avoid the Payment of Duties on Imports 











“J often wonder what would happen 
if half of the ingenuity which is ex- 
pended in doing or trying to do crooked 
things in business were spent in carry- 
ing it on along honest and accepted 
lines.” So spoke one of the best-known 
men in the local jewelry trade yester- 
day, the remark being inspired by the 
recent frustration of a very clever 
scheme for smuggling diamonds past 
the Customs Inspectors at this port, 
says a contributor to the New York 
Times. In this case, an attempt had been 
made to smuggle in $10,000 worth of 
these gems—thirteen separate stones— 
by concealing them in the barrels of two 
fountain pens and in a tube of tooth 
paste. 

“Of course,” the jewelry merchant 
went on, “if a man has any tendency 
toward smuggling, the present price of 
diamonds and the high import duties 
levied on them afford him plenty of 
temptation. Under the present tariff 
an importer of diamonds must pay one- 
fifth of their value to the Government if 
they are cut, and one-tenth of it if they 
are brought in rough. Consequently, if 
the man with the fountain pens and the 
tooth paste had been successful, he 
would have saved from $1,000 to $2,000 
in duties, depending on whether his 
stones were cut or uncut. 

“But, even in the old days, when the 
lower import duties made smuggling 
less attractive from a financial view- 
point than it seems to be now, all kinds 
of schemes were tried to beat the cus- 
toms. Some of them worked for a long 
time, but sooner or later there was a 
slip-up somewhere. 

“In one interesting case that came to 
my attention the man involved had been 
under suspicion for some time, but the 
Treasury Department officials had never 
been able to ‘get anything on him.” 
They were morally certain that he was 
smuggling in diamonds, but that was 
not enough to convict him, and they 
never could catch him with the neces- 
sary evidence. He always worked with- 
out accomplices, which made the cus- 
toms people all the more ashamed of 
themselves for being unable to land him. 

“Finally, the local authorities got 
word from their agents on the other side 
that the suspected man was buying 
diamonds in a large way, and they im- 
mediately instructed these agents to trail 
him day and night and supply all pos- 
sible data. This was done, but through 
some slip the suspect was tipped off to 
what he was up against. He immediate- 
ly laid plans to cover himself. He 
finally wrote a letter, signed with a 
fictitious name, to the Collector of the 
Port here, giving what seemed to be in- 
side information on the suspect and his 
operations. Not only was the name of 
the ship on which he would reach this 
country given, together with the number 





of the stateroom and other data, but the 
letter actually told in what part of a 
certain trunk the diamonds could be 
found. 


“All of the details were so accurate 
that it was an easy matter for the local 
officials to follow them up. The sus- 
pected trunk was located and opened, 
and, sure enough, there lay a big collec- 
tion of stones. The customs men were 
elated, but when the matter was sifted 
down it was found that the gems were 
paste and that the man could not be 
held on a major charge. He was re- 
leased after certain necessary ceremonies 
had been completed, and promptly left 
for the hotel in which he made his home. 
Once there, he had his wife peel a huge 
porous plaster from his back. Under the 
plaster were the real diamonds. 


“In another case the officials were also 
morally certain that a certain man was 
smuggling, but here again they were 
unable to get the evidence necessary to 
convict. This man, however, worked 
with accomplices and, when he was finally 
captured through no fault of his own, 
his system came to light. 


“It was simplicity itself. He would 
cache the diamonds in his stateroom, the 
_ number of which was always known in 
advance to the chief accomplice, and 
leave the ship. The accomplice always 
booked eastbound passage on the same 
steamer and in the same room, which he 
got through a friendly clerk in the office 
of the steamship company. He went 
aboard as early as possible, and did the 
gems up into an inconspicuous bundle. 
Shortly before the ship sailed a woman 
would come to bid him bon voyage. She 
stayed on the ship until the final whistle 
blew, and then, in the resultant excite- 
ment and bustle, returned to the dock 
without attracting undue attention. With 
her she carried the smuggled diamonds. 
It was not until one time, when a rather 
elderly woman filled the role of the 
friend of the chief accomplice and had a 
fainting spell, that the game was discov- 
ered. She was taken to a hospital for 
treatment and there the diamonds were 
found on her person.” 


An even more unique way of smug- 
gling, and one with a rather gruesome 
angle, was told by another member of 
the trade. This time it was pearls that 
were being smuggled—big ones that 
made the effort and danger worth while 
from one point of view. The smuggler 
was a man who had, at some time or 
another, lost an eye, and had had it re- 
placed with an artificial one of great 
naturalness. This man had for a con- 
siderable period been suspected by the 
customs authorities, but, as with the 
diamond smugglers tcld of, they had 
been unable actually to catch him at 
work, b> id 
When they finally did get him it came 
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about through an accident and the alert- 
ness of one of the younger inspectors. 
This inspector was rapidly going through 
his work one day, following the arrival 
of a steamer on which the suspected 
man had just come back from Europe, 
when the latter, who was slight of build, 
was heavily jostled by another man. 
The bump was so hard, in fact, that the 
smaller man was thrown off his balance. 
Instead of catching at a nearby railing 
to prevent himself from falling, however, 
the inspector noticed that the man 
quickly clapped the hand nearest the 
rail to the socket containing the artificial} 
eye. 

Realizing that that was not a natural 
thing to do under the circumstances, the 
inspector deliberately bumped into the 
suspect a few minutes later. Again the 
latter put his hand to his eye, instead 
of trying to prevent himself from falling. 
The inspector passed his suspicions on 
to his superior, and the suspect was 
taken into custody shortly afterward. 
Despite his violent objections, first 
verbal and then physical, the artificiad 
eye was removed. It was found to be 
hollowed out, and nested in it was one 
of the finest and most expensive single 
pearls ever brought to this country. 








‘News Notes from England. 





There are enormous arrears of orders in 
table cutlery at Sheffield just now. The 
keen demand for expensive canteens and 
plate also shows no sign of slackening. 
Such stuff is being bought as eagerly as 
ever regardless of price, especially by the 
“new rich.” German goods are coming over 
in larger quantities. There is some un- 
easiness manifested with regard to “Amer- 
ican competition.” As one trade supplement 
says: “It may become a very serious 
matter to most trades.” 

* * * 


They had a big day at Christie’s recently 
and a record price was made in respect of 
one pearl necklace that changed hands at 
£54,500. It was a magnificent rope of 188 
finely graduated gems. Its starting price 
was £30,000 and it reached the selling price 
in very quick time. The Russian Imperial 
necklace on which was a reserve price of 
£300,000, was withdrawn from auction at 
£67,000. A very fine necklace of 67 pearls 
with a snap set with brilliants easily 
brought £19,500. The previous high record 
price for pearls at Christie’s was in 1918 
when a single row necklace of 50 gems 
fetched £47,500. In March, 1920, a pearl 
necklace sold for £23,000 at these sale- 
rooms, and in May and June of 1919 two 
more pearl ropes brought in £41,000 and 
£33,000. 


A watch left for repairs was recently 
stolen from the work bench in the store of 
C. E. Bowman, Bonham, Tex. When the 
watch was missed the clerk recalled that a 
negro boy had visited the store shortly 
before inquiring the prices of watches. 
The police were notified and after locating 
the boy placed him under arrest. He is 
now being held for a hearing. 
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j.R. Elliott is preparing to open a retail 
jewelry store at 813 Chestnut St., Camden, 


wp Sickles, of M. Sickles & Sons, has 
returned from a trip through the western 
part of the State. ; 

George Swift, a retailer of 1640 South St., 

is recovering rapidly following an operation 
a week ago in the Laukeuan Hospital. 
All branches of the jewelry business in 
the city observed Memorial Day on Monday 
by remaining closed from Saturday to Tues- 
day. 
Thomas McGraw, formerly a clock maker 
at Gimbel Bros., has recovered from an 
operation on the throat and has resigned his 
position to go to California to work on a 
gold claim. ' 

Theresa George, for-several years em- 
ployed by M. Sickles & Sons, 9th and Chest- 
nut Sts., resigned his position several days 
ago and will leave in early June for Cali- 
fornia where she is to be married. 

Numerous retailers from nearby cities and 
towns were in the city recently buying stock. 
Among them were H. S. Kratz, Sonder- 
town; H. J. Dotter, Lehighton; A. E. Bay- 
lies, Bristol; Mrs. E. C. Morrison, N. J.; 
Samuel Evans, Milford, Del., and Mrs, L. H. 
Levey, Chester. 

Several curbstone diamond brokers on 
Sansom St. engaged in a free-for-all fight 
Wednesday, the cause of the fracas being 
unknown. It came to an untimely end, how- 
ever, when the participants lurched too near 
the store of Charles O’Bryon, 735 Sansom 
St. and imperilled the bulk window. Will- 
iam Waphles and “Joe,” the office boy, went 
outside, grabbed two of the belligerents by 
the coat collars and hurled them out in the 
street. A crowd of 500 or more roared 
applause and just then, Jones, the special 
police officer of the Sansom Street Business 
Men’s Association, dashed up and the dia- 
mond brokers fled, leaving their quarrel un- 
settled and unsolved. 








Lancaster, Pa, 





The city fire department was called to the 
H. M. Musser factory again last week, but 
this time it was a false alarm. 

F. A. Wheeler, of the traveling sales 
force of the Non-Retailing Co. has re- 
turned from an extended trip to the south. 

The will of the late Elmer E. Billingsfelt, 
Adamstown, gives his valuable collection of 
minerals and curios to Albright Callye, 
Myerstown, Pa., while his collection of 
jewelry from various parts of the world is 
left to John Musser Fraim, Reading, his 
executor. 

The Lancaster Optometrical Society held 
a special meeting last week to consider the 
question of choosing a delegate to the Na- 
tional Association convention, which will be 
held at St. Louis the week of June 17. The 
election was postponed until the regular 
June meeting. It was announced that a 
number of foreign countries would send 
delegates to the convention. 

A beautiful scroll sawed clock on exhibi- 
tion in a show window of the Ezra F. 
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Bowman’s Sons establishment is attracting 
much attention. It is four feet high and 
represents a domed cathedral. Figures ap- 
pear and disappear through a door, lamps 
are lighted and the clock plays a tune for a 
few minutes after the hour and half hour. 
The maker is Michael Molz, a linoleum 
plant workman. 

The following new students in watch- 
making have enrolled at the Bowman Tech- 
nical School: H. E. Townsend, New Mill- 
ford, Pa.; Joseph Grekins, Philadelphia; R. 
C. Magan, Wilkes-Barre, Pa.; W. D. 
Evans, Nanticoke, Pa.; A. H. Gochricher, 
Asthabula, O. The school has leased tennis 
courts for the students from Franklin and 
Marshall College, and a tournament is be- 
ing prepared for. 











Tibbits & Kappmeier, manufacturing 


jewelers, are now located at 105 Lafayette 


St. 

Samuel Weinhaus, of the S. W. Wein- 
haus Co., is leaving this week to attend 
the annual convention of wholesale jewel- 
ers to be held in Atlantic City, June 7 and 
8. He will stop at the Traymore. 

Morris Goldstine of the Pittsburgh Life & 
Trust Co. building has taken another room 
in that building, in order to properly take 
care of his growing business. He has also 
redecorated the rooms of his establishment. 

A, J. DeRoy, of Joseph DeRoy & Sons, 
is spending the present week in New York 
on business for his house and will also go 
to Washington to visit with a daughter, 
who is graduating from the National Park 
Seminary. 

Pittsburgh has decided that in the future 
city property cannot be used for sign boards. 
This is important to business men for the 
reason that Pittsburgh has been well plas- 
tered with signs. The city owns considera- 
ble property but refuses to rent the ground 
for the purpose of building advertising signs 
on the land. 

A Pittsburgh jeweler last week appealed 
to the Pittsburgh police to stop an auction 
in his neighborhood on the ground that 
the auction man was claiming he had bought 
the block, when as a matter of fact the 
jeweler claimed otherwise. However, the 
police, it is stated, informed the jeweler 
they were powerless to act in the matter as 
the man conducting the auction had taken 
out a license and was proceeding in a legal 
way to carry on his business. 

An agreement has been reached by the 
Federal Fair Price Committee and the Re- 
tail Merchants’ Association, regarding the 
gross markup of goods. As this does not 
apply to jewelry, it is at least interesting to 
note that after an investigation, the com- 
mittee has issued a statement saying that 
Pittsburgh merchants are not charging ex- 
orbitant prices for merchandise, but at the 
request of the committee they have made 
reductions of necessities, thereby greatly 
curtailing their profits. 

The trade extension excursion of the 
Chamber of Commerce of Pittsburgh, which 
started out last week, had Sam F. Sipe as 
its virtual head, for it was under his guid- 
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ance the arangements for the trade trip was 
made. The party was well received in every 
town visited and the jewelers in the towns 
invaded by the “golden rule” tourists took 
a prominent part in welcoming the delega- 
tion of Pittsburgh business men. 

Plans have been made by the Retail 
Credit Men’s National Association whereby 
all members in the association will be noti- 
fied of the movement of itinerant fraudulent 
check and charge account operators. Sec- 
retary David J. Woodlock has notified the 
various local associations he will telegraph 
description of offenders and give details to 
the local associations, which will dissemi- 
nate the information among their members. 
As to purely local checks, these will be 
handled by the local associations. 

Application for a writ of habeas corpus 
asked by Charles W. Scott, who claims to 
be a former officer in the British Flying 
Corps, and is wanted in Boston on a charge 
of passing worthless checks, was refused 
here last week by Judge Josiah Cohen. 
Scott recently completed a term in the 
Allegheny County Workhouse for passing a 
worthless check on a downtown hotel. In 
applying for the writ, Scott said that at the 
time he is supposed to have passed the 
check in Boston he was flying in France. 
The Boston: police brought a witness to 
Pittsburgh who testified that he had enter- 
tained Scott in his home at Attleboro, but 
Scott said he did not know the man. 

The Pennsy Watch Co., which was re- 
cently incorporated under the laws of the 
State of Delaware with a capital of $150,- 
000 for the purpose of manufacturing dif- 
ferent styles of watches and clocks, will add 
another important industry to those now 
located in Pittsburgh. The general offices 
and assembly rooms of the new company 
are located at the corner of Webster and 
Sixth Ave., the building having been leased 
for five years. Contracts for dies, tools and 
machinery have already been placed with 
the American Instrument Co., where the 
Pennsy Watch Co. will also have its fac- 
tory the first year or until a suitable site 
can be located to build a large factory. 


Trade Publicatioas 











The Northern Optical Co., Green Bay, 
Wis., has issued the first edition of its pre- 
scription and lens price list. The lens price 
list is complete and gives the prices of spec- 
tacles and eyeglass frames now most com- 
monly in use. One of the principal features 
of the booklet is the various telegraph 
codes for the different shapes and styles 
of lenses, which is recommended for the 
use of the company’s customers to save time 
on important rush jobs. 

* * * 


Volume 1, Number 1 of the Marco 
Booster made its appearance in the office 
of C. & E. Marshall Co., Chicago, here 
last week. It is a very interesting and 
breezy little publication, issued exclusively 
by and for the employes of the Marshall 
houses in Columbus, Chicago and Detroit, 
without any assistance or suggestion from 
the bosses. C. W. Buehler, of Columbus, 
is editor, assisted by others in the three 
stores. The location of the office is “Behind 
the fence, N. W. corner, 6th floor, 68 E. 
Gay St., Columbus, O.” 
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J. J. Burke went to Chicago Wednesday 
night on a business trip of a couple of days. 

Ed Buettner, salesman for the A. R. 
Brooks Mercantile Co., is away on a week’s 
vacation to Bailey, Mo. 

The second annual picnic to be held by 
the International Jewelry Workers and 
Watchmakers’ Union, Local No. 10, will be 
at Mueller’s Park, 5800 Graveis Ave., on 
Saturday, July 3. Many valuable prizes will 
be given to the winners of various athletic 
events, such as races, baseball, etc. 

Winton E. Barker, vice-president of the 
Hoyt Jewelry Co., was elected vice-president 
of the United States Football Association 
at the closing session of the three days’ 
annual meeting held here last week. At 
the annual banquet, Barker, who was presi- 
dent of the Missouri Soccer Football Asso- 
ciation, presided as toastmaster. 

Henry Pennington, 28 years old, a one- 
legged negro, was arrested here last week 
trying to dispose of rings, la vallieres and 
pins of platinum, valued at $1,407. All the 
jewelry bore Masonic emblems. Penning- 
ton at first confessed that he robbed a 
jewelry store on Rampart St., New Orleans, 
La., about a week ago. He said that he 
acted as a “lookout” for another negro who 
accompanied him to St. Louis, but from 
whom he became separated. After the police 
had telegraphed several cities, trying to find 
the jewelry store from which the $1,407 
worth of jewelry was stolen, Pennington 
admitted he had given the wrong informa- 
tion and said the jewelry had been stolen 
from the Muskogee Jewelry Co., Muskogee, 
Okla. A wire sent to Muskogee brought a 
quick response from the chief of police that 
Pennington be held and he would come on 
the next train. 








Pacific Coast Notes. 





O. C. Glaser, Colfax, Wash., plans to 
move to a new location on Sept. 1. 

A. W. Freeberg, Chowchilla, Cal. has 
taken new quarters in the Muller building, 
now in process of construction. 

A new store has been opened in Oakland 
by R. H. Goldenhar, at Broadway and 12th 
St. The firm’s name is the Federal Jewelry 
& Loan Co. 

An optical store will shortly be opened 
in Sacramento, Cal., by Edward L. Desch- 
ler, for many years associated with the 
Chinn-Bareta Optical Co. The location will 
be 1014 9th St. 

Anderson & Nelson, retail jewelers, Exe- 
ter, Cal., have published notice of sale to 
J. W. Murphy and W. B. Adams. The 
store will continue to do business under 
the trade name of Adams & Murphy. 

Peterson’s jewelry store, Madras, Ore., 
was recently the scene of an entertainment, 
given to raise money for the city park fund. 
The store was publicly thanked for its evi- 
dence of public spirit and its liberality in 
giving to the fund. 

Weisen & Bailey have opened a new 
jewelry store in Sacramento on 8th St. They 
are both skilled in their trade, having been 
for a number of years with Klune & Flo- 
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berg, jewelers of Sacramento, Mr. Bailey 
as a watchmaker and Mr. Weisen as a 
jeweler. They have put in a general line 
of jewelry. 

Earl M. Wilkenson, Pomona, Cal., is for- 
tunate in having a new store front to his 
jewelry store which makes even passing 
autos pause in order that those driving may 
admire the display. The front was designed 
by Mr. Wilkenson when he was in service 
in Siberia. The wide stained glass window 
depicts three miners of ’49 busily panning 
gold from its native lair in the Sierras. 
The woodwork of the windows is of a rare 
kind of eucalyptus. The plate glass section 
permits the store to display its dazzling ar- 
ray of jewelry in a setting that is pro- 
nounced the most artistic of its kind that 
most of the beholders have ever seen. 








Evansville, Ind. 


E. A. Rhodes, retailer, Chrisney, Ind., who 
was a recent business visitor in Evansville, 
reports that trade this Summer with him 
has shown a nice improvement over last 
Spring and Summer. 

A worthless check was passed on Mrs. 
S. E. Anderson, a retail jeweler at Bedford, 
Ind., by a stranger a few days ago for a 
bill of goods amounting to $105. The check 
was made on the Stone City Bank. 

Alvin Herrman, Cannelton, Ind., who 
underwent an operation for appendicitis in 
an Evansville hospital three weeks ago, 
has returned to his home in Cannelton and 
is again installed in the harness at his 
place of business. He is fast regaining his 
strength. 

Charles F. Artes, of Charles F. Artes & 
Co., Inc., has returned from a business trip 
to Indianapolis. It is reported that in the 
event af the election of Warren T. McCray 
as governor of Indiana next Fall that a fine 
position in the State House will be offered 
to Mr. Artes. 

Both the Wabash and White Rivers, 
which were above flood stages last week, 
are back in their banks again and it is 
expected that the various mussel camps 
along those streams will show renewed ac- 
tivity in a short time. Owing to the high 
prices offered this year for shells it is 
expected that the mussel shell business will 
break all records, and a great many men 
are getting into the work, not only along 
the White and Wabash Rivers, but along 
the lower Ohio River and other rivers in 
this section of the country. Most of the 
pearl button factories in this section are 
being operated on steady time and, in fact, 
they have lost little time during the past 
month or two. The new pearl button fac- 
tory at Grayville, Ill., that is being installed 
by a concern at Amsterdam, N. Y., is near- 
ing completion and will be ready for opera- 
tion within a short time. The button fac- 
tory at Mt. Carmel, Ill, which started oper- 
ations about a year ago, is now running 
steadily and employment is given to a large 
number of hands. There is some talk of 
starting a new factory at New Harmony, 
Ind., on the Wabash River, a few miles 
west of here. The factories at Rockport, 
Ind.; Leavenworth, Ind., and Shoals, Ind., 
are all running with full crews and report 
they are getting liberal supplies of shells. 
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Iowa Notes. 





A. A. ‘Kendall, watchmaker, Tama, has 
taken a position with Fred Beauchamp, 
Rockwell City. : 

Dr. W. B. Morrison will take charge ‘of 
the optical department of the Leffert jewelry 
store at Council Bluffs in the near future. 

J. N. McFadden has opered a jewelry 
store and watch repair shop at Oelwein. 
His location is with the Hansen music 
house. 

L. A. Beckman, Akron, has purchased 
the interest of his partner, B. P. Paulsen 
in the jewelry and stationery business, and 
Mr. Paulsen expects before long to locate 
elsewhere. 


Fred E. Hughart, Ft. Dodge, has pur- 
chased the jewelry store of J. S. Johnson, 
Audubon. Mr. Johnson will drive overland 
to California in hopes of benefiting his 
health, He is a brother-in-law of Mr. 
Hughart. 

Floyd Whaley, Belle Plaine, will take 
charge of the jewelry department of the 
Jones Drug Co. at Rock Rapids at once. 
His family will move as soon as a resi- 
dence can be found which will meet’ with 
their needs. 


J. H. Cundiff, manager of the C. A. Groth 
jewelry store at Kanawha, has purchased 
the business from Mr. Groth, who has built 
up an establishment at Sioux Falls, S. Dak., 
dealing in bank and office fixtures. Mr. 
Groth will give all of his time to his new 
business. 

GG. W. Crank, who has had a jewelty 
store in Madrid for 25 years, has sold his 
stock to E. H. Brown, of Redfield, who 
was formerly in business in Madrid. Mr. 
Crank will continue the optical department 
in Madrid, but expects to move to Des 
Moines in the future. 


Charges of receiving stolen property have 
been filed by Sheriff W. H. Jones of Sioux 
City against proprietors of a pawn shopy,at 
St. Paul, Minn. The two are alleged to 
have bought $1,500 worth of jewelry stolen 
from a Sioux City firm. The pawnbrokers 
paid $200 for the loot, according to the 
aan The jewelry was stolen on April 

_Two more Iowa jewelry thieves are be- 
hind the bars. The pair, Ed Boyd and 
Ralph Young, pleaded guilty to larceny 
before Judge J. W. Anderson at Sioux 
City. They were given sentences of five 
years each at Animosa. Boyd and Young 
were indicted following the theft of $2,000 
worth of jewelry from the Ehlerman 
Jewelry Co., which is located at Sioux City. 

The Norris, Alister, Ball Co., Chicago, 
has decided to open another of its branch 
stores in this city. The Fleming building, 
third floor, 6th and Walnut Sts., is the 
home of the Iowa branch of this concern, 
which will be under the management of 
Frank S. Kennedy, who has been asso- 
ciated with the Norris, Alister, Ball Co. 
for 22 years. R. I. Morse will assist Mr. 
Kennedy. He. formerly conducted a retail 
jewelry business in Estherville. The Des 
Moines branch will serve Iowa jewelers 
only. Not only will visiting jewelers be 
served at the store, but both Mr. Kennedy 
ri Mr. Morse will travel throughout the 

tate. 
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Look over Your Stock 


QUICKLY and CAREFULLY 


Our European offices advise us of a considerable advance in quotations on SEMI-PRE- 
CIOUS STONES. It would be wise forethought for YOU to list your orders with US—NOW, 
for your future manufacturing requirements. It will mean good dollars and cents saved to you 


later on. SHIPMENTS NOW ON THE WAY TO US WILL BE RAPIDLY DISPOSED 
OF. First come, first served. 


H. NORDLINGER’S SONS | 
PRECIOUS and IMITATION STONES 


New York, 15 Maiden Lane. Paris, 32 Rue Beaurepaire. Gablonz a/N., 16 Steingasse. 
Providence, 63 Washington St. 
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streets, so you should harvest the dollars that can be yours if you 
specialize in matching or replacing odd and unusual stones which 
we supply on short notice. Write or phone for details. 








Main Office Branch Office 


51-53 MAIDEN LANE 212 UNION ST. 
NEW YORK CITY PROVIDENCE, R. I. 
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The Rudolph Deutsch Co. 


Importers and Cutters of Diamonds 





If you haven’t the sizes and qualities in stock, we have. 


If not, it will not take long to have them, as our Mr. Rudolph Deutsch is in 
Amsterdam, taking personal charge of our European offices. 


AMSTERDAM CLEVELAND, O. ANTWERP 


Diamond Bourse 746 Euclid Ave. 42 Vesting St. 
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p. M. Canepa of Ferndale is calling on 
the trade here, to replenish his stock. 

E. Frost Knapp, watch manufacturer of 
Torrington, Conn., has been visiting the 
trade here. 

S. H. Friend, a San Francisco diamond 
importer, has returned from a business trip 
to Europe. 

L. O. Levinson, of the California Jewelry 
Co., is leaving Europe for home at the end 
of this month. 

George H. Doerr, jeweler of Spokane, 
passed through this city en route from New 
Mexico where, it is stated, he has been look- 
ing over oil interests. 

The branch offices of A. I. Hall & Son 
and the numerous traveling men sent out by 
the various offices all report business good, 
from Seattle to Los Angeles. 

Among easterners visiting the trade here 
is Jake Levin, representing the L. Heller 
Sons and Delta Pearls. Mrs. Levin is 
along and is enjoying the trip. 

A. Zemansky and Mrs. Zemansky, Sacra- 
mento, passed through this city recently on 
their way to the south whither Mr. 
Zemansky goes in search of a well-earned 
rest cure. 

Dr. Hill, of the Hill Optical Co., Hilo, 
Hawaiian Islands, has returned home after 
a long visit in San Francisco. His firm 
helps to supply the Sandwich Islands with 
jewelry made in the United States. 

H. V. Sweysey who makes Honolulu and 
surrounding territory every three months, 
representing A. I. Hall & Son is expected 
home from his Spring trip. He has written 
stating that business is good in tre terri- 
tory. 

M. Rothschild, president of the Roth- 
schild Jewelry Co., is leaving for a motor 
trip to Los Angeles, accompanied by his 
son, Herbert Rothschild. The visit to 
southern California ‘will combine business 
with pleasure. 

S. F. Hollander, for many years one of 
the most prominent jewelers of Eureka, is 
in the city with Mrs. Hollander, on a short 
vacation. Lumbering and dairy farming 

are making Eureka one of the most pros- 
perous communities in the State. 

W. E. Lawrence, a well-known jeweler of 
Burbank, Cal., is calling on his friends in 
the trade here, as a care-free Summer 
visitor. Accompanied by Mrs. Lawrence, 
he is passing through San Francisco on an 
auto trip which includes the Yosemite 
Valley. 

The executive committee of the Bay 
Cities Manufacturing Jewelers’ Association 
held a luncheon-meeting on May 21 at 
which a number of matters of importance 
to the trade were discussed. Not the least 
of these, were plans for closer co-operation 
among wholesale and retail jewelers of the 
State of California. The chairman of the 
committee is Henry S. Bailey, 133 Geary 
St., a commercial and manufacturing jew- 
eler well known here. 

C. H. Walton, a jeweler of Pasadena, 
plans to sail for Australia, accompanied by 
Mrs. Walton. He expects to be gone for 
three. months, during which time he will 
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visit opal mines, some of which are situated 
in an arid country 500 miles from Sydney, 
where all the water has to be carried to the 
works. Mr. Walton believes that, since the 
opal mines in Hungary are _ practically 
worked out, he can secure some of the fin- 
est available opals on his trip. 

Printed circulars will be distributed 
broadcast to the trade throughout the coun- 
try, describing some of the results of the 
recent Foreign Trade conference, held here. 
Altogether, there were 2,500 delegates 
present, from all over the world, including 
Europe and the Orient. Delegates from 
the National Jewelers’ Board of Trade to 
the Foreign Trade Council were:—H. J. 
Francis, of the Morgan & Allen Co., A. W. 
Huggins, of A. I. Hall & Son, and Jesse H. 
Waterman of M. Schussler & Co. Tha 
conference has stirred up great interest in 
exportation. 

The people of China appear to have be- 
come possessed of a desire to wear dia- 
monds, and apparently they are able to pay 
good prices for them. Frank C. Kings- 
land, editor of The American Mine Re- 
porter, a San Francisco publication, spent 
several years in Hong Kong recently, as 
corespondent for a well-known New York 
newspaper. According to Mr. Kingsland, it 
was a profitable investment to buy diamonds 
in China at that time, for they were cheaper 
than in the United States, partly on account 
of there being less demand for them in 
China than here. All that is changed now, 
however, he says. There is a big demand 
for diamonds from China. The Chinese are 
evidently prosperous, for they are _ not 
quibbling about the prices they pay for 
their diamonds. 





Seattle, Wash. 





N. Baum is discontinuing his jewelry 
store at 1423 Third Ave. 

Out-of-town jewelers in the city of late 
were: J. Burger of Ahern & Berger, Cen- 
tralia; Jos. Bernhardt, Centralia; Halvor 
Holte, South Bend. 

S. Rothstein has purchased the jewelry 
store formerly owned by S. M. Feldman at 
112 Cherry St. The stock has been com- 
bined with the Smith Jewelry Co. stock, 
which was also purchased by Mr. Rothstein 
and the business will be carried on under 
the title of the Smith Jewelry Co. 

Max Lachman and Morris Pickard, trav- 
eling men for I. Lachman & Sons Co., es- 
tablished a record for this time of the year 
by driving the automobile in which they 
were making their trip the entire distance 
from Seattle through the State of Oregon. 
The men took six weeks’ time to cover the 
territory. 

K. Falkenberg, a prominent Walla Walla, 
Wash., jeweler, who was president of the 
Walla Walla Shrine Club, was active in the 
big ceremonial and parade which was held 
in Walla Walla last Saturday. Members of 
the El Katif Temple of the Mystic Shrine 
in Spokane went to Walla Walla and 100 
novices were initiated into the Shrine. Ev- 
ery detail that is included in the ceremony 
in Spokane was repeated in Walla Walla. 
The party included the entire divan, the 
temple band and patrol. The ceremonies 
were held in the Odd Fellows’ Temple. 





The employes of the E. W. Reynolds Co. 
are working nights taking an inventory of 
stock. 

S. J. Beard, representative of Mayer & 
Weinshenk, San Francisco, has been spend- 
ing a few days here. 

Frank Thompson, 4213 S. Vermont Ave., 
is just out of the hospital after having un- 
dergone a surgical operation. 

C. G. Howard has just taken the position 
of city salesman for the Meyer & Talbott 
Co. He was formerly with a large mercan- 
tile house in this city. 

J. H. Filbert has moved from the Mason 
building, corner of 4th St. and Broadway. 
to 4510 Moneta Ave., a location near that 
formerly occupied by him. 

Albert Meyer, son of Sol Meyer of Meyer 
& Talbott Co. and traveling salesman for 
this firm, has been seriously sick at a Sacra- 
mento hotel. His father has been staying 
with him. 

Nate Feder, El Paso, Tex., formerly of 
this city, has sold the Security Loan Office 
in El Paso and will now devote himself 
entirely to his regular jewelry business, 
which is located in a new store. 

Among the out-of-town jewelers) who 
have been here recently are J. C. and Mrs. 
Tipton, Santa Barbara; F. M. Cagwin, 
Hemet; J. T. Colyer, Paso Robles; J. H. 
Blanchard, Ocean Park, and F. A. Conant, 
Santa Barbara. 

Brock & Co. have been having for a 
window display an exhibit of the processes 
employed in refining platinum and gold and 
silver and in assaying. The exhibit was 
from the Ray Vercler Smelting & Refining 
Works of this city. It was systematically 
arranged and explained in detail by card 
descriptions. Needless to say, it attracted 
much attention. In the other window there 
were attractive specimens of gold and silver 
work done in Brock & Co.’s shop after being 
designed by their own designer. 

Harry Wolfe of the I. Behrstock Co, has 
just returned from a special trip as far 
east as El Paso. He reports having found 
business excellent and will soon start out 
again to make his regular trip through Ari- 
zona, New Mexico and Texas, taking with 
him the largest stock he has ever carried. 
Mr. Behrstock will also start soon with a 
similar stock, going north through the San 
Joaquin Valley. This company is prepar- 
ing to take possession of its additional room 
on June 1, when it will be equipped with 
large, commodious and attractive quarters. 

All the members of the firm of Koke, 
Slaudt & Livermore, manufacturers’ agents, 
have arrived home after a tour of 16 
weeks, during which they have covered 
practically all the country west of Colorado 
Springs and Denver and as far north as 
the Canadian border. They:had a very 
gratifying trip from a business point of 
view, but encountered snowstorms with the 
ground covered to a depth of 5 or 6 feet 
in the northwest, and hot, sultry sandstorms 
in Arizona and New Mexico. Joseph Law- 
ton, with the aid of the office force, took 
care of the local business during their 
absence. 
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GORHAM 
Cuts the Gordian Knot 


Perhaps the greatest problem facing Retail Jewelers today is that of prices. 
Gorham Prices, like Gorham Silverware, maintain a general standard 
undisputed and unparalleled. 


Character of workmanship, beauty of design and variety of distinc- 
tive patterns all contribute to make the Gorham productions proverbial. 
Add to this a scale of prices ranged to meet the individual preference 
and the Gordian Knot of the Jewelers’ difficulties is cut at a stroke. 


Realize both profit and prestige—Sell 


GORHAM SILVERWARE 


















Gorham Silverware bearing this TRADE MARK \\ 
trade-mark is offered for sale QUO NS 
through jewelers exclusively STERLING 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 


Fifth Avenue at 36th Street New York 


Branches: 


NEW YORK SAN FRANCISCO 
15, 17, 19 Maiden Lane 140 Geary Street 


CHICAGO LONDON 
10 South Wabash Avenue Ely Place 


Works: Providence, New York, Birmingham 
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HE result of the 
so-called wave of 
price-cutting through- 
out the country has 
brought out many inquiries from jewelers as 
to the tendency of prices in the lines which 
they carry and particularly as to whether 
there is a chance that prices will go lower in 
any of these. The question of price reduc- 
tion in our industry cannot and should not be 
considered seriously at the present time (ex- 
cept in cases of extreme emergency) without 
taking into consideration the prices in the 
future because replacement value is a point 
that our merchants must figure on in de- 
termining at what price his merchandise 
must be sold. 

Fortunately for the jeweler many lines 
which he carries have not gone up in 
price in the last few years in anything 
like the proportion that other lines of mer- 
chandise have advanced, for the advances 
have not been in any way due to profiteer- 
ing but solely to the increase in the cost 
of labor and material. On lines such as 
fine diamonds which have advanced greatly, 
the conditions on which these prices were 
based are absolutely out of control of the 
American market and in fact unaffected 
thereby. The advance in diamonds—fine 
diamonds particularly, has been due to the 
great demand for these gems in every sec- 
tion of the world, civilized and uncivilized, 
coupled with the fact that it has been im- 
possible to increase the supply to an ex- 
tent that would in any way meet this 
demand. If the demand for such stones 
would fall off tomorrow in this country, 
prices would not recede as far as Europe 
is concerned; first, because the world de- 
mand for these gems would still be suffi- 
cient to justify the prices and, second, be- 
cause the control of the rough diamonds 
is in the hands of a syndicate that holds 
the market in its grasp, and would curtail 
production rather than drop the prices. 
As a matter of fact, many of the old 
diamond mines are worked out, as is 
well pointed out in the article on page 
75 and 77 of this issue, and those mines 
that can supply the fine gems are worked 
to capacity to do so. 

As far as the precious metals are con- 
cerned, the main metal used in jewelry 
(gold) is of absolutely staple value being 
a standard and no recession in price will 
ever occur. The only change possible 
(though not probable) is an increase in 
value, should a tax be placed upon gold 
used in the arts. As far as silver is con- 
cerned, while there has been a drop from 
the high prices reached in the market some 
time ago, silver still remains at about 
twice its pre-war value and international 
economic conditions are bound to hold the 
price at or above the dollar mark, for 
some years at least. In platinum, there 
has been fluctuation and of recent months 
a drop in the soft metal from the excep- 
tionally high figure which it at one time 
reached, but no one expects it to go as 
low as even the highest quotations prior 
to the war; but even if it did, it would 
make comparatively little change in the 
jewelry trade, owing to the advancing cost 
of iridium. As soft platinum has gone 
down, iridium has gone up in value thereby 
to a certain extent helping to stabilize the 
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cost of 10 per cent platinum, which is 
the metal used in jewelry. With iridium 
at $400 an ounce, 10 per cent platinum 
runs about $130 even though the soft plati- 
num may sell around $90 to $95 per ounce. 

Prices of precious, semi-precious and 
imitation stones can never return to any- 
where near their pre-war levels on account 
of the enormous increase in the labor cost 
of manufacture and cutting in Europe. The 
metals entering into the manufacture of 
the cheaper jewelry have all advanced in 
price while other elements in manufacture 
from machinery to labor is more expensive 
than it ever was before the war and will 
continue to be so. The same thing may be 
said of the other factors in overhead from 
rent and advertising to express and freight 
charges. 


Even a superficial knowledge of existing 
conditions will show that the increased cost 
in the manufacture of jewelry, from raw 
material to distribution is based on fac- 
tors of a permanent and not temporary 
character and that replacement cost of al- 
most any line in our trade, while it may 
show some slight variation up or down, 
must be approximately the same in the 
future as at present, and therefore the 
jeweler who looks for a steady lowering 
of prices, outside of fluctuation one way 
or another, is bound to be disappointed. 

There is an old maxim, “It isn’t wise to 
prophesy unless you know.” We think 
that even a slight examination of the fac- 
tors that surround the making and selling 
of the lines which the jeweler handles 
should give the jeweler a confidence in the 
stability of his market that will let him feel 
he can discount the future to an extent that 
cannot be felt by dealers in other lines of 
trade where speculation and manipulation 
have been the main factors in determining 
the price charged. 





Courts’ Decisions | nee time to time: 
as to decisions of lower- 
ememdend” courts on the question 
of memorandum ” 
transactions cause uneasiness in the jewelry 
trade, either because the judge has not 
understood the true facts in the case or 
because he is deficient in his knowledge of 
law. Sometimes, also, the jewelers are 
perturbed at a decision growing out of 
what purports to be a memorandum trans- 
action, but which in fact was a sale or 
was considered by the court sitting in the- 
case to be a sale, because the acts of the 
parties who came before the tribunal were. 
found to have contravened the contract or 
memorandum provisions, on which the sell-. 
er relied for his protection. 

Only last week a prominent firm of New 
York attorneys called our attention to a. 
decision by a New York magistrate who 
had refused to hold, on a charge of grand 
larceny a man who had obtained a $500- 
watch from a New York house after hav- 
ing signed the usual memorandum agree- 
ment and had later pawned the watch un- 
der an assumed name. As these attorneys. 
declared, such a decision “placed a premium 
on dishonesty, encouraged rogues and han- 
dicapped and injured reputable business 
houses and dealers.” In this we agree, but- 
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Rumors Are Going Around 


About an impending drop in diamonds; the 
above clipping states conditions clearly. In 
addition there is at present a large shortage 
of rough goods and many cutters have closed 
their shops in consequence. We feel present. 
prices will be maintained, with a material 
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| Diamond Prices Will Not Break. 


Now that a lull has come in the 
welry business, it is asserted in the: 
ocal wholesale trade that many of the 
retailers are looking for a recession in 
the price of diamonds and diamond 
§ewelry. Nothing could be. further 
wrong, according to trade authorities; as 
the diamond jewelry that now is being | 
offered to the retail trade, as well as 
that which will be offered in the future, 
fis made with:diamonds bought on the 
sharply advancing market that set in 
a considerable period back. As for the 
diamonds themselves, it was said yes- 
terdey that there is no possibility of’a 
general recession in values, as the world- 
wide demand for fine stones is far 
ater than the supply. Retailers who! 
ink that the world diamond market de- 
pends very largely on the American de- 
mand would get something of a shock, it 
wes further asserted, if they visited 
London and saw taere the number of 
buyers from othe? countries who are 
competing with American importers for 








fine diamonds of all sizes. 
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to the statement of the complainant that 
such a decision menaced the jewelry trade 
we disagree, because if the judge believed 
the facts in the case to be as stated by the 
complainant, his decision was absolutely 
contrary to law, has no effect whatsoever 
and the injured party can take the matter 
up before the district attorney and haye 
the grand jury find an indictment, 

The courts of the leading States of the 
Union are absolutely in agreement in hold- 
ing that the ordinary memorandum trang. 
action is in no sense a sale, but is simply 
a case of bailment and that the dishonest 
bailee who fails to report and return the 
goods as per the agreement is guilty of 
conversion or larceny. 

In many cases that have caused confusion 
in the jewelry trade, the trouble was not 
with the law as it was administered or the 
theory under which the judge acted, but 
was due wholly to the fact that the court 
was convinced that the ordinary terms of 
the memorandum agreement had not been 
followed by the parties before him, but that 
both had consented either by word or by 
act to a condition which practically made 
the transaction a sale. Once they had made 
it a sale, title had vested in the customer 
to an extent that it gave him the right to 
pledge or dispose of the article and simply 
made him legally responsibly for its 
value. 

We are glad to learn that in the New 
York case referred to, the action of the 
magistrate will be practically ignored and 
an attempt will be made to take the matter 
up through the district attorney and grand 
jury in the regular way. 
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. T. Caster has bought out F 
5th St. and Jackson Ave. 

Roy Redfield, formerly in the jewelry 
business in Tonkawa, Okla., has accepted 
a position in the watch fitting department 
of the C. A. Kiger Co. 

E. A. Kiger and H. E. Harris, of the 
C. A. Kiger Co., have returned from a six 
weeks’ trip spent among eastern manufac- 
turers looking for new ideas and buying 
much of the firm’s Fall stock. 

H. H. Kiger and W. A. Warner, sales 
manager of the C. A. Kiger Co., returned 
May 12 from a 10 days’ trip with the 
Kansas City Chamber of Commerce 
through the States of Kansas and Colorado. 
They report that they were enthusaistically 
received by all the jewelers of the towns 
visited and found business in good shape 
with fine prospects for Fall. Mr. Kiger 
says the State of Kansas is one big wheat 
field and the crop is practically assured. 


: ‘B. Ward, 








Harry Stone, a Utica, N. Y., popular 
jewelry salesman, and formerly with D. H. 
Kahn, has opened an up-to-date jewelry 
store at 214 Bleecker St., opposite the Colon- 
ial Theater. The store has been remod- 
eled and renovated and is one of the most 
attractive in the city. Mr. Stone will carry 
a complete line of 10 and 14-karat jewelry, 
diamonds, watches, silverware, cut glass and 
imported china. 


















Malkenseon & Silverstein, polishers, lap- 
pers and colorers, have opened an estab- 
lishment at 111 Christie St., this city. 

M: Tishman, diamond importer, 71 Nassau 
St. sailed Saturday on La France for the 
European diamond markets. He will be 
away about two months. 

Arthur Lorsch, of Albert Lorsch & Co., 
37 Maiden Lane, sailed for Europe Satur- 
day on the Adriatic on a business trip. He 
will be in Europe about two months. 

According to an announcement made last 
week, beginning May 29, the establishment 
of the Hipp, Didisheim Co., Inc., importers 
of watches, 24 W. 36th St., will be closed on 
Saturdays until further notice. 

Mr. and Mrs. I. P. Rosow, the former a 
dealer in diamonds, watches and jewelry, 
1229 Bedford Ave., Brooklyn, last week an- 
nounced the betrothal of their daughter, 
Edna, to Abraham Goldman, this city. 

F. N. Schwab of the Lion Watch Co., 15 
Maiden Lane, returned from Europe re- 
cently after being abroad for about three 
months. Mr. Schwab reports a great short- 
age of watches and prevailing high prices 
in Europe. 

George S. Pollitz, vice-president of T. K. 
Fishel-C. A. Bugli, Inc., jewelers, 45 Lis- 
penard St., is at present on a business trip 
to the coast. H. B. Seaton, traveling rep- 
resentative for this house, will visit Phila- 
delphia, Baltimore and Washington this 
week. 

Samuel Levine announced last week that 
he has severed his connection with Zol, 
Inc., and has associated himself with Ab- 
raham Fruchtbaum. In the future they will 
conduct a jewelry business under the style 
of Levine & Fruchtbaum in the Partola 
building at 100 W. 21st St. 

A. M. Wright & Son, manufacturers of 
boxes for the jewelry trade, have opened 
an office at 9 Maiden Lane where A. R. 
Foss, vice-president of the concern, is in 
charge. Mr. Foss announces that he will 
still continue to represent the Rueckert 
Mfg. Co., also located at 9 ‘Maiden Lane. 

Among the callers at the offices of THE 
JeweLers’ Circutar during the past week 
was James D. Dougherty of Wall & Dough- 
erty, Ltd., jewelers and silversmiths, Hono- 
lulu, Hawaii. Mr. Dougherty is in town 
for about 10 days and during his stay is 
making his headquarters at the Pennsyl- 
vania Hotel. 

Conrad J. Kaletsch, formerly of Glen 
Ridge, N. J., and Maiden Lane, brother of 
Frederick W. Kaletsch, 28 Cloverhi!l Place, 
Montclair, N. J., died on May 26th after an 
illness of nearly a year. Private funeral 
Services were held at Keyler’s Chapel, 
Bloomfield Centre, Bloomfield, N. J., Fri- 
day, at 10 a. M. 

The firm of Duim & Dresden, diamond 


THE 


cutters, Amsterdam, Holland, and with an 
office at 87 Nassau St., this city, announced 
last week that their business had been in- 
corporated under the laws of Holland. In 
future the business will be operated under 
the style of Noomlooze - Vennootschap, 
Duim & Dresden, Diamanthandel Moot- 
schappe. The directors of the corporation 
are Z. Duim and A. S, Dresden. 

G. Ernest Fahys, of the Alvin Silver Co., 
returned last Thursday after a trip through 
the southeast, taken in the interest of his 
firm. The annual salesmen’s meeting of the 
Alvin Silver Co. will be held in this city 
on Thursday, June 3, and will be presided 
over by W. E. Hayward, sales manager. 
H. N. Forish, Chicago sales manager of 
the Alvin concern, is visiting the local office 
and will remain here until after the 
meeting. 

A regular monthly meeting of the Golden 
Hill Post of the American Legion com- 
posed of ex-service men in the jewelry and 
allied trades will be held next Thursday 
evening at the room of Co. F, 22nd Engi- 
neers, 168th St. and Broadway. The meet- 
ing will be called to order by President 
Charles A. Dieges, at 8:30 Pp. m. Thursday, 
and all members are urged to be present 
in view of the fact that this will be the last 
gathering until the Fall. 

Henry N. Clark, Syracuse, N. Y., chair- 
man of the convention committee of the 
New York State Retail Jewelers’ Associa- 
tion, was in the metropolis last week on 
business connected with the convention. 
While here he conferred with Alfred O. 
Bald of Mount Vernon, secretary of the 
State Association, and also arranged for a 
number of speakers for the great gathering 
of the Empire State jewelers which will 
be held in Syracuse the latter part of this 
month. While in New York Mr. Clark 
made his headquarters with Harrison Bros. 

An organization to be known temporarily 
as the New York Diamond Dealers’ Asso- 
ciation was founded last Thursday evening 
at the Broadway Central Hotel. The new 
association consists of diamond dealers 
from all parts of the city, and at the meet- 
ing last Thursday night about 15 diamond 
firms were represented. The.gathering was 
presided over by Joseph Shulman who acted 
as temporary chairman. Only the prelimi- 
nary work of organizing was taken up at 
this meeting and it was decided to hold 
another meeting Thursday evening, June 3, 
at the Broadway Central Hotel. At this 
meeting, permanent officers will be elected 
and further organization plans completed. 

Francisco Ferendo, who was arrested sev- 
eral weeks ago charged with swindling 
Jacques LeRoy, jeweler, 1066 Third Ave., 
New York, out of a diamond ring worth 
$290, was sent to Sing Sing last week for 
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a term ranging from one year and two 
months to two years and four months. 
judge Wadhams sentenced the man to pris- 
on on Monday, May 24, after he pleaded 
guilty to a charge of g and larceny. This 
is Ferendo’s first offense, but according to 
the police there are charges resting against 
him in Brooklyn, brought by two jewelers 
of that city. After serving his sentence for 
the LeRoy theft he will be taken to Brook- 
lyn to answer to the charges against him 
there.. Ferendo committed the swindle at 
the LeRoy store on April 30, and was 
caught about two weeks later when Edward 
Lapham, a clerk employed by Mr. LeRoy, 
discovered him in a jewelry store on Second 
Ave. A full account of how ihe swindle 
was accomplished appeared in the May 12 
issue of THE JEWELERS’ CIRCULAR. 


Plans have been completed fer holding 
the annual outing of the Maiden Lane Out- 
ing Club which will take place next Satur- 
day, June 5, at Eckstein’s, Four Corners, 
Staten Island. A fine program of games 
has been arranged and to the winners of 
these contests, handsome awards will be 
made. The committee in charge reports 
that it has received a niimber of handscme 
prizes from the following concerns: Wal- 
tham. Watch Co., Wadsworth Watch Case 
Co., H. F. Barrows & Co., L. Stern & Co., 
A. L. Lindroth Co., H. Hailparn & Co., A. 
T.. €Cfoss & Co, He We Ee Gee 
Ray Randel Co., Wm. C. Green Co., Wm. 
T. Schnieder, Webster Co., Wm. C. Edge 
Jewelry Co., Hcman Silver Co., Interna- 
tonal Silver Co.; John Frick Jewelry Co., 
Queen City Silver Co., C. A. Parker, Geo. 
Hilsinger and A. M. Wright & Son. The 
outing this year promises to be the finest 
affair ever staged by the organization. The 
first contingent will leave the “Lane” about 
9 a. M. and will be followed by various 
other parties later in the day. The grounds 
can be reached by getting the ferry boat at 
the Battery to St. George, S. I. and then 
either by trolley car or bus to Four 
Corners. 

Not to be outdone by other industries, 
trade and business communities, the jewel- 
ry trade has been busy recently in the New 
York district in re-organizing for the forth- 
coming Presidential campaign. One of the 
results is that the Jewelers’ Republican 
Club has again assumed new life and ac- 
tivity, and it is of interest to note that those 
in our trade who are interested in the suc- 
cess of the Republican Party has each four 
years in the past organized. to do what they 
could towards the success of the Republi- 
can Presidential candidate. This year be- 
cause of the paramont interest of everyone, 
and at the request of the National Republi- 





(Continued on page 119.) 
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JOHN W. SHERWOOD 
President 


OSCAR M. GAMMON 
Vice-President 


SOLIDARITY WATCH CASE CO. 


15 Maiden Lane, New York 


SOLIDARITY : 


Mr. Retailer: 


Discriminating jewelers have featured 
Solidarity Gold Cases for 
THIRTY YEARS— 


Could any higher tribute be paid our 
product? 


(ESTABLISHED OVER 
THIRTY YEARS) 


“The Case That Courts 


Comparison” 


OVER 


Representative Watch Jobbers 


are Solidarity Jobbers 


LOUIS J. MONTAGNON 
Secretary-Treasurer 


GEORGE SALZGEBER 
Asst. Secretary-Treasurer 
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Vice-Pres. and Cashier 


C. Stanley Mitchell 
Vice-President 


Max Markel 
Vice-President 
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Vice-President 
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Vice-President 
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Henry L. Cadmus 
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Welling Seely 
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GEORGE M. HARD 
Chairman 
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We cordially invite you to open an ac- 
count with us at our main office or 
the branch office best located for your 
convenience. 


Branch Offices and Managers 
434 Broadway 
Cor. Howard St. 


Bowery and Grand St. 
H. A. Clinkunbroomer, Vice-President 
Max Markel, Vice-President 


Broadway and 18th St. 
C. Stanley a Vice-President 


Pike, Manager 
Ninth Ave. and 14th St. H. F. Meehan, Mgr. 
33rd St. and Fifth Ave. A. H. Walsh, Manager 
Third Ave. and 57th St. A. T. Strong, Mgr. 
Broadway and 61st St. Jas. V. Boise, Manager 
Lexington Ave. and 86th St. A. J. Nieber, Mgr. 
Broadway and 105th St. H. H. Budleman, Mgr. 
Lenox Ave. and 116th St. F. B. French, Mgr. 


67 W. 125th St., near Lenox Ave. 


J. A. Olsen, Manager 
Broadway and 144th St. 
Thos. W. Robinson, Manager 


W. H. Zabriskie, Mgr. 


MAIN OFF ICE, 149 149 BROADWAY 
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LEWIS E. PIERSON - - 


- Chairman ef the Board 


ALEXANDER GILBERT - Vice-Chairman of the Beard 


HARRY E. WARD - - - = 
WILLIAM M. ROSENDALE - 
ALBERT D. BERRY 


WILLIAM H. MILLIKEN - - 


- + «© «© President 
- + «+ Vice-President 
- - Assistant Cashier 
- Assistant Cashier 


FULTON AND Go._p STREETS 
NEW YORK CITY 





Will extend every facility that good banking will justify 





PROGRESSIVE—CONSERVATIVE— 
SUCCESSFUL 


Invites the Accounts of Jewelers 





SAFE DEPOSIT VAULTS 
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can Committee, the Jewelers’ Republican 
Club has organized earlier than usual, and 
now have an unusually fine representative 
group of jewelers who have their officers 
and committee men who are as follows: 
A. K. Sloan, president; Leo Wormser, 
treasurer; ‘W. H. Tarlton, secretary ; 
George E. Fahys, vice president and chair- 
man finance committee; Harry C. Larter, 
chairman executive committee. The offi- 
cers have been busy soliciting the trade for 
subscriptions the larger part of which are to 
be turned over to the National Republican 
Committee for their legitimate expenses 
and some held for the use of the Jewelers’ 
Republican Club, which during every pre- 
vious campaign have had expenses of their 
own to take care of. While only a few 
men have thus far been called upon the to- 
tal subscriptions to June 1 is over $8,000. 

The firm of William J. Bernard & Co., 
importer of watches, 65 Nassau St. have 
announced that the power of attorney to 
sign checks has been given to Henri Ber- 
nard. 

A regular semi-monthly meeting was 
held on Tuesday, May 25, by the mem- 
bers of the New York Jewelers’ Benevo- 
lent Association. The gathering was 
held at the organization’s new club- 
rooms in the Bloomingdale Annex, 160 
E. th St., and was presided over by 
President Friedlander. At the meeting, 
which was well attended, four new mem- 
bers were initiated. The association is 
at present negotiatiing to purchase its 
own building in this city. The annual 
outing of the organization will prob- 
ably be held some time next month. 











The local factories were closed on Mon- 
day in observance of Memorial Day. 

J. Frank Mason, who has been ill for the 
past three months, has recovered sufficiently 
to be out. 

President Harold E. Sweet presided over 
the Chamber of Commerce supper last Mon- 
day evening. 

Frank O. Coombs, a former well-known 
engraver and jeweler, has taken up his resi- 
dence in California. 

A Montreal club has been formed in town 
among the jewelry workers. During the va- 
cation the members plan to take a trip to 
Montreal. 

The Twilight Baseball League will start 
next Monday. The organization consists 
of teams from the various jewelry buildings 
and games will be played after 5 P. M. 

The Whiting & Davis Co. has purchased 
a complete outfit for a baseball team to rep- 
tesent the shop this coming season. A 
challenge has been issued by the nine to 
the other shops in North Attleboro to form 
a league. 

Arrangements have been made for a uni- 
versal closing of the factories for the vaca- 
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tion period this year during the week of 
July 26. Among the factories already en- 
tered into the agreement are: R. F. Sim- 
mons Co., Bates & Bacon, J. E. Blake build- 
ing, Tappan building, Robinson building and 
Leach & Garner Co. 

In order to accommodate the large num- 
ber of their employes who ride to and from 
work in automobiles the Leach & Garner 
Co. is erecting a garage, near the factory. 
This is the fourth concern in the city to 
have a garage for employes. 











I’, J. Krementz and daughters, the Misses 
Emma E. and. Matilda Krementz, spent the 
week-end at Mauch Chunk, Pa. 

Jean R. Tach, re-elected two weeks ago 
as president of the New Jersey Retail 


Jewelers’ Association, has been elected 


chairman of the executive committee of the _ 


Newark Advertising Men’s Club. 

Incorporation papers have been filed by 
the Guarantee Jewelry Co., 9 Clinton St., 
this city. The authorized capital stock is 
$50,000. The incorporators are Herman 
Geldner, Philip Gerstan and Louis A. Fast. 

Irving B. Eckstein will leave next week 
for a trip through the middle west in the 
interest of Fisher & Co., manufacturing 
jewelers at 14 Oliver St. John O. Adler is 
covering the trade for the concern on the 
Pacific Coast just now. 

William H. Schwartz, of W. H. Schwartz 
& Co., manufacturing jewelers at 357 Mul- 
berry St. has the distinction of having 
caught the first striped sea bass of the sea- 
son along the Central New Jersey coast, 
thereby winning the awards offered for this 
achievement by the Belmar and the Asbury 
Park Fishing Clubs. The bass was caught 
at Avon and weighed 7% pounds. 
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A list of new members of the Cuvier-Press 
Club includes M. H. Plaut, of the firm of 
A. & J. Plaut. 

Charles Traxelm, Maysville, Ky., spent 
several days in the city as the guest of L. 
Loeb & Sons during the week. 

C. G. Schlenker, Hickman, and C. A. Car- 
ruthers, Winchester, were Kentucky visitors 
at the office of Frohman & Co. recently. 

June 15 has been selected as the date of 
the annual picnic of the Cincinnati jewel- 
ers. Eli Gutman is again at the head of the 
picnic committee. 

Inability to get wholesale jewelers to- 
gether: for a meeting Wednesday, May 26, 
caused C. V. Zimmerman, secretary of the 
Wholesale Jewelers’ Association to postpone 
the meeting. 

Visiting jewelers who registered during 
the week at the offices of the Richter & 
Phillips included: Charles E. Seng, Louis- 
ville, Ky.; M. B. Goldman, Charleston, 
W. Va.; G. C. Daum, Port Clinton; I. N. 
Biddle, Lawrenceburg, Ind.; R. O. Wieland, 
Greenville; George Deck, Blanchester ; Ed. 
Kahn Somerset, Ky., and W. C. Crutcher, 
Holden, W. Va. 





A steel screen did not prevent window 
smashers from making an attack on the 
window of the store of M. Koenigsberg, 
jeweler, 30 E. Baltimore St., Wednesday 
morning. Although the value of the jewelry 
displayed in the window: over night was 
estimated at $3,000 the thieves’ total booty 
amounted to less than $800. It is believed 
that the approach of citizens frightened the 
thieves away. The robbery was discovered 
at 5 a.m. The screen was erected by Mr. 
Koenigsberg several months ago after the 
attack was made on the window of the 
James R. Armiger Co. After breaking the 
window with a stone wrapped in a wet 
newspaper the thieves “fished” several dia- 
mond rings and watches from the broken 
window before they were frightened off. 

The disappearance of Simon A. Schapiro, 
34 years old, a salesman for Henry Rapp, 
jeweler, 2900 E. Baltimore St., had more 
significance than was first believed by Mr. 
Rapp or detectives who were assigned to 
apprehend Schapiro. As previously re- 
ported in this paper, Rapp discovered the 
disappearance of jewelry valued at $2,500 
after Shapiro Jeft on May 18. On May 25 
he was indicted by the grand jury on the 
charge of stealing the jewelry. Schapiro 
left his wife and child here. He is a Ger- 
man, and it is believed that he will attempt 
to go to Europe. He was seen in Philadel- 
phia two days after he left this city. He is 
five feet four inches tall, weighs 135 to 140 
pounds, has dark complexion and wore a 
small mustache, which he may have shaved 
off. 

An ineffectual attempt was made by 
lawyers on May 25 to obtain the release on 
bail of Anthony Cugino and John M. 
Kirshner, the two alleged automobile ban- 
dits believed by the police to have been 
members of the gang of highwaymen who 
held up the store of the James R. Ar- 
miger Co., N. Charles St., March 9, and 
escaped after stealing diamond rings from 
the window valued at $20,000. Kirshner 
and Cugino have been identified as two of 
the men who figured in the attack by hold- 
ing pedestrians at bay with pistols while 
the robbery was in progress. Cugino and 
Kirshner, through the work of Detective 
Lieutenants Pohler, Quirk, Bradley and 
Dougherty, were arrested in Philadelphia 
and brought here for trial,. They were 
brought into Criminal Court on writs of 
habeas corpus, the lawyers pleading that the 
bail of $45,000 was excessive. Judge Car- 
roll T. Bond did not agree with the lawyers 
and the two men were remanded to jail. 
They have been in jail several weeks. 
Failing to obtain a reduction of bail counsel 
for the defense demanded an immediate 
trial. Judge Bond set June 14 as the day 
for the beginning of the trial. One of the 
men wanted in the Armiger case is now 
serving a 10-year sentence in Eastern Peni- 
tentiary, Philadelphia, having been caught 
three weeks after the Baltimore robbery. 
He was William Fergus. Fergus was con- 
victed of bank robbery in the Quaker City. 
Two of the Armiger bandits are still at 
large, 
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H. A. Schultz and W. E, Woolf have be- 
come associated with the Elgin Jewelry Co. 
E. L. Hayek, Albert Lea, Minn., and 
H. P. Keaber, Portage, were recent visitors 

in Milwaukee. i 

H. C. Fowler was a visitor at the offices 
of the Milwaukee Optical Co. last week. 
Milton Ingold, of the concern, has re- 
turned from a trip to Detroit. 

John M. Regner, Kenosha, Wis., has 
been entertaining his brother, Frank M. 
Regner, city attorney of Wausau, Wis., and 
his wife, who stopped at Kenosha on their 
return from an extended wedding tour in 
the east. 

Miss Ruth Oehler, talented little daughter 
of Mr. Robert Oehler of the Milwaukee 
Optical Mfg. Co., was chosen from the 
large class of Miss Koch’s dancing school 
to take part in the program of the Wiscon- 
sin Industrial Exhibit at the Auditorium 
last week. 

Burglars attempted to enter the jewelry 
store of E. J. Van Roy at Green Bay one 
night last week, but apparently were scared 
away by the awakening of persons living 
in the apartment over the store. An effort 
was made to force the front and back 
doors, but without success, nothing being 
missing. 

The Milwaukee Association of Com- 
merce, at the recommendation of the offi- 
cers of the Jobbers’ Division, has decided 
to abandon the annual trade promotion 
expedition this year. The tours have been 
made for more than 15 years, being sus- 
pended in 1917 and 1918 because of the 
war, but resumed last year. 

The jewelry store of E. L. Fischer at 
Reeseville, Wis., was entered by burglars 
on the night of May 19. Merchandise 
valued at $60 was taken. The burglars en- 
tered through a back door and attempted 
to force the safe, but without success. A 
woman’s wrist watch and two silver ciga- 
rette cases were abstracted from the show 
window. The local police declare the job 
was done by amateurs. 

Kautz & Irvine, Blue Grass, Ia., large 
manufacturers of pearl buttons and other 
novelties and specialties made from fresh 
water clamshells, have opened a branch 
factory at Stevens Point, Wis. An old 
planing mill has been converted into a plant 
and equipped with new machinery. Opera- 
tions began: after May 28, when the 
clamming season opened in Wisconsin. 
Stevens Point is on the Wisconsin River, 
one of the most prolific sources of clams in 
the middle west. 

Harry E. Pelzer, Hartford, Wis., who 
opened his present store a little more than 
three years ago, has leased the Loos build- 
ing, which will provide about twice the 
former floorspace. To accommodate the 
growth of the business, Mr. Pelzer has 
taken into association with him his brother, 
Oscar Pelzer, who has been assistant to 
Pitt H. Sperry, Marinette, Wis., for sev- 
eral years. Harry Pelzer also served Mr. 
Perry and other Marinette jewelers prior 
to engaging in business on his own ac- 
count in Hartford. 

A campaign of education of manufactur- 
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ers, merchants and the public in the system 
of settlement of trade disputes under the 
commercial arbitration plan has been in- 
stituted by the Milwaukee Association of 
Commerce. The Wisconsin Legislature of 
1919 enacted a law providing for courts of 
this character, and the association recently 
adopted rules to make the law effective. 
On Thursday evening, May 20, Judge 
Harry Olson, chief justice of the Municipal 
Court at Chicago, was the guest of the 
association and spoke on “Commercial Ar- 
bitration” before a large audience of busi- 
ness men, including members of the Mil- 
waukee Wholesale and Retail Credit Men’s 
Associations. Judge Olson pointed out 
that modern business cannot stand the de- 
lays of action of the overburdened courts 
of the country, nor can business men afford 
the waste of time caused in business by the 
calling of men for jury duty in commer- 
cial cases which might as well be settled 
out of the courts by a commission of ex- 
perts rather than by court machinery in- 
volving the time of 12 men who, as a iule, 
must first be taught the technicalities of the 
particular case at a large expenditure of 
time. 

Anton Kuckuk, a leading jeweler of 
Shawano, Wis., and member of the State 
Senate, has been elected president of the 
Menominee Motor Truck Co., a new Wis- 
consin corporation with a capital stock of 
$500,000 which succeeds to the business of 
the Michigan corporation of same name 
and until now located at Menominee, Mich. 
The plant is being moved to Clintonville, 
Wis., the seat of the Four Wheel Drive 
Auto Co., in which Mr. Kuckuk is a heavy 
stockholder and a director. The owner- 
ship of the two corporations is largely 
identical. 

(Milwaukee Notes continued on page 125.) 


Cleveland, 0. 











William Martin, already established on 
St. Clair Ave., is planning to open another 
retail store in the East End. 

Miss Anna Radde, formerly manager of 
the Radde Jewelry Co., at Euclid Ave. and 
E. 79th St., has joined her brother, C. A. 
Radde, in the optical business at the 
Arcade. 

Another daylight robbery was attempted 
when youths threw bricks through the win- 
dow of the store of Joseph Akers, in lower 
Superior Ave. A crowd gave chase, and 
one was caught. As he had no merchandise 
on him he could only be held for destruc- 
tion of property. 

L. M. Sigler, president of the Sigler Bros. 
Co., will leave some time in June for his 
first trip to Europe since the war. Mr. 
Sigler will visit Amsterdam, London and 
other points in quest of diamonds. Prior 
to the war Mr. Sigler had the distinction 
of having made the European trip during 
17 consecutive years. 

The fifth attempt to hold up the estab- 
lishment of Fred G. Long, Superior Ave. 
and E. 124th St., was made by four youths 
in an automobile in broad daylight. This 
time the robbers pretended to be interested 
in the purchase of watches. Then one 
threw ammonia into the jeweler’s face. 
Blinded but game, Mr. Long seized a handy 
club and thrashed right and left. The rob- 
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bers beat a hasty retreat, and fled in their 
automobile. One left a hat. 

Action on the relation of the National 
Manufacturing Jewelers’ Association and its 
relation to Cleveland will be taken up at a 
later date following a discussion of the con- 
vention of the National Federation of 
Manufacturing Jewelers’ Associations, held 
at New York by the May meeting of the 
Jewelry Crafts Association of Cleveland. 
The meeting, following dinner at Hotel 
Statler, was addressed by Samuel R, Zwee 
and A. E. Schultz, delegates to the conven- 
tion from the Cleveland district: Mean- 
while selection of two new members for the 
executive committee, and appointment of a 
delegate to the proposed national council of 
the National Manufacturing Jewelers’ As- 
sociation will be advocated by the local 
membership during the next few weeks, and 
election of these probably will take place at 
the June meeting of the local organization. 

The Cowell & Hubbard Co. has been 
opened in its own building at Euclid Ave. 
and E. 13th St. Letters of congratulation 
from the trade were received from all parts 
of the country as well as flowers from 
manufacturers, jobbers and associates in 
the retail field in this city. Two cere- 
monies marked the opening. At one minute 
to 12 o’clock noon, the grandson of A. T. 
Hubbard, president of the company, little 
Addison T. Hubbard, Jr., three years old, 
walked at the head of a procession of offi- 
cers and employes of the company to the 
main doors and unlocked them. He was 
followed by President Hubbard, who 
opened the doors, and the new establish- 
ment was declared officially open to the 
public. While this was going on members 
of the firm entered the private office of 
Mr. Hubbard and placed upon his desk a 
large silver cup suitably engraved for the 
occasion, together with an appropriate 
letter. Over 5,000 people visited the store 
the first day. 








Tri-City Notes. 


Davenport, Rock Island and Moline 


Ben J. Gerwe, Chicago, was a visitor 
in Davenport for the week end. 

W. F. Garnett, Port Byron, Ill., was a 
visitor in Davenport last week on busi- 
ness. 

Ed. Niemand, Davenport, Ia., was in 
Chicago on a buying trip for the past 
week. 

C. T. J. Delaporte, Moline, Ill, has 
just returned from Chicago from a busi- 
ness trip. 

Mr. Herrick, Chicago, is now located in 
Davenport managing the Heil & Mc- 
Climans store. 

Wm. Samuelson, of Samuelson & 
Bonggren, Moline, Ill., has just returned 
from a two weeks’ trip to St: Louis, Mo., 
and Louisville, Ky. 

H. R. Cox, Moline, Ill., has left on a 
buying trip to New York and will be 
gone about two weeks. Mr. Cox also 
just attended the Illinois jewelers’ con- 
vention at Peoria, Ill., of which he has 
been president for the last year. He re- 
fused re-election but was elected chair- 
man of the executive committee for the 
next year. 
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Have You Any Illinois 
Watch Boxes? 


Owing to delayed shipments from the manu- 
facturers we are running low on boxes in 
which we ship Illinois movements. 


If you have any on hand we will appreciate it 
if you will return them to us at once. 


If in good condition we will allow 20 cents 
each for the skeleton cases in which we ship 
railroad grades and 5 cents each for the com- 
plete glass inside and tin outside holders in 
which some of our other grades are packed. 


We will pay express charges on all such boxes 
sent us during June and July. 


Illinois Watch Company 
Springfield 
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Chicago Notes. 





Frank J. Spellman has returned from a 
western trip for the Towle Mfg. Co. 

0. D. May, of May & Malone, made a 
short business trip to Detroit last week. 

I. Lachman, of I. Lachman & Sons Co., 
Seattle, Wash., visited the trade last week. 

H. S. Slavin, of Slavin & Pevny, is mak- 
ing a short business trip through Wisconsin 
and Minnesota. 

“Billy Lamb,” of the H. Fuller & Sons’ 
Co. is spending a few weeks in Texas, on 
business and pleasure. 

W. J. Peden, of Shreve, Treat & Eacret, 
San Francisco, visited the trade here on his 
way east last week. 

A. J. Ledmith, of the Chicago office of the 
Oneida Community, Ltd., has returned from 
a business trip to the factory. 

Walter B. Marble, representing the Bug- 
bee & Niles Co. and Moore Bros., spent 
last week calling on the trade here. 

E. Adams, of the Edson Adams Co., San 
Francisco, left Sunday for home after visit- 
ing the trade here for several days. 

Oscar S. Balzer, buyer for A. Hamburger 
& Sons, Los Angeles, was here several days 
last week. He left for New York. 

Carl P. Kionka returned last week from 
a trip to cities of the middle west and re- 
ports conditions favorable in that section. 

H. N. Lorish, Chicago manager for 
Alvin Silver Co., is spending a few days 
at the factory and in New York. 

Bouer & Goldstein have moved from 
rooms 705-6 to 907-8 in the Lyon & Healy 
building, where they now have larger 
quarters. 

James J. Burke, president of Brooks 
Jewelry & Optical Co., St. Louis, was here 
last week on business and visiting his 
mother and sisters. 

G. J. Jessen, Rensselaer, Ind., spent a few 
days here last week. Mr. Jessen has just 
returned from an extended pleasure trip to 
Arizona and New Mexico. 

Harry Adams, manager of the Gorham 
office in San Francisco, spent a few days 
here as he returned home from a visit to 
the factory and New York. 

Harry Arens, western salesman for Amer- 
ican Silver Co., left last week for his old 
home in the east. Mr. Arens will spend 
some time fishing in Maine. 

William Barker, representing R. Wallace 
& Sons’ Mfg. Co., left !ast week for a trip 
through the northwest. C. M. Porter has 
returned from a trip through Iowa. 

Sydney Braude, of Emil Braude & 
Bro., left last week for a business trip 


east. Returning he will spend a few days 
at West Baden resting. 


Charles Dvorkin has purchased the 
business of the Central Watch Co., 709 
Mallers Bldg. This concern does watch 
repairing for the trade. 


Charles Keeler, of McRae & Keeler, At- 
tleboro, and wife have returned home after 
a visit in Chicago. They came here to be 
present at the marriage of their daughter. 

J. D. Dougherty, of Wall & Dougherty, 
Honolulu, T. H., left for New York after 
spending several days buying here. Mr. 
Dougherty reports conditions in his section 
as very favorable. 

The Service Jewelry Co., owned by Albert 
Zervass and Clarence Wing, has moved to 
larger quarters on the sixth floor of the 
Mallers building, and is busy placing ma- 
chinery and getting ready for business. 

Max Cohn, associated with his father, 
Albert Cohn, factory representative, re- 
turned last week from-an extended trip east 
and has secured several new lines of mer- 
chandise including a patent collar holder. 

Harry Greenblatt, formerly with Al- 
bert Goodman & Bro., St. Paul, was in 
Chicago last week on his way to New 
York for the purpose of closing a deal 
to represent an eastern house in this 
territory. 


The coal shortage here is viewed with 
alarm by George Gubbins, traveling sales- 
man for the Illinois Watch Case Co. His 
friends say that even in Summer George 
requires a certain supply of coal in his 
cellar. 

Robert N. Shipley, of E. Vail & Co., 
Wichita, Kans., was a buyer here last week. 
Among others noted in the early part of 
the week were: H. G. Cutting, Rockford, 
Ill.; L. J. Huber, Boonville, Mo.; C. S. 
Meyers, Winner, S. Dak. 


A. Levytansky, of the Levytansky Jewelry 
Co., San Antonio, Tex., was in Chicago a 
few days last week. Mr. Levytansky is the 
inventor of a special soft collar holder and 
was on his way to New York in the interest 
of the company which is being formed to 
place the article on the market. 

A. L. Fuller, Chicago manager for the 
Towle Mfg. Co., has gone to Newburyport, 
Mass., to attend the annual meeting of sales- 
men of the.company. Frank J. Spellman, 
O. F. Samuelson and Charles A. Bartling, 
traveling representatives from the Chicago 
offices, will attend the convention and will 
spend some time visiting New York and 
other cities of the east, accompanied by 
their wives. 


Incensed by the sudden disappearance of 
George Fritzel, star witness for the State 
in the Heller-Rose $200,000 robbery case, 
detectives from the State’s attorney’s of- 
fice are making a quiet but vigorous search 
for him in every city of the country. The 


sudden disappearance of Fritzell, on the 
day before he was to take the stand to 
testify in the Walter Stevens trial, resulted 
in the acquittal of Stevens, and means that 
the indictments against several others will 
probably be quashed. Two theories are 
held by the police. One of these is that 
Fritzell may have been “bumped off” to 
prevent him from testifying. The second 
is that he vanished to keep from giving his 
testimony. The second theory is consid- 
ered the most likely. He carried two guns, 
it is said, and always had one hand or the 
other on a gun wherever he went. Assist- 
ant State’s Attorney John Lowery, wi:o is 
directing the search for Fritzell, said that 
it is peculiar that he should have kept in 
touch with the State’s attorney’s office up 
until the day he was to testify, and then 
vanish. He said that he knew at once that 
it would not be possible to convict Stevens 
without the testimony of Fritzell. 

Sam Loftis, of S. T. A. Loftis & Co., 
has taken a lease on the building at 64 W. 
Madison St. for 99 years or thereabouts, 
and it is to be known as the “Loftis build- 
ing.” Mr. Loftis will occupy three upper 
floors with his business, which will be 
moved from the Stewart building, and will 
eventually have a retail store on the first 
floor. The location is on a corner, and is 
one of the best in the city for the purposes 
of a business such as conducted by Mr. 
Loftis store. Mr. Loftis has just closed a 
now occupies the first floor of the building, 
but Mr. Loftis has purchased the leasehold 
interest and fixtures, and as soon as the 
stock has been disposed of by the present 
owners the store will probably become a 
Liftis store. Mr. Loftis has just closed a 
deal whereby he becomes the owner of the 
stock, fixtures, leasehold and good-will of 
Meyers Bros., 781 Milwaukee Ave. This 
is to become a Loftis branch store. 

The Chicago Jewelers’ Association, in 
merry mood, decided at the last regular 
meeting that the June meeting would be 
an evening affair. The social relations 
committee has accordingly gotten down to 
work to arrange a program of fun and en- 
tertainment which will surpass any of the 
efforts of previous years. The members 
of the entertainment committee, all star 
individual entertainers themselves, are S. 





(Continued on page 125.) 
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Why a Hoke-Jewel? Why not an imitation 28 


Well, it’s like this—The Hoke-Jewel uses less fuel,—less oxygen; 
the saving there pays the slight extra cost once EACH week—o, 
oftener. 

The Hoke-Jewel turns on and off more easily, more quickly; 
does not pop out, like the imitations. (Ten minutes—high salaried 
jewelers—each day.) 

A few days’ saving in this one feature covers the slight extra 
cost— in fact it covers the full cost of the outfit. (Yes, a few days, 
—not months.) 

Note the construction—a pull and a push, it lights; a push and a 
pull, it’s out;—except the pilot light,—ready for next time. 

Guaranteed against imperfections of material and workmanship 
—yes, one year, or five years; our past record is assurance of the 
future. 

You can buy—of us or of leading jobbers—complete factory 
outfits for cash, or on easy terms—so easy the savings will pay the 


installments as they come due. 
Solders Ten Times Quicker 


You can use one torch, or a hundred, 
all connected to one gas line, to one oxy: 
gen line. 








regulator, in picture. 


nue —*<c HOKE-Phoenix Oxygen 


The wonderful HOKE-Jewel solders sil- 
ver, gold, white gold, bronze, German sil- 
ver, platinum—welds platinum 


So quick, so easy, so perfect, 
you will just love it. 


Jewelers all over the world are profiting 


by the use of the wonderful HOKE-Jewel. 


The wonderful HOKE-Jewel uses nat- 
ural or artificial gas, with oxygen. 
(Hydrogen or acetylene may be used, if 
ordinary gas cannot be had.) 


Oxygen is supplied from local distribut- 
ing stations in all sections; there is a fac- 
tory or warehouse near you, wherever 
you may be. We supply addresses. 


Any gas or steam fitter can fit your 
benches for use with the HOKE-Jewel, but 
first get our “Hints to Plumbers,”’ sent 
free. Ask for it. 





It is so good that jewelers are already calling it the “O. K. Hoke.” 


Sam W. Hoke, Megr., Jewelers Technical Advice Co., 5 Cortland St., New York 


(Makers of the Wonderful Hoke-Phoenix Platinum Melters) 
Ask for free Circular CJ19 











—— 25 + Ort ow 2 oO lOO OF woo sa SO FR OU 


-- 


aA oth & © eh ao = Gee eee ot 8 eS AR ee & od ee 











~ June 2, 1920. 


Chicago Notes. 


(Continued from page 123.) 


y. Ball, 
Drexmit, 
Montgomery 


hairman; Will Juergens, William 
A, W. Sproehnle, and Capt. J. T. 
_ They are the same men who 
engineered the wonderful entertainment at 
the annual banquet on Jan. 15 last. “We 
were so taken up with details of the enter- 
tainment program,” said Mr. Ball, after a 
meeting of the committee last week, “that 
we forgot to do anything about the date. 
However, that is a minor point. Any night 
will answer the purpose except Sunday 
night.” Sol Hess, the man who put over 
the fake ambassador from China a few 
years ago, is expected to come forward 
with a few suggestions. The only business 
the evening will be the annual election 
of oficers. The nominating committee has 
made the following selections: President, 

John H. Hardin, of F. A. Hardy & Co.; 
vice-president, S. Y. Ball, of Norris, Alis- 
ter-Ball Co.; secretary and _ treasurer, 
Harry Radix, of Thos. J. Dee & Co.; di- 
rectors for two years, Frank Milhenning, 
Henry Paulson, Marwin M. Hart, and D. 
A. Forsinger. 

Joseph Kucera, credit manager for the 
Norris, Alister-Ball Co., has gone to At- 
lantic City to attend the annual meeting of 
the National Association of Credit Men. 

In accordance with the previously an- 
nounced schedule of the Chicago Jewelers’ 
Association, all places were closed for the 
entire day on Decoration Day, May 30. 
On account of the observance of the day 
falling on Monday, many officers and em- 
ployes of companies took “week-ends,” 
leaving Friday night and returning to work 
Tuesday morning. 

Two hundred employes of C. D. Pea- 
cock, Inc., one of Chicago’s largest retail 
jewelry firms, listened intently at a dinner 
of the newly formed C. D. Peacock’s Em- 
ployes’ Club in the Hotel La Salle last 
week while W. E, Donahue, of the display 
advertising staff of the Chicago Tribune, 
told them the difference between mere 
clerks, order takers, human ornaments and 
teal salesmen. Mr. Donahue made a series 
of tests during the week before the hold- 
ing of the dinner, in which he sought ta 
establish the strong and the weak points of 
the Peacock sales force. 

The trial of Michael Saxe, charged with 
being an accessory to the murder of Louis 
Lichtenstein and with attempting to rob 
Emil Noel, his brother-in-law. and a well- 
known wholesale jeweler. of $25,000 worth 
of diamonds in Octoher. 1916. was nost- 
poned by Judge Barrett in the Criminal 
Court until Tuesday of this week, hecause 


of 


of the crowded condition of the docket.’ 


The case was to have started May 24, but 
becarse another case, then being heard, 
Promised to be long drawn-out, and also 
because of the Decoration Dav holiday, 
Judee Barrett decided he would not hear 
the Save case before next Tuesday. Saxe, 
with his attorney, W. W. O’Brien, came 
from Detroit, where he is now living, 
teadv to hegin his defense. Mr. Noel, with 
counsel, was also present. readv to nush 
the case against the man whom he believes 
Was imnleated in the crime. 

R. M. Falcon, retail jeweler of Highland 
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Park, was slightly injured in the down- 
town district last week. He was passing 
the New York Life Insurance Building 
when a heavy pipe-wrench dropped eight 
stories from a window and struck him on 
the head. Mr. Falcon’s derby hat was 
crushed and he was knocked to the side- 
walk. 








Milwaukee. 





(Continued from page 121.) 





J. A. Milligan, manager of the Kenosha 
store of the Olsen & Ebann Jewelry Co., 
attended the semi-annual business con- 
ference of branch managers at the head- 
quarters in Ft. Wayne, Ind., last week. 

L. Hugo Keller, eldest son of Gustave 
Keller, head of K. F. Keller & Sons, a 
leading retail jewelry concern of Apple- 
ton, Wis., was married May 18 to Miss 
Beatrice O’Hara, of Hurley, Wis. Mr: 
and Mrs. Keller will reside at Appleton, 
where the groom is practicing law. 

The Elgin Jewelry Co., 118 Grand Ave., 
has recently established an optical de- 
partment, in charge of Herbert R. 
Schultz, of Milwaukee, a graduate of the 
Wisconsin Optometry Institute, who 
was awarded a certificate bv the State 
Board of Optometry Examiners at the 
la st semi-annual examinations. 

Thomas J. Dale, jeweler and optom- 
etrist, Kenosha, Wis., who broke ground 
recently for a new three-story business 
block costing $60,000, is encountering 
harrassing delays in obtaining materials. 
Mr. Dale had planned to occupy his new 
store by July 1, but according to present 
indications, it will be Aug. 1 or Sept. 1 
before it will be ready. 

Olaf Sherman, Eau Claire, Wis., had a 
narrow escape from death or serious 
injury recently while riding on a truck 
with a friend who is proprietor of a local 
furniture store. The truck was struck by 
a Soo Line passenger train at a con- 
cealed grade crossing and thrown into 
a ditch, demolished. The men, although 
thrown more than 20 feet, suffered only 
slight bruises about the head and body. 

J. Vander Zanden, one of the leading 
retail jewelers of Green Bay, Wis., de- 
parted Monday, May 24, on an extended 
trip to Europe for business and pleasure. 
He plans to visit his birthplace at Uden, 
Holland, where he lived until coming to 
America at the age of 21 years. He is 
accompanied by the Rev. Father E. L. 
DeWild, of Wautoma, Wis., also a native 
of Holland. They intend to inspect. the 
battlefields of France and Belgium and 
return home about Aug. 15; 

The police department of Kenosha, 
Wis., has sent notices broadcast in an 
endeavor to ascertain the whereabouts 
of a man who was employed until re- 
cently as a watchmaker by a jeweler of 
that place, and who is wanted on charges 
of embezzlement and issuing bogus 
checks. The man was discharged a few 
days ago by the jeweler after an investi- 
gation of store accounts. Besides a 
shortage at the store, there is an unpaid 
board bill of $35, and various persons 
in Kenosha hold checks which the hanks 
returned with the notation, “No funds.” 
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The checks usually were made out in 
relatively small amounts. The Kenosha 
police also are seeking a stranger who 
spent a few days in the city and left be- 
hind him a trail of bad checks, usually 
made out for $75 in the form of cashier’s 
checks supposedly issued by the Atchi- 
son Savings Bank of Atchison, Kans., 
and drawn on the Mid-West National 
Bank of Kansas. The warning issued 
by the Kenosha police say that the man 
makes a specialty of jewelry stores, pur- 
chasing high grade watches and jewelry 
and proffering fraudulent checks in pay- 
ment with the expectation of receiving 
at least a small sum in change. The man 
sought is said to be about 45 years of 
age, five feet nine inches tall, weighs 
165 pounds, is of sallow complexion, 
with dark hair and eyes, and is smooth 
shaven. When last seen he was wearing 
a blue serge suit and a small black soft 
hat. 








Omaha. 


W. W. Hall & Son have opened a new 
store at Alma. 

Harry Dinsmore, Hamburg, Ia., formerly 
with Terry Sullivan, has opened a new store 
in that town. 

F. M. Barney, Elm Creek, Nebr., stopped 
off in Omaha last week on his way to 
Rochester and New York. 

Beginning June 15, the retail jewelers 
of Omaha will open their stores at 8.30 
A. M. and close at 5 P. M. during the 
Summer months. 

At the last meeting of the Omaha Retail 
Jewelers’ Association they appropriated a 
sum of money to advertise jewelry in the 
daily papers during the month of June. 

E. C. Carothers has purchased the busi- 
ness of Saunders & Wilson, Broken Bow. 
He intends moving into a new building and 
will put in new fixtures and stock. 

J. P. Byrne, president of the Byrne-Duff 
Jewelry Co., and wife have gone to Atlan- 
tic City, N. J., to attend the National 
Wholesale Jewelers’ convention. Before re- 
turning they will visit New York city and 
other eastern points. 

Among the out-of-town jewelers visiting 
Omaha last week were: H. L. Braun, Te- 
kamah; C. M. Krogh, Manilla, Ia.; R. S. 
Huston, Newman Grove; C. W. Sawyer 
and wife, Silver City; C. T. Steiner, Uni- 
versity Place; George W. Brooks, Rush- 
ville, G. F. Linder, Oakland, Ia.; Grover 
Spangler, Fremont. 








Louisville, Ky, 





Louisville jewelers will shortly start 
closing at 5:30 p. m. for the Summer 
months, and will also start closing at 
1 o’clock on Saturday afternoon. 

A report from Paducah, Ky., is to the 
effect that A. S. McKee, of McKee & 
Bleevin, Muscatine, Ia., has arrived in 
Paducah, to superintend the establish- 
ment of a $15,000 pearl button factory, 
which will have 60 operatives and be in 
operation shortly. Shells will be taken 
from the Ohio, Green Cumberland, Wa- 
bash. Mississippi and other rivers which 
can be shipped by barge or rail to 
Paducah. 
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Jewelers Appreciate This 
Unvarying High Quality 


Almost every day we receive letters from 
jewelers who express their enthusiasm for 
South Bend Watch accuracy and quality. 





Many of them express surprise that, in the 
face of present difficult manufacturing condi- 
tions and the fact that we are increasing out- 
put constantly, they find each South Bend 
Watch as carefully constructed, as beautifully 






























finished and as accurate in service as ever. . 

With us it is not a matter of surprise, be- t! 

——— cause we insist that the maintenance of the h 

SSS —— high quality which has brought South Bend ; 

= Ss success be put above every other consideration ¢ 

of sales or output. h 
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We realize, quite as much as do you, what ¥ 

that constant, unvarying high quality means - 

to our future and to yours. ! 
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For Years, Makers of Standard Railroad Watches 

t 

n 

t! 

t 

i f 

| | 4 

( 

t! 

y 

S f 

3 = ] 

|e = ————s EF | 

IE = ; 7 

E = The‘Watch with the Lurple Ribbon | 

E = = | V 

E =| 
| E — : = | 


















SE Oo OS he C2 Gnade GeOr gneve be J SY Gas C256 








m_-melUurmetlLhlUc EO lUS.hUCOFlC SlCr 








That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tur 
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Jeweters’ Circular regarding any advantageous 
device or pas which they are utilizing in con- 


their business. 




















Types of Salesmen That Are a Liability 





Written Expressly for The Jewelers’ Circular 














Y a “dangerous salesman” I mean one 
who unwittingly drives away more 
trade than he attracts. He is a liability to 
his employers rather than an asset, and 
while he achieves a certain following of his 
own, he never gets to be a really big suc- 
cessful salesman. So that is why I term 
him dangerous. 

Let me describe such a one and I think 
I can make you understand more clearly 
what I mean. Then if you are an em- 
ployer, you can go over your sales people 
to discover if any of them are “dangerous.” 
And if you are an employe and belong in 
the “dangerous class,” you can and should 
begin to strengthen the weak places in your 
personality and selling plans so that you 
can make the most of yourself and get 
into the front row of really successful sales 
people. 

Now, to begin with, Jones, about whom 
I am going to tell you, grew up in the 
town of Appledore. He was well con- 
nected, and so the Appledore Emporium 
thought that it was a good business stroke 
to employ. him as one of its leading sales- 
men. The Emporium managers never 
dreamed that he came under the head of 
dangerous. If they had they would have 
thought twice before hiring him. 


Let me describe Jones to you and then 
you will understand more clearly what I 
mean. He was rather a fine-looking fel- 
low—tall, with rather a pleasing personal- 
ty, always well dressed and immaculately 
groomed. Jones possessed what is some- 
times described as “the gift of gab,” that is, 

was exceedingly persuasive, and when 
he smiled there was a magnetism about it 
which caused objections and resistance to 
melt away and barriers to weaken. 

Jones belonged to two or three of the 
est clubs in town, and he was a first class 
story teller—in fact, he delighted in getting 
@ group around him and. telling of how he 
Worked some old stuff off on some rube- 
Customers; or the clever manner in which 
he had made a person buy exactly what he 
didn’t want and precisely what he didin’t 
need. Jones could set a story out so as to 
convulse his hearers with laughter and he 


was fond of telling how this person had 
said to him: 

“Jones, you could sell ice to the Eskimo, 
or coal to the coal-miners at Newcastle.” 

The Emporium people could not under- 
stand why their business did not increase 
more with such a salesman as Jones in 
their employ, for, to all outward appear- 
ances he had everything in his favor and 
a considerable following. They didn’t 
realize that Jones was dangerous. 

Here is a brief analysis of the case: 
Jones did belong to one of the best con- 
nected families in town, a family which had 
married and intermarried with many of 
the other leading families. As so often 
happens, two or three healthy feuds ex- 
isted, which divided the Jones tribe and its 
relative into a corresponding number of 
armed camps. Those who were in his 
camp would buy of him eagerly because 
he always gave them cost prices on every- 
thing. Those in the other camps wouldn't 
come near him or the part of the store he 
was in on a bet. 

Next, the very fact that he was so well 
dressed, and well groomed had distinct in- 
fluence, coupled with his superior manner 
and magnetic speech and smile, when he 
was dealing with a certain class of people. 
For instance, rural customers, foreigners 
and many of small means were over-awed 
by his apparent cleverness and appearance 
of prosperity. They didn’t dare to insist on 
having what they wanted in the face of 
one who claimed to know so much more 
than they did. So these people either 
bought stuff they didn’t want and kept away 
from him and the store in future, or they 
went elsewhere in the first place and were 
served by someone whose ways were not so 
condescending, and who would not decide 
for them what they should purchase as a 
matter of course. 

In reality, Jones prejudiced fully ninety 
per cent of this class of the store following. 
With people of means he was a little more 
successful, but he did make the mistake of 
telling everything he knew about his goods, 
talking too much and employing a manner 
which fawned in many cases. His resource- 
fulness of argument, and his magnetic per- 


sonality sold to many of these people, but 
among them he earned the reputation for 
being ready to do or say anything to make 
a sale. The men looked upon him as a 
lady’s man and the ladies looked upon him 
as “Willie Jones.” That explained it. 
Everybody knew that he was the last word 
in polite palaver, 

Then there were customers who were of 
a quiet, conservative type who knew what 
they wanted and were not influenced by the 
“slick” salesmanship. He always ap- 
proached them with exaggerated courtesy, 
but if they did not decide promptly on what 
they wanted and did not agree with him 
in the decision, a great change would come 
over his manner. He would become short, 
irritable and a bit sarcastic. Sometimes 
he would call a junior sales person and 
leave them rather haughtily, excusing him- 
self in a frosty manner. These people 
learned to avoid jones as they would the 
plague. 

These are some of the reasons why he 
was a dangerous sales person. And while 
he did win some business and might be 
rated as a fairly good salesman, he drove 
away a lot of perfectly good patronage and 
made many enemies for the store. 

At last the Emporium people read the 
situation exactly right. And they decided 
to drop Jones—that is, to put him on the 
toboggan slide gently. 

However, the matter of replacing him 
was a doubtful one. The Emporium people 
had three or four to choose from. They 
finally decided that the man who followed 
Jones must be equally pleasing in manner, 
dress and grooming. In other words, he 
must have a magnetic personality also in 
order to hold Jones’ customers, and to win 
those who wouldn’t trade with him, if pos- 
sible. But his magnetism must be of a dif- 
ferent type. In place of being superficial 
it must be deep-seated and sincere. He 
must understand that tact, dignity and 
a desire to give the customers exactly what 
would serve his purpose best, were more 
important than all else in salesmanship—in 
fact, that these characteristics were funda- 
mental and foundational. 

Next, they wanted a man who was loyal, 
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The Waltham Scientific Method for Eliminating Friction in the Escapement 
Which Means Accurate Time-keeping and Dependabilty of Your Watch 
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The Riverside 


The most dependable moderate 
price watch in the world 


$75 and up 


HE pallet stones (pieces of se- 
a lected Ruby or Sapphire per- 

fectly formed in rectangular 
shape and highly polished) check 
the power which comes from the 
mainspring in your watch and then 
release it 18,000 times or beats per 
hour. 


In these governing functions of 
the escape-wheel an impulse is 
given to the balance wheel, which is 
transferred in governed movement, 
called Time, to the hands of the 
watch. 


Think, for a moment, of the possi- 
bility of friction, where the pallet 
jewels slide over the impulse sur- 
tace of the escape-wheel teeth (il- 
lustrated above) 432,000 times 
every twenty-four hours! 


Here was an opportunity for Wal- 
tham invention to minimize fric- 
tion practically to the vanishing 
point. And friction is the most 
insidious and dangerous enemy to 
correct time-keeping in the works 
of a watch. 


After years of experiment and develop- 
ment, Waltham invented a machine 
equipped with a diamond cutter which 
not only cut the diameter of the escape- 
wheel to its exact size, but left the im- 
pulse surface of the teeth so perfectly 
shaped (rounded) and highly polished 
that when the face of the pallet stones 
(jewels) slid across that surface, fric- 
tion was practically reduced to its ulti- 
mate minimum. 

It can readily be seen that this develop- 
ment of the diamond cutter has given 
the Waltham Watch a positive and 
valuable advantage in time-keeping and 
unvarying performance. 

The ordinary method of making an 
escape-wheel is to polish with s6éme 
polishing compound, which being com- 
posed of gritty elements cannot be used 
without particles of grit becoming em- 
bedded in the polished surface. This in 
time roughens the surface of the pallet 
stones, eventually causing greater fric- 
tion and consequent variability of time- 
keeping. 

The Waltham Scientific Method, then, 
of cutting and polishing with a cutter 
made from a diamond is another hid- 
den, yet vitally important, superiority 
in the “works” of a Waltham Watch 
which provides an unanswerable reason 
why your watch selection should be a 
Waltham. 


This story is continued in a beautiful booklet in which you will find a liberal watch 


education. Sent free upon request. 


Waltham Watch Company, Waltham, Mass. 


WALTHAM 


THE WORLD'S WATCH OVER TIME 
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not only to the store, but to the patrons. 
They had learned of the Jones stories at 
the clubs and how he posed as a humorist. 
He had only succeeded in making himself 
and his employers appear ridiculous and 
unprincipled. 
Happily, the new man, Louis Tipton, 
proved to be a success, because he was a 
good salesman without being a dangerous 








one. — 
It is true that Jones got a position as 


good as the one he left without much 
trouble. That was ten years ago. Today 
he is,earning less rather than more, and 
bewailing the ingratitude of his employers. 
He doesn’t realize how dangerous he has 
been. 

Louis Tipton is now one of the partners 
in the Emporium—for he has _ identified 
himself so thoroughly with the best inter- 
ests of the store and has proved so public- 
spirited and so loyal to the people he has 
served. 

If you have any dangerous people on 
your force you are retaining them at large 
cost to yourself, and are doing them no 
particular good in encouraging such type 
of service. You owe it to yourself and 
your public to have sincere sales people. 

Next, if you happen to be the Jones type 
of a salesman yourself, be honest enough 
to acknowledge it. One of the hardest 
things in the world to do is to face our 
own shortcomings and to call them by their 
right names. 

However, none of us are perfect—no, not 
one, and knowing our imperfections we 
should be willing and anxious to correct 
them. The encouraging feature of the case 
is that the dangerous salesman is sure to be 
an individual of unusual mentality as .well 
as pleasant personal appearance. It merely 
becomes a case then of a re-creation of one’s 
ideals and a readjustment of one’s mental 
attitude. A dangerous salesman who un- 
derstands his own dangerousness can easily 
become safe, sane and successful. It’s up 
to him. 

More than one employer has recognized 
that he had a dangerous salesman to deal 
with, has taken the matter up with such 
employe and has helped him onto solid 
ground. But it is a difficult thing to do— 
nay, impossible, unless the dangerous one is 
shrewd enough to comprehend what a men- 
ace he is to business and is willing to help 
make himself over. If he will not try to 
do this there is small encouragement for 
anyone else to waste time on him. 


— of the dangerous salesman!— 
. H 





Conscious of Error 


A LITTLE girl was asked, upon her re- 
turn home, how she liked the singing 

of the congregation in the church. 

“I liked it very much indeed,” she said, 
“although all the people said it was bad.” 

“All the people said it was bad! What 
do you mean, my dear?” 

“Oh, it was so bad that I heard the peo- 
Ple praying, ‘Lord, have mercy upon us 
miserable singers.’”—London Tit-Bits. 





Read Tue Jewewers’ CIRCULAR every 
week for timely articles on business. 
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Personal Attention Given to Repair 
Department by This Jeweler 





THE photo below shows Morse’s jew- 
elry Shop, 150 N. Main St., Adrian, 

The manager of the store, John J. 
Morse, is reputed to be the youngest 
jeweler in his part of the State. The estab- 
lishment was opened for the first time Nov. 
29 of last year, but success has crowned 
the efforts of the enterprising owner. 

The fixtures are mahogany and the light- 
ing equipment is efficient in every detail. 
Floor and table lamps help out the lighting 
scheme considerably. At the left as one 
enters the store is the watch-repairing de- 
partment, where painstaking attention is 
given to all work received. Mr. Morse is 
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The Art of Salesmanship 





(By Henry Hausmann, of Hausmann, Inc., New 


Orleans, La.) 
Study Your Customer 


[HERE is nothing that goes to make a 
salesman so much as the ability to 
study customers and prospective buyers. 
“Study your man” should be the foremost 
thought in a salesman’s mind at all times. 
Out-figure him from every angle; out- 
guess him; before you make a statement 
or ask a question, know what his answer 
is going to be. Keep one or more steps 
ahead of him at all times, and put your 
facts before him in a way that you know is 
going to make an impression. 
When you greet him as he comes in, get 
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ATTRACTIVE STORE FRONT OF MORSE’S JEWELRY SHOP, ADRIAN, MICH. 


so careful of this department that he pre- 
sides over it himself and sees to it that 
nothing goes out that is not entirely satis- 
factory. A general repair shop is located 
in the rear of the store, where clocks and 
jewelry receive attention. 

The show windows are artistically de- 
signed. The background is paneled and 
finished in a dainty cream color. Around 
the windows is a valance of rose velvet 
finished with silver bead trimming. Dis- 
plays are changed twice a week, and special 
window exhibits are made for all holidays 
and special occasions. Mr. Morse recog- 
nizes the value of the window as an adver- 
tising factor, and overlooks nothing to 
make it a success. 

Some strong advertising is used in news- 
papers, through motion pictures and 
directly. The latest direct advertising con- 
sisted of personal letters sent out to adver- 
tise wrist watches, with very satisfactory 
results. 

The town in which the jeweler has 
located has about 12,000 inhabitants and is 
situated in a rich and prosperous farming 
country. It has the further advantage of 
being the county seat of Lenawee. It is a 
progressive little city in which its citizens 
take live interest, and is advancing every 
day. 


the jump on him at once by letting him do 
most of the talking. In this way you can 
study his ideas, his likes and dislikes. He 
may even go far enough to tell you what 
other stores he has been in and what he 
has seen. Study him to find out if he 
wants quality or quantity, if his tastes are 
mild and modish or loud and antiquated; 
find out if he likes to be talked to or if 
he likes to do the talking, and cater to 
him. If he is self-opinionated, flatter him, 
but gradually work him around to your 
way of thinking and let him believe it’s 
his own taste. 

Watch his expression every time you 
hand him a piece of goods, and if you 
show him anything which appears to be re- 
garded favorably, stop there, and don’t 
show him anything until his eye begins to 
rove around; if possible, keep him centered 
on that object, and if he is the kind that 
likes to be talked to, tell him those good 
qualities about the piece which you think 
may help the sale. If he seems to favor 
a certain thing, keep it in his hand while 
you are talking. It gives him a feeling 
of ownership, and unconsciously his eye 
will keep going back to it, and he will like 
it more and more. 

When a prospective buyer comes in with 
a friend, remember he has brought that 
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supplies one of the greatest needs of the vacation 


season, a reliable writing implement with a self-con- 
tained ink supply that releases you from the slavery 


of a desk and ink well and turns all outdoors into a 
convenient place at any time to do all the letter writ- 
ing that family ties or business and social activities 
demand. 
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Three types: Regular, Safety and Self Filling 
$2.50 and up at Best Dealers 


L. E. Waterman Company 


191 Broadway, New York 
Chicago Boston San Francisco 
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= 
friend along to help him select, and get- 
ting the friend on your side means the 
sale is half made. Never be indifferent to 
the friend. This is one of the most serious 
mistakes made by most salesmen. 

Keep trying to figure at all times what 
js running in his mind, and have an an- 
swer ready for the question which you 
know he is going to ask. Keep one or 
more steps ahead of him all the time. 

The Proper Time to Close the Sale 

Here is the most important point in 
selling merchandise (or anything else), and 
I have seen many a sale lost after it was 
practically made by an overanxious sales- 
man. Frequently a man has about de- 
cided to buy, when the too talkative seller 
in his eagerness to make a sale, explodes 
in a burst of oratory which makes the 
purchaser change his mind on account of 
something that has been said in the ex- 
plosion. : 

There is a striking point in every sale’s 
argument, and the man who knows when 
that point is reached is usually the one 
whose sales total the highest. It is very 
seldom necessary to wait until the pur- 
chaser says: “I’ll take it.” Those are very 
dificult words often for him to utter. 
Many a sale is helped along by the sales- 
man using judgment in his final argu- 
ment and winding it up by such talk as: 
“Now, how about the finger size?” “Do 
you want to wear it or shall I put it in a 
nice box?” Or, “Would you like to have 
it engraved?” etc. 

Know Your Merchandise 

The salesman who is _ thoroughly 
acquainted with the article he sells has a 
tremendous advantage over the one who 
has to answer, “I don’t know,” to many 
questions which are bound to arise. When 
a new piece of goods is put in stock, ex- 
amine it carefully, and think of the ques- 
tions that a customer could ask regarding 
it. If you cannot answer them yourself, 
ask some one for the information. 

Gaining the Customer’s Confidence 

One of the best ways to do this is to 
follow the golden rule: “Do unto others 
as you would be done by.” Give every 
customer the same careful, courteous, sin- 
cere treatment that you would give your 
own brother if he were on the other side 
of the counter. Give him the benefit of 
your experiences. If he comes into the 
store with a certain article in mind and 
you know it is not adapted to his needs, 
tell him so, politely but firmly, and then 
proceed to show him why. Do not let your 
demonstration be conducted in a way that 
he would believe that you were trying to 
show him up. Show him that you have 
his interests at heart and the next time he 
is in the market for anything in your line 
it is you that he will think of first. 

A satisfied customer is a salesman’s 
greatest asset. Keep him in mind at all 
times, and if you see any new goods come 
in for stock or in a traveling man’s sam- 
ples, and you think they might appeal to 
him, go to the ’phone and call him up or 
drop him a line. He will appreciate your 
thoughtfulness, even if he does not buy. 

“Tell the truth” and never misrepresent 
any of your merchandise. 
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Prize Winning Window Displays 
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Awarded First Prize at Spring Opening in 
Hutchinson, Kans. 

HERE is a photograph of a window dis- 

play which took first prize as the best 

display of jewelry in the Hutchinson Spring 
Opening, in Hutchinson, Kans. 

The floor, was of black velvet and the 





linings and the display pads were of tur- 
quoise blue. The doll holding the pearls 
had a black and white sash and bow, the 
same as the lilies. 

Only two lines were shown, diamonds 
and indestructible pearls, prices ranging 


from $25 to $3,000. 
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FIRST PRIZE DISPLAY BY FEARL & SON, HUTCHINSON, KANS, 


background mahogany and black velvet 
panels. The center showed loose diamonds, 
and a spray made up of Easter lilies and 
ferns, tied with a black and white striped 
ribbon. Loose diamonds were mounted in 
the lilies. Diamond platinum rings and 





This display attracted a great deal of at- 
tention, but does not show up properly in 
the photograph, which was taken from the 
side instead of the center. The window is 
seven feet wide and four feet deep and well 
lighted at night. 





A FIRST PRIZE WINNER BY E. J. ROHN, MILWAUKEE, WIS, 


bar pins were displayed on cerise pads with 
black leather bases. The pearls were laid 
out flat on the velvet, showing the length 
and different gradation. The boxes with 
pearls were of turquoise blue with white 


There is an exact duplicate of the floor 
of the window in the back room where Mr. 
Fearl trims each window and has it all Jaid 
out ready to make a quick change. This is 
a great time saver, and the windows are 
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MORE PROFIT 


in a PENCIL with 
MORE POINTS 


Our liberal discounts give you a 








larger percentage of profit on this 
new magazine pencil with its 


SEVEN POINTS OF SUPERIORITY 


AliTosHAR? 


Finest Appearance of 
superior workmanship. 





Inset Ball Pocket Clip, 
insuring safety of Pen- 
cil and Clothing. 


Correctly balanced for 
easy, quick writing. 
(No top-heavy Orna- 
ment.) 





Doubled lead capacity— 
requiring refilling only 
one-half as often as 
other pencils. 


Simplified Refill—it is 
done in a “jiffy.” 


Guarantee of complete 
satisfaction. 


Always sharp—always 


ery | 
— pointed—always ready. 


A complete assortment of AUTO-SHARP 
Pencils (all styles and sizes) is presented 
in our Special Display Case. 


Retail Prices 


$1.50 to $25 Each 


A limited number of orders for this fast-selling 
Pencil may still be filled if received at an 
early date. 

Also a catalog on fountain pen assortments will 
be sent on request. 


New Diamend Point Pen Company 


Manufacturers of “Diamond Point Fountain 
Pens” and “Auto-Sharp Pencils” 


137 Lafayette St., New York City 
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No extra charge for 
dyeing special colors 






Send for our new Catalogue 


Established Since 1882 
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never empty, except while they are being 


cleaned. 
Another First Prize Winner 


2 per other photo shows a very attractive 
window display made a short time ago 
by E. J. Rohn, 1437 Green Bay Ave. Mil- 
waukee, Wis. 

The display was awarded first prize in 
the window display competition held in 
connection with style week celebrated in 
Milwaukee last March. 





What Do You Think of This Plan? 





se proprietor of one of the successful 
jewelry stores adheres to the firm 
practice of never wearing any jewelry him- 
self during store hours. This plan, he 
feels, aids him in making sales more ef- 
fective. While a small matter, this mer- 
chant feels that the practice is big enough 
to give thought to, and he explains a 
motive in the better sales concentration he 
is able to bring about. Previous to the 
establishment of this self-made rule he 
wore a ring of very unique design that he 
secured through the channels of jewelry 
buying. 

When making a sale with a friend one day 
this friend seemed so interested in the ring 
that the jeweler found it rather hard to 
bring the transaction to a finish. In fact, 
his friend volunteered to him the informa- 
tion that he was so interested in the ring 
itself that he was almost ready to change 
his mind and purchase a similar one in 
place of the watch. Believing that others, 
too, might have had their attention dis- 
tracted in this manner this jeweler made 
a rule never to wear any jewelry him- 
self during business hours, and he com- 
mends this plan to those interested in 
bringing sales efficiency to a high degree. 





What Do You 
Think ? 


SALESMAN comes to your store 

and offers you fancy stones. You 
ask “How much?” He simply says 
“$5.00.” (Price is merely suppositi- 
tious.) You say, “I will give you $4.00 
per carat” and he replies, “I accept 
your offer.” 

The salesman had in mind when he 
said $5.00, the price per stone and 
some of the stones weighed several 
carats. At any rate, because of your 
ignorance, you p2iid much more for 
the stones than they were worth and 
the salesman did not enlighten you as 
to his original meaning. You bought, 
felt satisfied and never knew the dif- 
ference. 


Do you think he was honest in his 
dealings with you? Was this legiti- 
mate merchandising? 


What do you think? Give 


your reasons for your an- 
swer. 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























For the Man from Missouri 


HERE is a plan by which the watch- 

maker’s microscope is used to sell 
better watches, and it is claimed to be very 
successful. It logically impels men to 
judge intelligently and is highly interest- 
ing. A prospect to whom the difference 
between his old or cheap watch is shown 
alongside one of the latest style of highly 
finished watches 
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Clocks Are to Be Seen and Not Heard 


ESIRING to call attention to the 
muffled sound features of his clocks a 
jeweler drove home the point in a very 
simple yet effective manner. He arranged 
a series of clocks, about 10 in all, in his 
main display window on a covering of vel- 
vet to give a quiet appearance. Nothing 
else appeared in the window except a very 
neat lettered card at the extreme center 
between the two largest clocks, the smaller 
time-pieces being arranged toward the end 
of the window. 
This sign read: 

These clocks are as noiseless in a 
room as they are in this window. Just 
step inside and you will find them as 
soundless as they are to you now. , 


. . 


Getting the Efficiency of Salespeople 
AN enterprising Michigan merchant has 
been using an unusual method of test- 
ing the efficiency 
of his_ sales- 





soon loses taste 
in the one he 
carries and buys 
a better watch. 
The value of 
this idea has also 
been demonstrat- 
ed by jewelers 
who are applying 
the method of 








people. He pre- 
pared a series of 
questions, with 
instructions 
his salespeople to 
apply these ques- 
to their daily ex- 
periences for ten 
consecutive eve 











showing watch nings. The 
work under a questions are: 
microscope in or- |. (1) Was I 
der to receive a ; physically fit? 
better repair (2) Did my 
prices. personal appear- 
It is clear that ance speak pros- 
one who sells HOW MANY REPAIR JOBS WOULD STAND THIS TEST? perity or suc- 
cess ?. 


watches by com- 

pelling a prospect to judge their quality 
must evidently know something about the 
construction of watches in order to be able 
to prove his claims. 


Jewelry and Photographs 


ig BEING quite a common thing to carry 
photographs in jewelry pieces, especially 
watches, lockets and so on, the jeweler can 
by linking the two subjects together create 
a new angle for appeal. An arrangement 
could be made with a professional photog- 
rapher who would be in a position to 
“reduce” to miniature size such photographs 
as were tendered by clients, the reductions 
to fit the article of jewelry purchased. By 
advertising this service the jeweler would 
have one more means for gaining attention 
to his goods. This can be done through 
the newspaper or display window. In the 
display window a series of watches for 
both men and women could be exhibited, 
also a few lockets and other articles, each 
watch and each article opened to disclose 
a miniature picture properly fitted. As a 
means of display such pictures could repre- 
sent moving picture actors and actresses or 
national heroes of the hour. In some other 
part of the window a card should be placed 
announcing the service of the jeweler in 
being able to furnish miniature photographs 
for those who desired them. Incidentally 
the plan could be used as a sales lever in 
the suggestion that a locket or a watch 
given a friend with a miniature picture of 
the giver attached would prove an original 
gift. ai peat. > 


(3) Had I made sure that my approach 
was well timed, and did I make proper 
efforts to avoid interruptions? 

(4) Had I at least made an effort to 
discover a possible angle of approach to 
the customer? 

(5) Was my greeting sufficiently cordial, 


businesslike and important? In other 
words, could I have made a better im- 
pression? 


(6) Did I waste too much time with 
non-essentials? Or was the customer’s 
personality of such a nature as to justify 
talk of non-essentials at the start? 

(7) Did the prospect’s coldness weaken 
my approach? And did I allow this cold- 
ness to develop to the point of resistance 
before it could be broken down? 

(8) Was I sufficiently alert to gather 
from this approach any suggestion regard- 
ing the best method of putting my proposi- 
tion? 

(9) Did I carefully watch for a spark 
of interest and remember the point which 
obviously aroused this interest, and did I 
come back to the point and elaborate on it? 

(10) Did I quickly discover the one ob- 
jection which would have to be removed 
before the sale could be made?—/J. K. N. 








The window of the jewelry store of 
William O. White, Augusta, Ga. was 
broken one night recently by thieves who 
stole three watches and a quantity of 
jewelry worth about $250. The day after 
the robbery was committed the police ar- 
rested a man. 
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Hall Clocks 


We offer for early delivery an 
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Auruor’s Notz—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the tethnical editor for the 

of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines, The watchmaker has invariably been hon- 
ored as ths highest exponent of human mechanical 
skill and delicate precision instruments of every 
description come within the scope of the watch- 
maker's ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. trictly speaking, the name 
“watchmaker” is a trade misnomer, as watch- 
making generally comprises the manufacture of 
watch movements, However, the name, “watch- 
maker,” in the pres business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “‘old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.; that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of May 5.) 


Question—What is meant by the drop 
in an escapement? 

Answer—When an escape tooth is re- 
leased by a pallet stone and another tooth 
is arrested by the opposite pallet stone, 
there is a certain amount of space between 
thé heel of the escape tooth and the out- 
side corner of the pallet stone. This space 
is readily apparent if we hold the fork in 
an immovable position and move the escape 
wheel slightly with a pair of tweezers. 
The slight amount of space or play between 
the heel of the escape tooth and the out- 
side corner of the pallet stone is a definite 


function of the escapement and is termed: 


“the drop.” The space between the heel of 
the escape tooth and the outside corner of 
the discharging stone should be exactly the 
same as the space between the heel of the 
escape tooth and the outside corner of the 
receiving pallet stone. In other words the 


drop should be alike on both stones. 
Question—How may the drop be al- 
tered? 
Answer—The drop may be altered by 
drawing the stones closer together or by 
spreading them apart. 


If we spread the 





stones apart, we increase the drop from 
the receiving stone to the discharging stone 
and decrease the drop from the discharging 
Stone to the receiving stone. If we draw 
the stones closer together we produce the 
opposite effect. In this manner we may 
effect a correction of the drop with a 
very slight movement of the stones, as the 
effect of this change is always doubled. We 
may also alter the drop by moving a pallet 
stone in or out. Moving a pallet stone does 
not make any alteration in the drop on 
the stone that we move, but it does alter 
the drop on the opposite stone. If we 
move the discharging stone out we increase 
the drop on the discharging stone; if we 
move the discharging stone out we increase 
the drop on the receiving stone. If we 
move a stone in we produce the opposite 
effect. 

The drop is often termed the inside and 
outside shake. By this we mean that when 
an escape tooth has been released by the 
discharging stone and another tooth is 
locked on the receiving stone; if the pallets 
are then moved so as to almost lock, the 
escape wheel may be moved slightly back 
and forth. The locking corner of the escape 
tooth is arrested by the receiving stone and 
the heel of another tooth is arrested by 
the discharging stone. This function is 
termed the “outside shake.” With an 
escape tooth locked on the discharging 
stone, three teeth will be embraced between 
the stones, and the play between them is 
termed the “inside shake.” When we speak 
of “close outside shake” we mean that the 
drop is less on the receiving stone; when 
we speak of “close inside shake” we mean 
that the drop is less on the discharging 
stone. 

Question—What are the names of the 
principal types of pallets used in escape- 
ments? 

Answer—Pallets may, be divided into 
two types, namely; the equi-distant locking 
and the circular pallet. In any description 
of these two types of pallets, the remarks 
refer solely to the pallets and have nothing 


whatever to do with any function of the 
escapement. 

QuesTion—What are the advantages and 
disadvantages of the equi-distant locking? 

ANSWER—The equi-distant locking is so- 
called because the locking corners are at 
equal distances from the center of the pallet 
arbor, hence, its name. Sometimes it is 
also called the tangential escapement, on 
account of the unlocking taking place on 
the intersection of a line drawn from the 
center of the pallet arbor and coinciding 
with the primitive circle of the escape wheel 
and another line drawn from the center of 
the escape wheel and coinciding with the 
locking circle of the pallet stones. This is 
the principal advantage of this type of 
pallet. 

The disadvantage ‘is that the lifting is not 
performed so favorably. If we examine 
the lifting planes of the pallet stones, we 
will observe that the outside corner of the 
receiving stone is closer to the center of 
the pallet arbor, than isthe outside corner 
of the discharging stone, consequently the 
lift on the receiving stone is performed on 
a shorter lever arm than on the discharging 
stone, also any defect in workmanship 
would prove more detrimental on the re- 
ceiving stone than it would on the -dis- 
charging stone. The equi-distant pallet re- 
quires very fine workmanship throughout 
to ensure good results. 

Question—What are the advantages and 
disadvantages of the circular pallet? 

Answer—The circular pallet, or, as it is 
sometimes called, the equi-distant center 
escapement, possesses a decided advantage 
from the fact that the lifting planes are 
equal. In a circular pallet, the distance 
from the center of the pallet arbor to the 
middle of the impulse face is the same 
on both stones, hence, the reason that this 
pallet is sometimes called the equi-distant 
center escapement. In this pallet‘ we have 
two locking circles, one for the receiving 
stone and another for the discharging stone. 
The principal disadvantage in this type of 
pallet is that the unlocking resistance is 
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er on the receiving stone than on the 

g. However, the circular pallet 
is by far the better, of ep tipet age and 
is jg used in the majority of the fine Swiss 
and American movements. . 

Question—W hat ts magnetism: 

Answer—Magnetism 1s a natural force 
which gives rise to the phenomena of attrac- 
tion, polarity, etc., exhibited by the lode- 
stone, magnet, etc. A magnet of any kind 
acts by means of what are called magnetic 
lines of force, which spread out through the 
space near it. In the case of a powerful 
magnet, these lines of force may be detected 
for a great distance, depending upon the 
force of the energy. The lines of force 
are closed circles. They radiate from the 
North end or pole of the magnet, curve 
around through the intervening space, and 
into the South end or pole, completing the 
circle in the magnet itself. In the magnet 
there may be millions of these lines of force, 
but when they diverge they radiate in every 
direction and fill the entire space between 
the two poles, being most numerous near 
the poles and least as the distance increases. 
The magnetism is said to be strong or weak, 
according to the number of lines of force 
radiating from the poles. 

Question—What is the difference be- 
tween magnetic attraction and magnetic re- 
pulsion? 

Answer—Magnetic attraction is due to 
the attraction of these lines of force for 
lines of opposite direction; they tend to 
unite and contract or shorten themselves 
up. Magnetic repulsion is due to the re- 
pulsion between lines of force having the 
same direction ; as to whether the lines radi- 
ate from the same magnet or from a dif- 
ferent one. 

Question—What is the difference be- 
tween electricity and magnetism? 

Answer—As far as the watchmaker is 
concerned, electricity and magnetism are 
two separate and distinct forces. Electricity 
may be used to produce magnetism; the 
former may be safely insulated and con- 
veyed to the point at which it is to be used. 
Magnetism may be used to produce elec- 
tricity, but magnetism cannot be insulated. 
It passes freely through all substances, 
whether animate or inanimate. It will pass 
through a brick or stone wall, a wooden 
partition, a dead or living human body, pre- 
cisely as if they did not exist. No known 
substance can resist its passage. Air, water, 
glass, paper, cloth, metals or anything else 
are permeable to magnetism. There is an- 
other difference between electricity and 
magnetism; we are quickly aware of the 
fact if we come in contact with a current 
of electricity as is demonstrated by the 
(speed with which we try to let go of a 
hot wire—if we are able to, while a mag- 
netic current is scarcely noticeable, except 
under certain scientific conditions which do 
not enter into our requirements. 
Question—Are all substances affected by 
magnetism ? 

_Answer—For the purposes of this ar- 
ticle, all substances are permeable by mag- 
netism, but only the magnetic metals may 
be magnetized. These are nickel, chromium 
an manganese, which are only slightly mag- 
netic; wrought or cast iron and all grades 
of steel. As far as the watchmaking indus- 
try is concerned, we need only consider iron 
and steel as capable of being magnetized. 


greater 0 
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While the magnetic lines of force are pass- 
ing through them they are magnets. Mag- 
nets attract the magnetic metals and the 
latter attracts them, the attraction being 
mutual, but two magnets attract each other 
more strongly than one magnet and an un- 
magnetized piece of metal. Likewise, a 
piece of high-carbon steel is more suscep- 
tible to magnetism and retains it longer 
than low-carbon steel or iron. In a watch a 
magnetized balance attracts every other 
magnet and piece of magnetic metal within 
its influence, whether in the watch or out 
of it, and is also attracted by them. A highly 
tempered balance will retain magnetism 
longer and it will be more difficult to de- 
magnetize it than an untempered piece, 
which explains why it is often so difficult 
to demagnetize certain watches. 

QuEsTIon—How do watches become mag- 
netized? 

ANSWER—In this day and age there are a 
great many ways in which a watch may be- 
come magnetized and it may happen at any 
time without the owner being aware of the 
fact. The watch may come in contact with 
or in close proximity to a magnetic metal. 
Many large pieces of steel or iron, such as 
safes, radiators, rails, etc., are handled dur- 
ing the manufacturing processes with large 
magnets, which are special electrical devices 
used for quickly handling all kinds of steel 
or iron pieces, as such work can be handled 
much cheaper than with the old style tackle 
and chains. The watch may also come within 
the influence of a powerful electro-magnetic 
field. Much automobile equipment is also 
capable of imparting magnetism to a watch, 
so it may be readily observed that there are 
many ways in which a watch may become 
magnetized and it is extremely difficult to 
guard against it. Magnetism is here to stay 
and the only way to avoid it is to keep away 
from its influence as much as possible. If 
the lathe or any tools on the watchmakers’ 
bench are magnetized they should be de- 
magnetized at once, as any watch is liable 
to become magnetized if we work on it with 
tools in such condition. Steel may also be- 
come magnetized by concussion. When this 
occurs the location of the poles depends en- 
tirely upon the position the steel assumes 
toward the earth. If a bar of tempered 
steel is placed in a perpendicular position, it 
becomes a temporary magnet by induced 
magnetism from the earth. We can demon- 
strate this by holding a bar of unmagnetized 
steel in an upright position and by bringing 
a magnetic compass to its lower end it will 
be observed that the South pole of the mag- 
net is attracted. If we move the compass to 
the upper end of the bar the~North pole 
will be attracted. Now, if we reverse the 
bar the North pole will still be found at the 
top, while the South pole is at the lower 
end. While the bar is held in this position, 
if we hammer it or otherwise produce con- 
cussion, the poles will become fixed, and the 
magnetism will become permanent. This 
explains why staking tool punches fre- 
quently become magnetized; they should be 
examined from time to time to determine 
if they are magnetized, and if so they should 
be demagnetized. 

Question—How may we test watches 
which we suspect are magnetized? 

ANSWER—A small pocket compass may 
be placed over the balance while the watch 
is running or held near the suspected parts; 
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any magnetism present will be apparent by 
the deflection of the compass needle. A more 
delicate tester may be made as follows: take 
a piece of annealed, soft iron wire, about 
one-half inch in length and about 24 gauge, 
attach a fine silk fiber to the middle of the 
wire and attach the fiber to a pegwood. This 
tester will swing freely, and as long as it is 
not influenced by a magnet will point indif- 
ferently in any direction. But if there is a 
magnet near it, the tester will point toward 
the magnet, and if allowed to touch it will 
stick to it. To test a watch hold it around 
the rim of the case or open the case and 
hold it over the suspected piece, but bear in 
mind that magnetism acts through the case, 
glass, etc., as readily as through the air. 
The only object in opening the case is that 
the individual part that is magnetized may 
be detected. If there is no magnetism pres- 
ent, the tester will not be attracted; if there 
is, it will point, and will attract to the mag- 
netized part. A watch may be easily tested 
for magnetism without taking it apart. It 
is well to make two of these testers, so that 
we use them to test each other, as the 
feature of such a tester lies in using a piece 
of soft iron wire that is not magnetized... 
(To be continued) 





Holding Device for Spoons, Ete. 





HE various kinds of work done on 
knives, forks and spoons, such as en- 
graving, etc., necessitate chiefly a reliable 
gripping device for the article worked on. 
The cementing troubles can often be 
avoided by some sensible contrivance that 
holds the piece. The one illustrated in the 
accompanying cuts is a useful apparatus. 




















DEVICE FOR HOLDING ARTICLES WHILE 
ENGRAVING. 


It consists of an octagonal steel slab fur- 
nished with four diagonal slots to hold 
four slidable screws able to be fastened 
anywhere in the track. These movable 
screws are furnished with semi-circular 
grooves on the upper portion in which 
they can hold the article to be worked on, 
forbidding side motion. A central screw 
provided above with a plate permits rais- 
ing or lowering from above or below. 
After setting the article to be worked on 
firmly by aid of the sliding screws, the 
piece is held absolutely fast by screwing 
up the central plate. All five screw pieces 
have rubber surfaces, to avoid scratching 
the article held. The cuts show the device 
in action holding the bowl and holding the 
end of the stem of a spoon.—Deutsche 
Geschmiede Zeitung. 
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4 Clocks and Their Makers.—By F. J. 


ol ‘ 

6 inches, 597 pp. Cloth. Over 400 
ety Published by Charles Scribner’s 
1 , 

Sons, New York. 


HIS is the fourth edition of Britten’s 
T monumental work “Old Clocks and 
Watches,” the third edition of which ap- 
peared in 1911. This latter edition has long 
since been out of print and the demand for 
the work has been increasing. F. J. Brit- 
ten had the revising in preparation when, 
in 1913, his death cut the work short. The 
guthor’s son, A. M. Britten, took up the 
revision and brought the work to its pres- 
Then came the World War to 


ent state. _ We 
further hold up the publication. As he 
states in his prefatorial note: “Owing to 


the extreme difficulty of producing this type 
of book after four years of war it was de- 
cided that, rather than accept the alterna- 
tive of allowing the work to remain out 
of print, the portions on “Old Clocks,” to- 
gether with the “List of Makers,” should be 
collected and published separately, leaving 
the chapters on “Watches” to appear subse- 
quently, when conditions might be more 
favorable. The amount of information and 
the number of illustrations contained in the 
third edition of “Old Clocks and Watches” 
is so considerable, that it has often been 
suggested that the work would be more 
convenient and handy if issued in two vol- 
umes. 

“In actual practice, however, it was not 
found possible to eliminate all the mat- 
ter relating to watches. References to 
the subject are so general throughout 
the text, particularly in the chapters on 
“Early Makers and Mechanism of Clocks 
and Watches,” that their entire omission 
would have entailed very drastic remod- 
eling of both text and illustrations, be- 
sides breaking up the “List of Makers.” 
Incidental reference to watches appear, 
therefore, here and there in this edition. 
Three hundred fresh names of “Makers” 
have been added to the “List of Former 
Clock and Watch Makers,” which had 
already grown to the great number of 
over 11,000 names, with a synopsis of 
facts known as to their birth and death 
dates and chief work achieved. The 
chapters on watches (to be published 
later) will be enlarged and in remodeled 
form, and will have the title “Old 
Watches and Their Makers”—a book the 
horological world will look forward to 
and welcome.” 

As this work has been so long out of 
Print, there must be many readers of 
THe Jeweters’ Crrcutar who have no 
acquaintance whatever with its thorough 
and artistic treatment of the subject. 
A short résumé of the chapters will, 
therefore, be in place. Opening with a 
brief; very lucid exposition of the meth- 

8 of measuring and«recording time 
from the earliest days, the first chapter 
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is aided by graphic illustrations of the 
sun-dials and their usage; clepsydrae 
(water clocks) have their history given, 
besides a number of ingenious devices 
of interesting character with illustrations 
also. With Chapter II we enter on the 
permanent practical systems of time- 
recording mechanisms, 42 pages being 
devoted to the subject of weight clocks. 
Chapter III gives us 137 pages of bio- 
graphical and historical records of early 
makers and some of their systems of 
mechanism. This is greatly enhanced by 
fine engravings (half-tone and line) of 
magnificent specimens of the great mas- 
ters, ‘such as Tompion, Graham, Vul- 
liamy, Breguet, etc. “The progression of 
English domestic clocks” is set forth in 
masterly fashion in Chapter IV, starting 
with “lantern” clocks, initiating us into 
the facts surrounding the bob-pendulum, 
frets, sheep’s head, and long-case clocks. 
The copious illustrations of these styles 
of cases affords an ideal conception of 
the different examples. The magnificent 
array of “grandfathers” in their greatest 
glories is astonishing, and the dials of 
all styles, fashions and conceits make 
up a most interesting subject. A fine 
exposition of the many artistically de- 
signed clock hands of our early masters 
should bring emulation to present-day 
makers. Even the characteristics of the 
“corner-pieces” of the dial plates of the 
noted makers find graphic description. 
Prime, Tompion, Clay, Chippendale, 
Sheraton styles are presented, as well 
as characteristics of pedestal, basket- 
top, bell-top, broken arch, balloon, lan- 
cet, Act of Parliament clocks—not to men- 
tion musical clocks. 


Chapter V is devoted to French clocks, 
and cases in the French style, and other 
curious timekeepers. The history of the 
Paris Guild is told, to be followed by the 
magnificent cabinet work on clock-cases 
by Charles André Boule (Buhl); descrip- 
tion of some of the great masterpieces 
in the renowned Windsor Castle collec- 
tion (many illustrations accompanying); 
recital of the history of such geniuses 
as Marot, Martinot, Le Roy, Lepaute, 
Thuret, Courtois, Lenoir, Passement and 
others. Peculiar clocks described are: 
Rolling ball, orrery, glass-plate calender, 
symbolical, mystery clocks, fan-shaped, 
birdcage, Japanese clocks. 

Chapter VI discusses the mechanism 
of clocks and watches, in which we are 
given a good view of 'the historical prog- 
ress of the movements. The pendulum, 
striking work, watch movements, balance 
‘springs, watch clocks, watch pillars, 
escapements, compensation, 


trayed in:their evolutionary stages. This 
useful and instructive chapter winds up 


omper 1, Winding — 
mechanism, self-winders, all are. por- 
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with an account (and-illustrations) of 
the hall-marks of the cities and four tables 
of date letters. Then follows Chapter VII 
(the last) with its grand collection of over 
11,000 former clock and watch makers—a 
crowning finish to this masterpiece of 
horological literature. 

It would be difficult to select a more 
romantic story in the history of the 
sciences than that of the grand progress 
in horology in England during the 17th 
and 18th centuries. The glories of 
Thomas Tompion and his pupil George 
Graham, now lying side by side in old 
Westminster Abbey, and their grand 
scientific achievements are a true ro- 
mance. Their labors fully merited the 
high national honors bestowed on them. 
When we remember that the life of 
those who follow the blind and treacher- 
ous paths of the oceans’ depths in carry- 
ing civilization over the globe depends 
very largely on the correctness of. their 
chronometers, that the landlubber mer- 
chants and manufacturers need perfec- 
tion in their timepieces for unity in ac- 
tion and transaction, we begin to under- 
stand better how large a part of civiliza- 
tion has been built on the instrumen- 
tality of the science of horology. Much 
indeed do we owe to the share of 
watches and clocks for our success in 
life. Little wonder that the horological 
genius in England’s early days of world 
power was appreciated; that the genius 
of its master inventors in the horological 
field of research was duly acclaimed and 
praised from the “house-tops” in those 
days. They were rewarded with fat 
pocketbooks and fine estates and were 
the compeers of any in the esteem of 
their fellow citizens. But to gain an 
insight invo the history, romance, science, 
art and mystery of the timepiece this 
grand life’s work of Britten is needed. 
Its sale cannot fail to be large—every 
jeweler and goldsmith who touches on 
horological work must place this stand- 
ard work on his bookshelf if it is not 
already there in a former edition. And 
the additional information in this newly 
revised work will be gladly acquired by 
many as profitable—C. W. C. 





Compliments All Around 


“I desire no remuneration for this poem,” 
remarked the long-haired poet, as he 
drifted into the editorial sanctum. “I 
merely submit it as a compliment.” 

“Then, my dear fellow, permit me to re- 
turn the compliment,” replied the editor, 
with true journalistic courtesy. 








; Policeman—What are you standing here 
or! 

Loafer—Nuthin’. 

Policeman—Well, just move on. If 
everybody stood in one place, how would 
the rest get past? 

* * t 


His Wife: “Mr. Jags, it is now three 
o'clock in the morning, and you needn't 
try to give me a ‘song and dance’ ‘about 
where you’ve been.” et. sR 

Her Husband: “I won't; -m’—dear. ; If 
there’sh. anything I> dislike, it’s musical 
comedy in th’ home.” 
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[Answers are also solicited from our readers to the questions published on this page. | 
No attention paid to communications unless accompanied by full name and address of the writer. 


QueESTION No. 3740.—Balance Screw 
Washers.—Do first-class workmen use 
balance screw washers to bring a watch 
to time? I have often seen the man I am 
working for, unpin a Breguet hairspring 
and let it out to make the watch run slower. 
He claims that it is not good work to use 
balance washers and says that it does not 
injure the spring any to let it out—J. L. 

Answer.—All watch adjusters and ex- 

pert watchmakers time their watches by the 
balance screws, without unpinning the hair- 
spring, and have the regulator in the cen- 
ter. After the curve of the hairspring is 
once correct, it should never be unpinned 
or altered in any manner. The portion of the 
spring where it is pinned is naturally stiffer 
and often bent abruptly to make the first coil 
conform to the stud and regulator. In un- 
pinning the spring this curve is necessarily 
altered and the spring thrown out of center, 
the heat and cold adjustment is affected and 
the isochronal adjustment often entirely de- 
stroyed. When a watch has timing screws 
and they move in or out friction tight, you 
can readily bring a watch to time, without 
disturbing the spring or the poise of the bal- 
ance and still have the regulator in the 
center. Quite often some of these timing 
screws are so tight*that there is consider- 
able danger of twisting them off. In such 
cases, if the screws can be gradually 
worked out and a slight film of tallow ap- 
plied to the threads, they will work much 
more freely. It will also be observed that 
a great many very fine watches do not have 
timing screws. Your best procedure in such 
cases will be to lighten or make heavier 
a pair of opposite screws. If the watch 
rns too slow, remove a pair of screws and 
undercut them slightly. This may be done 
with a regular balance screw undercutter 
or they may be held in a wire chuck and 
a small amount of metal removed from the 
under side of the screw. If the watch runs 
too fast, put a washer under each screw. 
After running for a few hours the result 
may be noted and further alterations made 
as required. Do not alter a Breguet hair- 
spring if you would retain the isochronal 
adjustment. Likewise it is unnecessary to 
alter a flat hairspring as it may be brought 
to time with the washers or bv removing 
a slight amount of metal from the screws. 
It is alwavs best to poise a balance after 
making any alterations in the screws, espe- 
cially in fine watches. 

Question No, 3741.—To Anneal Carbon 
Steel__ What is the best method to use for 
annealing tool stecl so as to make it as 
Soft as possible for die-culting, etc.2—D. S. 

ANswer.—There are many methods in 


use for annealing steel. The most common 
methods are as follows; heat to a dull red, 
bury in warm filings or ashes, and allow 
the article to cool very gradually. Another 
method is to heat the piece as slowly as 
possible, and when at a low red heat place 
it between two pieces of dry pine and screw 
them tightly in the vise. The steel burns 
its way into the wood, and on coming to- 
gether around it they form a practically 
air-tight charcoal cover. If a muffle fur- 
nace is available it is especially valuable 
for annealing steel as very little if any 
scale is formed when the steel is annealed 
in a muffle. In this case the steel is simply 
placed in the muffle and heated to a dull 
red heat, then muffle and steel is allowed 
to cool together. Probably the quickest 
method of all is to heat the piece of steel 
to a dull red heat and then sprinkle saw- 
dust on the steel until it reaches the point 
where the sawdust fails to spark. At the 
precise instant that the heat reaches this 
point, quench the steel, in water. The 
writer has used this method for years on 
all qualities of carbon steel and it has been 
found to be a very satisfactory method. 
If a piece of steel has been carefully an- 
nealed in this manner and does not appear 
to be perfectly soft, you might just as well 
throw it away as it is unfit to use. 


Question No. 3742—New Hooks in 
Mainspring Barrel.—How can a new hook 
be fitted into a mainspring barrel so it will 
not work loose ?—A. F. 

ANnswer.—A new hook may be fitted into 
a mainspring barrel in a very substantial 
way by following these directions. First, 
select a screw tap of suitable diameter to 
fill the hole in the end of the mainspring. 
Then select a tap drill of suitable size for 
the tap. Next, find the proper point at 
which to drill the hole in the edge of the 
mainspring barrel, i. e., so the hook will 
be located in the center of the mai‘nspring 
space. Then drill the hole and tap it. We 
will next select a piece of hard brass wire 
of suitable size and thread it in the screw 
plate so it will screw tightly into the 
threaded hole, with sufficient amount in- 
side the barrel to form the hook. If we 
wish to make a first-class job, we will cut 
the wire off fairly close on the outside of 
the barrel. then place the barrel in a wheel 
chuck and by using the slide-rest and an 
inside turning tool with a thin, short L on 
it we may turn the hook down to the proper 
thickness inside the barrel, clip off the 
upper and lower edges to form a narrow, 
flat hook.. Then the outside end of the 
hook may be turned to the form of the 
barrel outside and we have a neat, work- 
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manlike job that is a credit to any work- 
man. 

Question No. 3743.—Virtual End of the 
Hairspring.—What is the meaning of the 
term “virtual end of the hairspring?”—R. Y. 

ANSWER.—In any spring, when it begins 
to bend as the balance leaves its central 
position or point of rest, it will bend most 
where the spring is curved least; and will 
bend least where the curves or coils are 
the smallest and most rigid. In the case 
of a cylindrical spring, where all parts have 
an equal curvature, if one end is fastened 
to the stud and the other to the collet, 
exactly in the outer circle, the whole of 
the Spring will bend equally. But if the 
collet end, for instance, is formed into a 
rigid curve, for about half an inch, that 
curve will not bend appreciably until some 
other portion of the spring has been bent 
sufficiently to make its resistance equal to 
that of the curve. 

At the beginning of the vibration of the 
balance, therefore, the collet end “of the 
spring would virtually be at one end of 
that curve, instead of at the collet, i. e., the 
virtual length of the spring would be half 
an inch less than the actual length. If 
this curve was rigid enough to escape bend- 
ing at all during the short arcs of vibra- 
tion, they would be very much quickened, 
for the spring would virtually be half an 
inch shorter during the short vibrations 
than in the long ones. If each end of 
the spring had such a curve as described, 
the virtual ends of the spring would be 
half an inch from both collet and stud, ‘and 
its virtual length during the short vibra- 
tions would be an inch less during the 
long ones, caus‘ng a great difference of 
rate between the long and short arcs. As 
a matter cf fact, however, the curves do 
bend a little,-even at the beginning of the 
vibration. and do so more and more as 
the amplitude of the vibration increases. 
This greatly reduces the effect of the curve, 
but the principle still holds good, and it 
explains how a terminal curve can make 
the short arcs quicker than the long ones, 
when the actual length of the spring is 
the same in both cases. In the foregoing 
instance, the curve is more rigid than the 
rema‘nder of the spring, and virtually 
males it shorter, during the short arcs. 
Rut if we make the curve less rigid than 
the remairder during the short arcs, the 
spring will be virtually longer, and will 
lose, during the short vibrations. 





Tt is the worker’s work that brings in- 
creased value to a bar of iron. The 
blacksmith adds only hard labor to make 
his five dollars’ worth of iron double its 
value. The manufacturer of cutlery ex- 
pends much more labor upon the same © 
duantity of iron, and increases its value 
thirty-six times. The needle-maker in- 


creases it 1,360 times. And so it goes, 
all made possible by the worker. 
* * * 


Some merchants are like an electric light; 
they sparkle, they glow, they dazzle, they 
cast their rays around the customer while 
the first sale is in progress. But the mo- 
ment his crisp, crackly bill or the jingling 
silver is laid in their -hands—snap goes the 
switch and off goes the light, the glow, 
the dazzle, the energy is turned off until 
the next customer approaches. 
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The Testing of Precious Metals 


Written expressly for The Jewelers’ Circular by A. Schleimer, Ph.G. 




















_——— 

OLD, silver, and coppersmithing, and 
G the kindred arts which are the work 
of the jeweler, depend, to a large extent, 
upon the character and properties of the 
various metals. In general the appear- 
ance alone is sufficient to indicate the kind 
of metal employed, but often there is 
-eason to determine with a fair degree of 
exactness the true nature of metal. 

In order to understand this work we 
must realize just what these metals are, 
their properties and relations to one an- 
other. All of these are elements. They 
may be termed primary, meaning that they 
cannot be reduced or divided into any 
other substance. They may be reduced 
in size, broken into pieces, rolled into 
sheets or made into an impalpable pow- 
der; but in any of these conditions they 
will still be what they were originally. 

Beside elements, we have as a contrast, 
substances called compounds. These, while 
not elements themselves, are composed of 
two or more elements combined in a defi- 
nite proportion to make a whole. Let us 
take for example some substance with 
which we are familiar, such as sugar. 

Sugar is a compound and is composed 
of three elements—carbon, hydrogen and 
oxygen. If we apply heat to it, it is de- 
composed, the hydrogen and oxygen leav- 
ing in the form of gas and the carbon re- 
maining as a black residue. 

In the case of an element such as gold 
or silver, heating will make no change. It 
may melt or if sufficient heat is applied be 
changed into vapor, but it cannot be dis- 
integrated for the reason that it is a single 
element or substance, and not a compo- 
sition, 

While many elements have properties 
that are similar, each has certain charac- 
teristics that distinguish it from every 
other; just as there are no two people 
exactly alike, though many are nearly so. 

It is this wise provision of Nature that 
makes chemistry possible, which enables 
us in applying a certain test to a chemical, 
to recognize with certainty just what it 
is, for the reason that we know that no 
other element will respond to that. par- 
ticular test. 

If we take a teaspoonful of sugar in a 
glass of water, and one of salt in another, 
it will be impossible to tell from the ap- 
pearance, which is which. But if we taste 
them, we will recognize either one with 
certainty. 

This is similar to the method generally 
followed in chemistry, except that the 
tests are so arranged in most cases as to 
be visible, depending upon sight rather 
than on taste. ; 

The metals in which we are directly in- 
terested are gold, silver, copper and plati- 
num. All of these have certain properties 
peculiar to themselves. They differ in 


color, weight, melting point and the man- 
ner in which they combine with other met- 
als or elements. 

Inasmuch as the principal requirement 
of the jeweler is to differentiate between 
and recognize the different metals, rather 
than make an exact analysis, we will fol- 
low along these lines. 


Silver 


Silver as we know, .is a white metal, 
used mostly in jewelry as fine and sterling. 

The qualities to which silver owes its 
popularity is its color (it is the whitest 
metal known), and the fact that it will 
take an extremely high polish. It is used 
in its virgin state, known as fine; and 
alloyed with a small amount of copper, 
which we are familiar with as_ sterling. 

The small quantity of copper in sterling 
silver is added as a hardener, fine silver 
being too soft for ordinary use, but it is 
not sufficient to affect the color. 

In order to detect the difference the 
piece may be held in a strong flame for 
a few moments. Fine silver will be un- 
affected, while sterling will be very much 
discolored owing to the fact that the cop- 
per will be brought to the surface. A 
surgical instrument composed of two 
pieces of silver tubing joined together, one 
fine and the other sterling, was recently 
submitted for the purpose of determin- 
ing the length of each piece, the article 
being so well finished that no joint was 
visible. Subjecting this to the flame for 
a few moments showed clearly the differ- 
ence. The sterling was decidedly discol- 
ored, while the fine was unaffected. In 
case it is an article that may be destroyed, 
such as scrap, a portion, or some filings 
may be placed in dilute nitric acid (one 
part acid and three of water) until dis- 
solved. 

If the silver is fine the solution will be 
clear and water white (distilled water 
must be used). If sterling, the solution 
will be blue. Should the amount of cop- 
per be minute so that there is only a ques- 
tionable tint, a few drops of ammonia 
carefully added will greatly intensify the 
color. 

Silver Alloys 


There are a great many silver alloys 
(so-called), for the purpose of imitating 
it, but which contain no silver. 

The base of these is copper combined 
with a sufficient quantity of other metals 
such as nickel, zinc, etc., to produce the 
desired color. 

The quickest way to determine this is 
to dissolve some of the filings in dilute 
nitric acid, and to the resulting clear solu- 
tion add a few drops of -hydrochloric acid. 
If the solution remains, clear silver is en- 
tirely absent. Should the hydrochloric 


acid produce a precipitate, however, allow 
it to settle, carefully pour off the clear 
liquid, replace with water and boil. If the 
precipitate dissolves upon boiling, it is lead, 
if not, it is silver. 

The commercial metal commonly known 
as German silver is an alloy composed of 
copper and nickel, and can be tested as 
above. 

All of these alloys having a copper base 
will give a green reaction with nitric acid. 

Nitric acid will stain but will not dis- 
color silver. 

Silver will form alloys with copper in 
all proportions, and as high as 40 per cent 
of copper can be used before it will give 
a perceptible yellow color. For this reason 
it may sometimes be necessary to estimate 
the amount of silver in an alloy. 

To accomplish this weigh an amount of 
the filings carefully. Dissolve them in 
about 10 times the quantity of a mixture 
of nitric acid and water (1 and 3). Hy- 
drochloric acid is now added until it no 
longer produces a white precipitate. Al- 
low this to settle and carefully decant the 
clear liquid. Pour water on the precipi- 
tate and’boil, and decant. Repeat this sev- 
eral times, being careful not to lose any 
of the precipitate, which is silver chloride. 

Add to this just enough ammonia to 
dissolve and dilute with water. Copper 
foil placed in this will precipitate the silver 
in metallic form, a corresponding amount 
of copper going into solution. Remove the 
copper, carefully washing off any adhering 
silver. Throw the silver on a filter and 
after the blue solution has passed through, 
wash with hot water. Dry and weigh. 
The amount compared with the original 
weight will give the proportion of silver 
in the sample. ; 

Gold 


Pure gold is a soft yellow metal and, 
like silver, is too soft to be used alone. 

Copper is used generally to give it body, 
but does not perceptibly affect its color 
unless used to excess. The only alloy 
having a similar color is érass, which can 
readily be distinguished by the nitric acid 
test, which immediately turns it green. An 
alloy as low as 14-K is not affected by 
nitric acid. 

Occasionally, however, one meets with 
an alloy that is not gold but plated. If 
the plate is good it will withstand the acid 
test. This explains why the acid test is 
useless when applied to the surface only. 
The article must be filed or cut so that 
the body is exposed. 

An article that will withstand the acid 
test on the surface, but turns green when 
it is applied elsewhere, is plated. 

Pure gold is unaffected by heat, but if 
alloyed with copper will be darkened. 
Gold subjected to a flame until red hot, 











THE JEWELERS’ CIRCULAR June 2, 1929, 




















Watch Case Repairing and Watch Materials and 
New Hand Made Cases Jewelers’ Supplies 


(INCLUDING NEW PARTS) (MAIL ORDERS SOLICITED) 




















N. J. FELIX & SONS 


(Now Located at) 
51 Maiden Lane New York, N. Y. 



































Plating in Gold, Gold and Silver Solders 
Silver and Platinum “F & S” Brand 


(COLORING OF ALL KINDS) (WE MAKE AND USE IT) 






































June 2, 1920. 
Workshop Notes Department. 








nn 
and which retains its original color when 
cool, is fine gold. 

Of the many alloys of gold that are 
used we have the white and 
green, which are mixtures of silver and 
gold in yarious proportions; also red gold, 
copper, silver and gold. 

To Determine Amount of Gold in an Alloy 

A method of determining the amount of 
gold in an alloy is to first weigh the sam- 
ple, in the shape of filings, and dissolve 
in a mixture of nitric acid, one part, and 
hydrochloric acid, three parts. This is 
known as aqua regia. Use 10 parts of 
the acid to one of the sample. Gold and 
copper will be dissolved; and silver pres- 
ent will remain as a sediment, in the form 
of a gray powder, which is silver chloride. 
Carefully pour off the clear liquid and 
reserve. Wash the silver with warm 
water, allow to settle and add the wash- 
ing to the original solution. This liquid 
is now evaporated almost to dryness, or 
to the consistency of syrup. Be careful 
not to use too great a heat. This is best 
accomplished in a glass chemical flash or 
porcelain evaporating dish, in a fume closet, 
so that the acid vapors may be carried off. 

It is now diluted with water and a piece 
of sheet zinc added. The zinc will pre- 
cipitate any gold and copper and the end 
of the operation will be evident by the 
disappearance of all color from the solu- 
tion. The clear liquid is now carefully 
drawn off and the sediment washed. Nitric 
acid is added to the precipitate, which will 
attack the copper. Hot water is added 
and the liquid boiled. When cool the liquid 
is removed and thrown away. The pre- 
cipitate is washed with water, and a little 
nitric acid again added. If any copper is 
still present it will be seen by the blue 
color when the acid is added. When the 
addition of acid produces no coloration, 
the copper has been entirely removed. The 
red-brown precipitate remaining is gold. 


commonly 


Platinum 

Platinum, when in a pure state, is a 
steel gray metal, capable of taking a very 
high polish. Like gold, it is unaffected 
by ordinary atmospheric conditions and 
will not tarnish. It also resembles gold 
in that it is too soft to be used alone, and 
is dissolved only by aqua regia, no single 
acid having any action on it. 

Many alloys of platinum were formerly 
made as it was found possible to make 
alloys closely resembling gold by using it 
in conjunction with copper, zinc, nickel, 
etc. But as platinum of late years has been 
so much more expensive than gold, these 
have of necessity been abandoned. 

The only alloy of interest to us is that 
containing iridium, which is used with 
platinum to harden: and give it body, just 
as copper is added to gold and silver. 

Iridium is a metal very similar in color 
to platinum, very hard and extremely diffi- 
cult to melt. Platinum and iridium are 
the two heaviest metals known. Iridium 
is a very difficult metal to handle from a 
chemical standpoint, as it is not even af- 
fected by aqua regia; and when alloyed 
with platinum, its addition prevents that 
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metal from being acted upon by the acid. 

The alloy generally used for jewelry is 
10 per cent iridium and accounts to an 
extent for the high price, as iridium is 
considerably more expensive than platinum. 

The chemical tests and methods used in 
handling platinum and iridium are difficult 
and intricate. Too much so for anyone 
to attempt unless one has a laboratory and 
equipment for this particular purpose. 
Any article that will resist the successive 
tests of the different acids may safely be 
assumed to be platinum. 





Chronometry in the Year 1504 





N the age in which we live, the time- 
keeper dominates, as master, in all 
sports, and in competitions, and the estima- 
tion of the time employed for the execution 
of a feat, or the establishment of a record 
is essential. 

It is by fifths and tenths of a second that 
in our age we expect to determine this time, 
but it is necessary to state that it is only 
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AN EARLY TIMING INSTRUMENT 


since the necessary precision has been ob- 
tained that timekeepers have been made 
use of. 

The question of time in sports is, how- 
ever, as old as the competitions themselves 
and has been in evidence at a time when 
clocks were hardly or but little known. 

Proof of this is furnished by the illus- 
tration herewith, taken from a pamphlet 
preserved as one of the most valuable an- 
tiquities in the library of the city of Zurich. 
This illustration represents a marksman- 
ship contest that took place at Zurich on 
August 12, 1504. 

In the foreground are shown persons 
who appear to be of importance, the judges 
probably; in the center are the marksmen, 
the target and the marker, in the back- 
ground the public. 

At the side of the marker, and in front 
of the jury, may be seen the timekeeper, 
which is a sand glass. Each marksman 
has probably to make a certain number of 
shots between two reversals of the appa- 
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ratus, or possibly, says L’Horloger, the 
object may be a test of speed, in which case 
it suffices to count the number of shots 
fired while the sand in the glass all runs 
out. 

Here we see again that there is nothing 
new under the sun. 





A New Jacot Tool 





HE “Seat” Jacot tool of Swiss man-:- 
facture is constructed after the styic 

of the “Lorsch” type of watchmakers’ lathe. 
The accompanying illustration enables u: 
to observe that the fixing of the centers is 
no longer effected by a screw working 
against a washer, as has been until now the 

















A NEW TOOL FOR WATCHMAKERS 


case, but by means of a direct locking of 
the headstock of the lathe, which is split 
for this purpose. The practical advantage 
gained by this arrangement is important; 
it is the assurance of a perfect fixing of the 
centers, which is effected over the entire 
length supported by the headstock. 

The Seat Jacot tool differs in its form 
from similar lathes and presents all the 
appearance of a real miniature machine. 

The tool is of accurate construction and 
the centers, the most delicate organs, are 
the objects of special care; their grooves, 
perfectly polished, are gauged with care. 





Bending a New Mainspring Hood 





BIRMINGHAM, Ala., May 25, 1920. 
Editor THe JEWELERS’ CIRCULAR: 

Some time ago I noticed an article in 
THE JEWELERS’ CrirRCULAR describing how 
to bend a new hood on Swiss main springs. 
I do this so simply and satisfactorily that 
it may be worth passing along. 

Just take an alcohol lamp, shape the hook 
as far as you can with a pair of tweezers, 
then rap three or four rounds of tissue 
paper around the end of the spring, burn 
it, and while hot, hit it a light tap with the 


hammer. Presto! Oh, well, try it. 
A. D. 'P. 








After the clock struck eleven the peevish 
father strode to the top of the stairs and 
called down: “Mabel, doesn’t that young 
man know how to say ‘good night’?” 

“Does he?” echoed Mabel from the dark- 
ened hallway below. “Well, I should say 
he does.” 

x ok x 

The habit of borrowing is easily acquired. 
It is often necessary to negotiate a loan, 
but be sure it is necessary, and that you are 
not neglecting to push your own collections 
of outstanding accounts in a manner which 
would make the loan unnecessary. 
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Announcement 


Mr. Edward Renz has just returned from a three months’ trip to 


SWITZERLAND FRANCE GERMANY 


New goods purchased by him are arriving weekly, including some 
items that have been off the market since the war 


DOUBLE END PIVOT FILES in metal cases 
CUCKOO CHAINS, PENDULUMS AND BELLOWS 
HAND AND ALARM SETTERS—assortments of 1 
gross, suitable for all American and German alarms 
SWISS HAIRSPRINGS, INCLUDING BRACELET 
SIZES—FRENCH DRAW PLATES— POLISHED 
AND BLACK PLIERS AND NIPPERS 




















Pennant Watch @ Supply Corp. 


Importers and Manufacturers’ Agents 


466-468 Broome Street New York 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





Z 


UNITED STATES PATENTS. 








Issue of May 18, 1920, 


1,340,206. SPRING RING. Frepericx A. Battou, 
Jr, Providence, R. I., assignor to B. A. Ballou 
& Co., Inc., Providence, R. I. Filed June 5, 
1919. Serial 302,000. -2 Claims, 

A spring ring comprising a tubular ring-shaped 
body having a section removed providing an enter- 
ing mouth, the wall at one end of the tube being 
slotted, a bolt slidably mounted in said ring to 





normally close said mouth, an operating member 

on said bolt slidable in said slot, said bolt being 

provided with a recessed portion, and a member on 
said tube extending into said recess to limit the 
sliding motion of the bolt. 

1,340,515. MANUFACTURE OF BUTTONS. Epb- 
warp L. ANnperson, Attleboro, Mass., assignor 
to R. & G. Co., Attleboro, Mass. Filed June 
7, 1919. Serial 302,481. 5 Claims. 

The manufacture. of two-part buttons, consisting 
in forming each part from a sheet metal disk from 
which its central portion is drawn into cylindrical 


a 
” 


nm 


form with one end closed and constituting the top 
of the part, forming the top of one part with a 
projecting head and the top of the coacting part 
with a socket to receive the head, then contracting 
the sides of the cylindrical portion to provide a 
shank having a projecting top of double thickness 
at one end anda base at its opposite end, cupping 
the base to receive a front, and finally rolling the 
front into position within the flange of the cup. 
1,340,859. STAND FOR WATCHES. Witt1am 
E. Becx, Birmingham, England. Filed March 

10, 1920. Serial 364,829. 1 Claim. 
A watch support provided with a pair of spaced 
arms shaped in their opposing sides to fit opposite 





sides of a watch pendant, and with a strut, between 
said arms and of less length than said arms and 
arranged to bear, at its outer end, against one 
side of the pendant. 


Designs 


55,150. BELT-BUCKLE FRAME. Eart M. 
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Davis, Rochester, N. Y., assignor to Hickok Filed March 5, 1920. Serial 363,586. Term 


Mfg. Co., Inc., Rochester, N. Y. Filed Dee. 




















of patent 7 years. 


55,184. CANDELABRUM. Sern Howarp Leav- 
ENWORTH, Rochester, N. Y., assignor to the 





4, 1919. Serial 342,551. Term of patent 7 
years. 
55,151. BELT-BUCKLE FRAME. Eart M. 


Davis, Rochester, N. Y., assignor to Hickok 











Van Bergh Silver Plate Co., Rochester, N. Y. 
Filed March 5, 1920. Serial 363.588. Term 
of patent 7 years. 
55,185. CANDELABRUM. 
ENWORTH, Rochester, 


SetH Howarp Leav- 
N. Y., assignor to the 











Mfg. Co., Inc., Rochester, N. Y. Filed Dec. 


4, 1919. Serial 342,552. Term of patent 7 
years. 
55,155. BELT-BUCKLE-. FRAME. Eart M. 


Davis, Rochester, N. Y., assignor to Hickok 





Van Bergh Silver Plate Co., Rochester, N. Y. 
Filed March 5, 1920. Serial 363,587. Term 
of patent 7 years. 

55,197. BELT-CLASP. Wiuttiam E. RounseviLuz, 
Attleboro, Mass., assignor to C. A. Marsh & 


\\\IAGSRTRRERE ROR ETEE RR ERE, 


2 


(SSSESICCIBEBSscava 
Co., Attleboro, Mass. Filed Feb. 24, 1920. 
Serial 360,992. Term of patent 7 years. 
55,215. ICE CREAM SCOOP. Vernon Tatsor, 
Wallingford, Conn., assignor to R. Wallace 









Mfg. Co., Inc., Rochester, N. Y. Filed Dec. 
4, 1919. Serial 342,556. Term of patent 7 
years. 

55,180. SPOON, FORK, OR SIMILAR ARTICLE. 
Atrrep G. Kintz, Wallingford, Conn., as- 


\i| @) 














signor to International Silver Co., Meriden, 
Conn. Filed Nov. 28, 1919. Serial 341,320. 
Term of patent 7 years, 

55,183. CANDELABRUM. SetH Howarp Lgav- 
ENWORTH, Rochester, N. Y., assignor to the 
Van Bergh Silver Plate Co., Rochester, N. Y. 


\ 
& Sons Mfg. Co., Wallingford, Conn. Filed 


Nov. 28, 1919. Serial 341,327. Term of 
patent 7 years. 
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vas Refiners 
right refining Cone 
b Silver 

y : Platinum 
experienced 
specialists 
see UuS= HANDY & HARMAN 


31 Gold St., New York City Bridgeport, Cena. | 














SHIP TO EITHER PLANT 











Not mere “years” to our 
credit, nor a long and appre- 

ciative list of satisfied ac- _— Cc O Py Cc O R D 
counts, but an unflinching A 12 Size Movement 





determination to give the Fitting American Cases 

best refining service on Of High Quality 
trustworthy lines—never 15 and 17 Jewels 
sacrificing thoroughness for CONCORD WATCH CO. 
speed ! MAIDEN LANE NEW YORK 








To repeat—if you want your 

q sweeps “investments” turned 
into maximum cash, turn to 
us! 


DIXON’S 
y “Wonder” Cupels 





have ne qualities f 
perfect cupellation. Because of the 
cmc, ‘aasmiae ‘aeate at a alee 
L. LELONG & BROTHER mum lose of precious metals in cupel 
lation. Made in five sizes. Write 
FOUNDED 1858 Refiners of Precious Metals id for prices and Circular No. 77-AA. 
Assayers and Sweep Smelters Made in JERSEY CITY, N. J., by the 
Halsey, Marshall s ne 
& Nevada Streets NEWARK, N. J. Joseph Dixon Crucible Company 


ond Established 1827 OK 





































Hartford, Conn. 





Isadore Wise, of Wise, Smith & Co., re- 
turned to Hartford with Mrs. Wise last 
week after enjoying an extensive business 
and pleasure trip in South America. 

Merton W. Bassett, of the M. W. Bassett 
Co., retail jewelers, 1005 Main St. and 
George L. Lux, of Lux, Bond & Lux, re- 
turned to this city from Boston, Mass., last 
Friday, where they had been called for a 
few days on business. 

Funeral services over the body of Jona- 
than Spencer Rossiter, for many years with 
the Seth Thomas Clock Co. who died 
Sunday, May 23, aged 74 years, was held 
from his late home last week. Mr. Rossiter 
had been in ill health for the past four 
years. He leaves a widow and_ three 
daughters. 

The wedding of Miss Jane Smart, daugh- 
ter of William E. Smart, superintendent 
of the New England Pin Co., Winsted, 
Conn. and Austin Gilbert Chapman, 
Bridgeport, Conn., took place last Wed- 
nesday afternoon at St. James’ Episcopal 
Church. The couple will make their home 
in Bridgeport. 

After having been unoccupied for nearly 
20 years, the old American knife factory at 
Reynold’s bridge, Thomaston, Conn., is to 
be opened for operations in the near 
future. A new company will manufacture 
dials for watches and brass novelties. It 
is said that the concern will employ about 

325 hands when work is first started. 

Following an investigation by the police 
into the loss of $2,500 worth of jewels in 

a bag owned by a Hartford woman, Detec- 
tive Lawrence J. Lowe arrested a Sheldon 
St. retail jeweler last week, the charge 
being theft. A local teamster found the 
jewels, being advised to take them to police 
headquarters. However, it is said he took 
them to the jeweler’s store, where it is 
alleged he was offered a small sum for the 
property. The jewels were left at the 
store as a result of a threat made by the 
jeweler, it is claimed, that the finder would 
be turned over to the police authorities. 
The teamster, however, reported his ex- 
perience to the local detective bureau and 
the arrest of the jeweler followed. He is 
held for trial under bonds. 








Connecticut Notes. 





J. A. Russ has been holding a removal 
sale and will move his business from 174 
State St. to 153 Bank St. New London, 
Conn. 

Eugene Cartier, of the New Haven Clock 
Co., New Haven, Conn., is among the bank- 
ing and business men who are attending 
the convention of the National Association 
of Credit Men at Atlantic City, this week. 

Store burglars, obviously intent upon 
making a big clean-up, visited two central 
jewelry stores and a toggery shop in New 
Haven early one morning recently and 
were successful in carrying away loot 
amounting to about $500 from one store, 
but failed completely in their attempts to 
gain access to the other two places. The 
store successfully broken into and robbed 
is that of Max Goodman, jeweler at 101 
Meadow St., while attempts were made to 
“jimmie” the front doors of Durant’s jew- 
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elry store, at 17 Centre St., and the Tog- 
gery Shop at 150 Temple St. 

Entering a jewelry shop owned by 
Andrew Lascowvitch, 544 Main St., Bridge- 
port, Conn., a short time ago, a man who 
appeared to be about 30 years of age asked 
the proprietor if he might look at some 
cuff links. The links were produced for his 
inspection and the man purchased a set and 
left the store. A short time later, the same 
man returned and asked the jeweler to 
show him some more jewelry. The jeweler 
turned his back to pick up a tray containing 
some rings and watches, and as he did so 
was struck on the head with a “black-jack” 
by the stranger. The blow was not a heavy 
one, and as the jeweler turned around with 
the tray still in his hands, the stranger 
wheeled about and started to run from the 
store. Angry and excited, the jeweler 
hurled the tray at the fleeing man, and 
then started in pursuit, but the would-be 
robber escaped. 











George H. Wilcox, president of the In- 


ternational Silver Co. Meriden, Conn., 
visited friends in this city Thursday. Mr. 
Wilcox was on his way to visit his three 
plants in Canada. 

Many of the jewelers took motor trips 
out of town over Decoration Day. H. C. 
McCormack, vice-president of T. C. Tanke, 
Inc., motored to Letchworth Park and 
Chautauqua Lake, taking a pleasant three- 
day trip. 

Eugene C. Tanke has returned from 
Hartford, Conn., where he attended the 
convention of the Sons of the American 
Revolution as a delegate from this city. 
Mr. Tanke is president of the Buffalo 
branch of the organization. 

David Kaiser, of Powers & Mayer, Inc., 
Providence, R. I., was in Buffalo the early 
part of the week. Other visitors were Will- 
iam T. Gough, of Carter-Gough & Co., 
Newark, and H. Blanchard Dominick, of 
Dominick & Haff, New York, called. 

One of the newest of Buffalo’s downtown 
jewelry shops is that recently opened at 293 
Washington St., by the Buffalo Gold & Re- 
fining Co. L. Rosokoff, president of the 
concern, bought the building some time ago, 
and remodeled it. A general line of jewelry 
is carried. A sign on the Eagle St. side of 
a building, which is being remodeled at the 
northeast corner of Main and Eagle Sts., 
announced that the Peerless Jewelry Co., 
now lecated at 523 Main St., will be in its 
new quarters on or about June 15. 

Buffalo jewelers are making preparations 
to attend the State convention of the jewel- 
ers at Syracuse, June 28-29-30, in a large 
body. As the plan stands at present, the 
trip will be made by motor, starting from 
Buffalo on June 27. A large delegation of 
jewelry men from the cities of Niagara 
county is also expected to accompany the 
Buffalo delegation to the convention. Final 
plans for the convention were to be made 
Monday, when the officers of the State as- 
sociation, of which Gustav A. Frisch, of 
this city is president, were to meet at Syra- 


cuse. 
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The jewelry store of D. Kelleher, 454 
Massachusetts Ave., Cambridge, was 
broken into May 24 and four watches and 
four rings stolen. 

As manager of the Avia Quartet, Erskine 
Allan Gay, of the diamond department of 
Smith Patterson Co., has secured an en- 
gagement for a year with the First Unitar- 
ian Church, Winchester. Mr. ‘Gay has a 
rich baritone voice. James Corey Richard- 
son, also at one time with the Smith Pat- 
terson Co., is in the’ quartet. 

The annual election of the Waltham 
Watch Co. was held May 20, when the 
following were chosen: President Fitch, 
directors I. Tucker Burr, W. B. H. Dowse, 
Coroner Fitch, Ezra C. Fitch, Horace 
E. Hildreth, C. W. Leonard, Arthur Ly- 
man, Augustus P. Loring, Wm. L. Putnam; 
treasurer, Harry L. Brown; clerk, C. D. 
Olney. 

Henry W. Chapin, Daniellson, Conn., was 
in Boston last week and announced that 
Henry A. McEwen has purchased the stock 
in trade, good will and fixtures of the busi- 
ness known as McEwen & Chapin. Mr. 
McEwen will continue the business under 
the old name of “The Store of a Thousand 
Gifts.” Mr. Chapin himself will open a 
new store in the same town about June 19 
as a watch repairing shop on Center St. It 
will be known as the Fidelity Watch Re- 
pairing Shop. He will devote his entire 
time to the repairing of watches, clocks and 
diamond setting. He has had a varied ex- 
perience of more than 20 years. 








C. H. Carlman, Mobile, Ala., was a visitor 
here during the week. Another visitor was 
Sam Huff, Bogalusa, La. 

E. Krumpleman has been employed by 
Leonard Krower & Son as credit man and 
has assumed his new duties. 

The Morais-Hiller Jewelry Co. has an- 
nounced early closing hours for the Sum- 
mer: five o’clock and one o’clock on Sat- 
urdays. 

Peter Copland, formerly in the jewelry 
and loan business, purchased recently with 
A. & S. Goldman three buildings on Camp 
St., corner Poydras St., at $54,000. 

Zaeringer Bros., jewelers on Royal St., 
purchased recently the two stores 218 and 
322 Royal St. It is understood the prop- 
erty was purchased for investment. 

“Billy’ Lamb and “Billy” Taylor will 
leave Friday for the Gulf Coast for a fish- 
ing contest. “Billy” Lamb arrived Monday 
and says that he will prove that a lamb 
can beat a Taylor (tailor) fishing any day. 
It is agreed that “Billy’ Lamb will count 
and weigh the fish caught by “Billy” Taylor 
and “Billy’ Taylor will do likewise with 
the Lamb catch. This in the public interest 
and safety. 








Spanger & Lane will open a jewelry 
store at Mitchell, Nebr. 
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AS IT REACHED US : , ‘ 
goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed to be right. Seat 
or! 








| today—NOW —for free circular and price list, or, better still, favor us with atrial order. 


> BECKER-HECKMAN CO. (ciiicinom) CACASO EE 


Such as is here depict- 
edin genuine photo- 
graphic reproductions 

ert mechanics stands out 


Our prices are 


INCOMPARABLE WATCH CASE 
REPAIRIN 


of a case repaired by our e a d 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially selicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
long a time characterized our house. 
right. We add only a fair and legitimate profit to the 
actual cost of the job. We don’t believe in killing the 


You'll he glad to know us. Send 
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AS IT LEFT US 


OURS IS THE HOUSE THAT 
“DELIVERS THE GOODS” 





for prices on special w 





















THE WASHBURN 
















SECURITY MAGIC NUT | 
Automatic Holder for ear 4 scarf-pins, 
for all sizes of scarf- . 
pin wire, Guaranteed. 


PF e& 


for unpierced ears. 


SAFETY CATCH 
For Brooches, etc. 
Can be applied to any 
work where pin tongues 
Closed. Open. 


are used. 
, 4 
Descriptive Circular on Application. 


Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
¢c. IRVING WASHBURN, 108 Fulton Street, N. ¥ 





Open. 





Elgins, Walthams, 
Howards, Hamil- 
stons. Watches re- 
built by skilled 
watchmakers, every 
watch guaranteed. As- 
sorted sizesand styles. 
Also. assorted cases; 
convince yourself by 
mailing $5.50 for sam- 
. ple Elgin or Waltham. 
Quantity price on re- 
» quest. Samples sent 

. to rated concerns on 
memo, 


acNALLY 
21 Ann St., New York City 
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WATCH 
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WATCH REPAIRING 


FOR THE TRADE 
All Work Guaranteed 


Special Attention to Out-of-Town Customers 


S. RATNE 
128 So. 8th St. Philadelphia, Pa. 











Schwartzman Jewelry Supply Co. 
Service in Watch Repairing 
will be found at 


Schwartzman Jewelry Supply Co. 
523-524 Commercial Bldg., St. Louis, Mo. 


WATCH REPAIRING 


FOR THE TRADE 
Out-of-Town Work Promptly Attended to 
JOS. LEVINSON 


49 Maiden Lane, New York 
Phone John 1309 Room 806 






























Watchmakers to the Trade 


Prompt Service— Quality 
American, Swiss. All compli- 
cated Watches repaired. 


You Can Promise Your 
Customers Service 


If you send- your watches to 


BERNSTEIN WATCH CO. 


5 No. Wabash Ave. Kesner Bldg. Chicago 














ODD SHAPE 


@atch Glasses 


Perfect Fitting—Dust Proof 


Ruger & Keihe WY. Go 





Headquarters for 


Gold and Silver Plating 
Mesh Bag and Jewelry 
Repairing at Moderate 
Prices. 


Louis Morenfeld & Co. 


33 John St., New York 











Expert Watch Repairing ; Trade 


Complicated Swiss and American watches 
repaired—all work guaranteed. Uniform prices 
to the trade. 


S. & A. Watch Repairing Co. 


835 Milwaukee Ave. Chicago, Ill. 











St. Louis Watchmaking School 
Established Thirty Years 


{f you really know how thoroughly we prepare 
you to fill a good position in a first class Jewelry 
Store, you would come to see us at once, and 
learn the practical work as must be done in a 
first class Jewelry Store. 

Write for our Catalog at onee, 


ST. LOUIS WATCHMAKING SCHOOL, St. Louis, Me. 
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JEWELERS? 
PIERCING 















71 Murray St. 


AWS 


PRICES REDUCED 


All sizes, 8/0 to 6, $1.35 gross 


Worthington & Raymond, Inc. 


NEW YORK 















I1 John Street 








TRADE-MARKS 


of the Jewelry and Kindred Trades 


Containing 366 pages of trade-mark information. 
Handsomely bound in cloth. 


PRICE, $5.00 


Express Prepaid 


The Jewelers’ Circular Publishing Co. 


Size 7 x 103% inches. 


NEW YORK 


















